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fail Ban Due to Shut Industry 


This Week; 


| Output Record Set as Layoffs Start at Ford 











—- 


We may get hot under the collar 
about it, but the coal strike leaves 
us cold. 








* * * 


| ‘Taxes cannot be cut substantially 
|for some time because of the cost 
of war. After one final V-Day, 
there will still be hundreds of fee 
days. 
* «€ * 

Taxpayers may get a break in 
the efforts of both parties to grab 
credit for any future reductions. 
Trying to outdo the other, both 
will try to point with pride to as 
cuts as possible sponsored 
by their legislators. 


+ * = 


Now It’s Olds 
Seldom a week passes now with- 
iout a change in the registration 
dings of car makers. This past 
week saw Oldsmobile replace Chry- 
ler in ninth place. 


* * * 


Small Quits 

The looked for resignation of 

John D. Small, CPA chief, occurred 

last week. Remaining CPA func- 

tions will be transferred to a pro- 
d overall liquidation agency, 

ecording to Washington advices. 


* * * 


Quote of the Week 

| Declaring that he was “fed up 
with Reuther and Lewis Christ- 
inases,” C. E. Wilson, GM presi- 
flent, added “Walter P. Reuther 
shut down our plants last Christ- 
mas, and it’s Lewis this year. It 
tooks like a bad Christmas.” 


* + + 


Rail Rates Raised 


ICC Friday granted rail and wa- 
ter carriers freight rate increases 
averaging 17.9 percent, effective 
Jan. 1. The boost will cost shippers 
an estimated billion dollars a year 
raore. 

The new schedules supercede in- 
creases authorized last June. 








-|92,971 Vehicles 
Built in Week 


Loss of 40,000 Cars 
Already Laid to Strike; 
Chevrolet Tops Ford 


By Bernie Thomas 
Staff Writer 


DETROIT.—U. S. car and 
truck makers last week hit 
a new postwar output record 
by turning out an estimated 
92,971 vehicles, but Friday’s 
freight embargo will probably par- 
alyze the entire industry by this 
coming weekend. 

Lacking means to transport parts 
and the finished product, industry 
officials predicted the paralysis 
which began with Friday’s curtail- 
ment of manufacturing operations 
at Ford (however, Ford assembly 
lines will operate this week) would 
spread throughout the industry by 
this week’s end. 

A checkup at press time Friday 
revealed that 10 to 15 days was 
the longest period any plant 
hoped to operate after the em- 
margo became effective. 

Meanwhile, the coal strike so 
far has resulted in the loss of more 
than a million tons of ingot steel. 
It is estimated that the auto in- 
dustry’s share of this loss would 
(Continued on Page 50, Col. 1) 


Production 
Automotive News Estimates, 
U. 8S. Cars, Trucks 

92,971 
12,739 


Last Prev. 


For complete production totals 
by makes, see table, page 50. 

















Reg. W to Be Tightened Jan. 1... 





New Credit Curb Is Viewed 
As Ceiling on Used Cars 


WASHINGTON.—While the Fed- 
eral Reserve Board denies any in- 
tention to control the prices of 
used cars, it will in effect tend to 
do that by an order. effective Jan. 
1, it was learned by AvrTomotTivE 
News. 

The change in Regulation W, 
effective that date, will limit 
financing to two-thirds of the 
actual selling price of the used 
car or the guide-book appraisal 
price, whichever is lower, with 

15 months to pay. 

When asked by Automotive News 
if such action was not calling up 
the ghost of OPA, Dr. Bonner 
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Brown, of the Federal Reserve 
Board, replied with a shocked: 

“God help us, no.” 

Nonetheless, to the buyer who 
must finance, the new regulation 
does represent a ceiling price. 

No other changes will be made 
in Regulation W on Jan. 1, despite 
the fact that dealers, who during 
the war were satisfied with the 
regulation as an emergency meas- 
ure, now report that buyers are 
running out of money and that 
terms of the regulation should be 
relaxed. 

Most dealers feel that a longer 
time limit is now in order. 

Automotive News’ correspon- 
dent here believes that very 
shortly the Federal Reserve 
Board will extend the financing 


period first to 18 months to study 
(Continued on Page 6, Col. 5) 








build 40,000 cars has been lost. 


as yet are Buick and Cadillac. 





Week’s Developments 


Auto plants face complete shutdown by coming weekend unless 
freight embargo is lifted. Ford halted production operations Friday, 
but will continue final assembly this week. 


Only hope for averting a paralysis of the auto industry lies in a 
quick settlement of the coal strike and lifting of the rail freight 
embargo. Already, however, it is estimated that enough steel to 


Because of uncertainties, General Motors has cancelled die work 
on its 1948 model Chevrolets, Pontiacs and Oldsmobiles. Not affected 








Buick, Cadillac Get Break 
As GM Cancels ’48 Dies 


DETROIT.—General Motors’ can- 
cellation of die orders for 1948 
Chevrolets, Pontiacs and Oldsmo- 

biles, confirmed 
hast week by 
President C. E. 
Wilson, does not 
mean that there 
will. be no 1948 
models in those 
lines, observers 
point out. 

Nor does it nec- 
essarily mean 
even that there 
will be no radi- 
cal changes in 
those cars. 

Observers pointed out that Wil- 
son’s confirmation did not state 
that the die orders were can- 
celled for good. It was deemed 
possible, therefore, that should 
GM reinstate the orders by April, 
there would still be time enough 
to bring the new models out by 
the end of 1947. 

Moreover, it was noted, GM has 
never announced any definite date 
for introduction of 1948 models and 
therefore apparently just has 
changed its mind about when rad- 
ically different cars will be needed 
to bolster the market. 

It should be noted, too, that dies 
for Buick and Cadillac were not 
cancelled, indicating that these 
two lines will probably embody 
more radical changes and be in- 
troduced earlier than the other 
three. 

Wilson declared that a desire to 
concentrate on production of pres- 


Top Cars 

New car registrations reported 
in Automotive News today: 
1946 
Pos. 
1—218,392 
2—177,382 
38—153,667 
4— 97,021 
5— 65,463 
6— 60,921 
I— 57,521 
8— 50,162 
9— 48,142 
10— 47,391 
1l— 40,245 
12— 36,470 
18— 36,449 
14— 21,953 
15— 12,356 Cadillac 61,077—15 
16— 6,228 Lincoln 15,675—16 

Total All Makes 
1,181,106 8,264,656 

For further details, see page 

28, today’s issue. 





1941 

Pos. 
530,119— 2 
7180,691— 1 
398,060— 3 
186,817— 7 
268,755— 4 
248,498— 5 
68,470—12 
62,981—13 
201,815— 6 
127,082— 8 
79,518—10 
96,740— 9 
70,398—11 
55,225—14 


Make 
Ford 
Chev. 
Plym. 
Dodge 
Buick 
Pontiac 
Nash 
Hudson 
Olds. 
Chrysler 
De Soto 
Stude. 
Mercury 
Packard 














ent models, rather than looking too 
far into the future, prompted the 
cancellation. 

Unsettled labor conditions and 
uncertainties surrounding the eco- 
nomic picture figured in the deci- 
sion, he said. 

The present shortage of steel, 
aggravated considerably by the 
coal strike, indicates that profit- 
able operations for car makers 
in the first half of 1947 are re- 
mote, observers pointed out. 

“Our immediate aim is to pro- 
duce as many cars as possible to 
satisfy an urgent public need for 
transportation,” Wilson declared. 

He said employment and produc- 
tion operations would probably 
benefit as a result of the decision, 
since “as soon as we are able to 
resume normal operations after the 
coal strike, we plan to devote our 
efforts to full-scale production of 
present models.” 


Kaiser Special 
Boosted $94, 
Frazer $124 


WILLOW RUN, Mich.—The fac- 
tory list price of the Kaiser Spe- 
cial was increased $94 to $1,739 
last week and the Frazer $124 to 
$1,919. 

This leaves Ford and Packard 
as the only auto makers which 
have not increased prices since de- 
control. 

W. A. MacDonald, Kaiser-Frazer 
vice-president in charge of sales, 
made the announcement in a bul- 
letin to dealers and distributors. 
The increase became effective last 
Monday (Dec. 2). 








Parts Shipments 
Cut by Embargo 


Quick Coal Settlement 
Is Now Only Hope 
To Keep Lines Rolling 


By Mac Gordon 
Staff Writer 

DETROIT. — -Approximate- 
ly 90 percent of the nation’s, 
new-car and truck assembl 
lines will grind to a pron ig 
still by the coming weekend 
if the railroad freight embargo is 
continued. 

That was the outlook at press 
time late Friday after an industry- 
wide survey confirmed that the em- 
bargo had choked off shipments 
of already scarce parts and ma- 
terials. 

The only glimmer of hope for 
averting the automotive 
lay in the possibility that John 
L. Lewis and the soft-coal opera- 
tors might conclude a “backdoor 
deal” to settle the 2%-week-old 
miners’ strike. 

But chances for such an armis- 
tice remained remote Friday. Ob- 
servers pointed to the sustained 
defiance shown by Lewis and his 
400,000 miners, even after the stag- 
gering $3,500,000 contempt-of-court 
fine was levied upon the mine un- 
ion by Federal Judge T. Alan 
Goldsborough. 

As Lewis’ attorneys set in mo- 
tion the legal machinery to appeal 
the fines and convictions, the opin- 
ion became more prevalent that 
the U. S. Supreme court would 
play a decisive role in any quick 
strike settlement. 

The Administration, which has 
pitted its forces in an allout bat- 
tle with the miners’ leader, ap- 
parently was desirous of a show- 
down in the highest tribunal. 
Government prosecutors were ex- 
pected to request that Lewis’ ap- 
peal be referred directly to the 
Supreme court. 

The legal ramifications of the 
coal tieup spelled only delay and 
more delay to the auto and truck 
assemblers, however, and _ they 
doubted that a climactic legal de- 
cision would come in time to stave 
off production stoppages for thou- 
sands of cars and layoffs for thou- 
sands of workers. 

Friday was the first day of cur- 
tailment for Ford Motor Co., which 

(Continued on Page 48, Col. 1) 





Schedule for ’47 Debuts 


Nash, Hudson, GM Cars Will Be First 
With Only Minor Changes 


DETROIT.—With little fanfare, 
1947 models are due to begin roll- 
ing on to the automotive stage 
next week. 

There will be little change in 
costume; the idea is get the pro- 
duction going rather than to get 
a new cast. 

Barring a long coal strike which 
might bring delays, the schedule 
will be something like this: 

Dec. 15 to Feb. 1.—Cadillac, 
Buick, Oldsmobile, Pontiac, Chev- 
rolet, Nash and Hudson. 

February—Ford. 

Chrysler divisions are keeping 





plans a close secret. Since they 
did not call present models 1946s, 
they can continue them well into 
1947 with only a change in serial 
numbers on Jan. 1 to differentiate 
for later used-car sales. That would 
open the way for a change to 1948 
models in spring or summer. 

On the other hand, there is still 
a chance that the divisions may 
facelift sometime in January. 

Packard is expected te con- 
tinue most of its models well inte 
1947, but to introduce a new se- 
ries as 1948 models in March 

(See MODELS, Page 50, Col. 3) 





Hy 
Rae 
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Tax Advantage Hit... 





Co-Op Inroads Assailed 
At MEWA Convention 


ATLANTIC CITY.—Working 
with a tax advantage, cooperatives 
unquestionably will make much 
more substantial inroads into the 
wholesale automotive supply busi- 
ness, members of the Motor & 
Equipment Wholesalers Assn. were 
told here last week at their con- 
vention. 

Clare A. Johnson, director of 
organization, National Tax 


of many cooperatives, saying: 
“Those who support the theory 
of tax exemption for cooperatives 
build their arguments around the 
so-called agency theory that co- 
operatives either buy or sell for its 
members. There are tests which 
may be applied to this theory and 
which fail to support its validity. 
“There isn’t a question of doubt 
about their (cooperatives) ability 


TWELVE LINCOLN-MERCURY DEALERS, chosen by vote of fellow dealers in all parts of the country, attended their first 


national Dealers’ 


Council meeting since 1938 in Detroit last week. Lincoln-Mercury sights have been set high enough to permit 


“‘a very extensive penetration of the medium and high price car fields in the future,’’ T. W. Skinner, general manager, told the 


dealers. 


*‘We expect to increase present production more than 300 percent with the advent of new models.’’ Above, left to right, | 


are, front row: J. Raymond Young, St. Paul; E. C. Gengras, Hartford, Conn.; Harold T. Youngren, vice-president in charge of | 
engineering; T. W. Skinner; J. R. Davis, vice-president in charge of sales and advertising; A. H. Crowley, Mercury sales mana- | 
ger; S. C. Dretzin, Long Island City, N. Y.; H. D. Everett jr., director of marketing research department. Center row: M. R. 

Biattner, Lincoln-Mercury business management supervisor; V. S. Nicholson, Oklahoma City; J. B. Palmer, Nashville; Ben T.) 
Wright, Evanston, Ill.; R. I. Klopfer, Washington; Frank J. Denney, Lincoln sales manager; W. G. Licht, Lincoln-Mercury ad-| 
vertising manager. Rear row: Cleveland; L. H. Clay, 


Equality Assn., said that legal 
tax avoidance by cooperatives, 
mutual fire and casualty insur- 
ance companies, and government- 


to make much more substantial 
inroads into the wholesale auto- 
motive supply business. That 
they intend to and will, unless . 2 ce, 


D. C. Evans, Lincoln-Mercury division; 


operated and subsidized business, 
operating in direct competition 
with private tax paying business, 
has become a matter of grave 
importance. 

“In 1945,” Johnson said, “an ag- 
gregate of approximately 12 bil- 
lion dollars worth of virtually fed- 
eral income tax-free business was 
done. At the present rate of growth, 
these same concerns will do $25 
billion of business in 1950.” 

Johnson contested the position 





~-Olds Promotes 


‘Banks, Lesher 
“In Sales Shift 


DETROIT.— Important changes 
affecting key persénnel in the Olds- 
mobile sales department were an- 
nounced last week by D. E. Ral- 
ston, general sales manager. 

H. F. Banks becomes assistant 
sales manager in charge of the 


H. F. Banks Russell Lesher 
eastern half of the United States, 
Russell Lesher assistant sales man- 
ager in charge of the West, and 
J. H. Handley, manager of parts 
and accessory merchandising. G. 
8S. Brown was named sales promo- 
tion manager. 

F. Q. Murphy has been named 
zone manager in New York; D. A. 
McIntyre, zone manager in De- 
troit; L. J. Blunden, zone manager 
in Chicago; G. R. Jones, zone man- 
ager in Oakland, and R. L. Myers 
will be given special assignments 
on the West Coast. 

J. H. Lemons has acquired an 
Oldsmobile dealership, Ralston 
stated. W. O. Lampe remains as 
executive assistant to the general 
~ sales manager. 

Banks has been associated with 
General Motors since 1926. He was 
named manager for Okismobile in 
Detroit in September, 1945. 

Lesher joined the Olds Motor 
Works as cashier in 1925. He was 
named zone manager for Oldsmo- 
bile in Chicago in January, 1945. 

Handley joined Oldsmobile in 

1926. He was named assistant zone 
manager in Boston in January, 
1946. 
Brown has been associated with 
Oldsmobile since 1933. He was 
named assistant sales promotion 
manager in September, 1945. 





their present tax advantage is 
wiped out, is a practical cer- 
tainty.” 

Henry H. Heimann, executive 
manager of the National Assn. of 
Credit Men, said that business men 
should concern themselves with the 
vital necessity of returning our 
federal government to a sound fis- 
cal policy. 

Heimann pointed out that al- 
though the recent elections indi- 
cated a mandate to Congress to 
return our government to a pay- 
as-you-go basis, such a program 
will meet many obstacles before 
it can be accomplished. 

“Those who have been pushing 
the false economy of deficit financ- 
ing as well as those who have 
benefited by this program will use 
every means possible to dissuade 
our representatives away from 
their ideals,” Heimann said. 


Businessmen, Heimann pointed 
out, must be alert to explain the 
fallacy of prosperity through 
spending more than we receive. 
He suggested that manufacturers 
and wholesalers employ dramatic 
means to acquaint all classes of 
citizens as to the large amount of 
their earnings which go every day 
to the maintenance of our govern- 
ment. 

Other speakers at the conven- 
tion included Franklin P. Paul, 
vice-president of Gaul, Derr & 
Shearer Co., and B. W. Ruark, 
general manager of MEWA. 

The important part of advertis- 
ing, merchandising and promotion 
in the association’s plans were out- 
lined by Burton Browne, president, 
and E. W. Stephenson, executive 
vice-president of Burton Browne 
Advertising, Chicago, advertising 
counsel for the association. 

The convention preceded the 
ASIS, which opened a six-day pro- 
gram today (Dec. 9). There are 
420 leading automotive parts, 
equipment and supply manufactur- 
ers exhibiting at this show. 





Texas Auto Users Pay 


Third of State Taxes 

AUSTIN, Tex. — Special auto- 
motive taxes paid by Texas 
highway users comprised 36.36 
percent of the $205,369,695 total 
of all state taxes collected in 
the fiscal year ending last Aug. 
$1, according to an analysis 
made public here by the Texas 
Research Institute. 

Despite the fact that they pay 
more than one-third of the 
state’s total tax bill, there are 
only 1,730,000 motor vehicle own- 
ers out of a total Texas popu- 
lation of some 6,500,000, it was 
pointed out. 








ry 


PRODUCTION OF OLDSMOBILE’S 100,000th 1946 model took place Dec. 4 at Lans- 


& The automobile, a Series 
i. 


**98""’ 4-door sedan, is shown here with T. C. Downey, 
production manager, and John Dykstra, manufacturing manager. 





Hall, 
thews, Charlotte, N. C 
* * 


L-M Mappin 
300% Increase 
In Output 


DETROIT. — Lincoln and Mer- 
cury have set their sights high 
enough to permit “a very extensive 
penetration” of the medium and 

high price car 
fields in the fu- 
ture “and expect 
to increase pro- 
duction 300 per- 
cent with advent 
of the new mod- 
els,” T. W. Skin- 
ner, general man- 
ager of the divi- 
sion, told the first 
national Dealers’ 
Council meeting 
since 1938, 


Twelve Lincoln-Mercury dealers 
attending the three-day conference, 
devoted to discussions of future 
marketing plans, were chosen by 
vote of fellow dealers in each of 
the six regions of the country. 

J. R. Davis, Ford vice-president 
in charge of sales and advertising, 
extolled the new top executives 
who have joined the company dur- 
ing the past year. 

Opening their sessions in the Ford 
Rotunda, the dealers heard Harold 
T. Youngren, vice-president in 
charge of engineering, describe the 
new car plans which experimental 
engineers have perfected for Lin- 
coln and Mercury. They spent the 
afternoon inspecting the develop- 
ment models at the Engineering 
Laboratory in Dearborn. 

Among the subjects discussed 
was the Lincoln-Mercury advertis- 
ing program for the coming year. 

Friday the visitors toured the 
Lincoln plant and Ford industries 
and then lunched with Henry Ford 
II, president of the company, and 
members of the Ford policy com- 
mittee. 

In recent weeks meetings of Lin- 
coln-Mercury dealers have been 
held throughout the country at 
which mutual problems and topics 
for discussion with home office ex- 
ecutives were developed. These are 
being passed on to the proper offi- 
cials at the Detroit meeting. 





Contact 
U. S. Rubber Uses Plane Wing 
In Auto Tire Tests 

LANCASTER, Calif. — Automo- 
biles are now wearing wings. 

By attaching a section of air- 
plane wing to the side of a test 
car, U. S. Rubber’s tire develop- 
ment .department found that it 
could conduct tire tests at speeds 
heretofore considered impractical 
and unsafe. 

Use of the wing section counter- 
balances centrifugal force, enabling 
the car to race around a circular 
track at sustained speeds of 90 
mph. and more, without “scrub- 
bing” the sides of its tires and 
with a minimum of danger to the 
driver, it was declared. 

Dr. Arthur W. Bull, the com- 
pany’s director of tire development, 
explained that the wing section, 
or “air foil,” when attached ver- 
tically to the side of the car, de- 
velops a side thrust just as an air- 
plane wing develops lift. 


Long Beach, Calif.; Ray Ridge, “— Wash.; Neill S. Brown, general superintendent, Lincoln plants, and K. M. 


New Orleans; A 
= 








No Battery Relief Until Feb; 
Gasket Shortage Grows 


By Jack Weed 
Service Editor 
DETROIT.—Despite the fact that 
CPA has allocated sufficient lead 
to build an additional 450,000 bat- 
teries in the last quarter of this 
year, manufacturers say that no 
relief can possibly be given the 
present extremely tight situation 
before the middle of February. 


Due to the shortage of rolling 
mill capacity in both steel and 
copper, gaskets also will remain 
tight at least until early in 1948, 
regardless of what is done now 
to help the situation, according 
to gasket manufacturers. 

Electric Auto-Lite officials said 
that the extra allotment of lead is 
“insufficient and too late to avert 
trouble for motorists in January.” 
Factories, in face of the coal 
strike and its resulting letdown in 
raw material supplies, are doing 
everything they can to build as 
many critical parts as _ possible 
with the little material on hand. 
But service and parts executives 
fear that the little they will be 
able to do to replenish already 
depleted stocks will be but a drop 
in the bucket as compared to field 
demands for service the next few 
months. 

Not only will service stations 
continue to need replacements from 
two to four hundred percent over 
1941 requirements, but as we go 
into cold weather driving and with 
the additional burden imposed on 
automotive transportation by the 
decline in rail service, the demand 
for parts is expected to be even 
greater than normal 

In addition to the shortage of 
lead caused by the government 
price restriction and allocation, the 
battery manufacturers also are 
confronted with a strike in the 
country’s largest lead mines which 
supply approximately 40 percent of 
the American mined lead. 

Gasket manufacturers base their 
estimates on availability on the 
rolling mill capacity to turn out 
thin copper and steel sheets, suit- 
able for gasket manufacturing, and 
the greatly increased demand for 
gaskets due to increased engine 
service needed on the older models 
of cars. 

Car service executives claim 
that, due to the abnormal de- 
mand for replacements and the 
series of strikes that have af- 
fected suppliers, they have never 
been able to build up any reserve 





stocks either in factory or field | 
warehouses, and that the back- 

order situation on items that 

were critical all during the war 

is just as bad today as it was a | 
year ago. | 

Dealers are advised to “baby” | 
customers’ batteries along just as} 
far as possible, and to save all gas-' 
kets that can. be reused. 


Lead Producers Urge 
Lifting of All Controls 


WASHINGTON.—Domestic lea 
producers are agreed that the gov 
ernment should free the metal o 
all remaining restrictions and hav 
so informed the Civilian Produc 
tion Administration in reply to a 
earlier CPA inquiry among pro 
ducers. 

These controls consist of a 30 
day supply restriction, limitatio 
of amount of lead used by manu- 
facturers for product use, and the 
setting aside of 25 percent of do+ 
mestic refined lead in an emer 
gency pool from which the gov-+ 
ernment was free to allocate its 
needs. 

Removal of controls will reflect 
favorably on the position of bat- 
tery makers throughout the indus- 
try. In addition, white lead, used 
in paints, solder and lead-covered 
cable, are also affected. 

Initial steps were taken several 
weeks ago when all price controls 
were removed and the government 
ordered cessation of buying of for- 
eign lead. 





Brake Lining aoe 


Predicted in 1947 

DETROIT.—An acute scarcity 
of brake lining and clutch fac- 
ing will confront both users and 
manufacturers of cars and 
trucks in 1947 because of short- 
ages which have developed in 
the supply ef two basic mate- 
rials, according to T. E. Allen, 
executive vice-president of the 
Brake Lining Manufacturers 
Assn. 

Allen attributed an asbestos 
shortage to a shrinkage of pro- 
duction in Canadian mines, and 
the increased exports of the 
mineral to Great Britain and 
other foreign countries. He 
blamed shortage of linseed and 
other badly needed vegetable 
gum oils on shortsighted policies 
of the OPA. 








H. C. DOSS, vice-president and 1 


sales 


of Nash, and a large delega- 





tion of factory representatives were on hand to attend the opening of the new building 


of Lawler-Nash in Kansas City. 


The dealership is the largest Nash outlet in the Kansas 


City zone. Pictured after extending congratulations, left to right, seated: M. P. Lawler, 


Doss and George Lawler. Standing, 


Byron Howard, assistant manager of the zone; S. E. Richardson, 
Lawler-Nash; R. R. Compton, Nash Motors’ 


Art Young, southern regional service manager, 


sales manager of 


southern regional manager; Earl Limb, 


Kansas City zone manager; John McQuig, vice-president of Nash Motors ad agency, 
and R. M. Hutchison jr., zone service and parts manager. 
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he 
after the first World War, worked 
himself up to a distributor for 
Hudson and then for Chrysler, 
both connections of which he has 


We have all suffered with the 
war complex. Business came easy 
and courtesy often went by the 
board. There is a new day coming. 
A dealer can no longer take the 
attitude that he renders service just 
because he is supposed to. Nor can 

ply to make 
money. If he is to build for him- 
self a business that he can leave 
to his children he, like Frank 
— has to think of customers 


vate must not permit the present 
difficulties, or our push for profits, 
to blind us to the important fact 
that automobile owners. who live 
in our communities are our fu- 
ture market. We must continue to 


[Jes Among 


_ | Dealers 


Cuarence E. Fisuer (Cadillac), 
Newark, N. J., born Sept. 24, 1883, 
in Jersey City. After starting out 
as a mechanic, 
he was soon sell- 
ing one - cylinder 
Cadillacs. He in- 
corporated the 
Fisher Cadillac 
Corp. in 1933 
after operating 
the Cadillac 
branch for the 
two preceding 
years and serv- 
ing as vice-presi- 
dent of the Up- 





©. E. Fisher 


4 percu Cadillac Co., past president 


‘t 
~ 


' of the Newark Auto Trade Assn., 


ast director both for the New 
ersey Automotive Trade Assn. 
and NADA and is president of the 


’ Old Timers Counsel for New Jer- 


sey. During the war he sold war 
bonds and received a medal from 
the Treasury department for out- 


A Sruzsine (Ford), Hollywood, 
Calif., born July 4, 1899, in Chi- 
cago. He started im 1922 as an 
automobile re- 
tail salesman. 

By 1924, he had 
taken on a 


Los Angeles 
Motor Car 
Dealers Assn., 
which he previ- 
ously served as 
—~ 


Al Stuebing 
- president. 
is the past president o 
Chamber of 
(Continued on Page 34, Col. 4) 


Be 


bend over backwards to serve and 
please them. a 


Explaining Problems 
To the Public 


AM STILL convinced that in 
taking recognition of the short- 
age of cars, we must continue to 
explain the situation so the public 
will understand that we have not 
taken advantage of the shortage of 
merchandise and so dealers can 
face the future with confidence. 
Therefore, I am reprinting below 
another ad of a type that is being 
run frequently by dealers through- 
out America. This one is from H. 
S. Medbery Ty Service at Balls- 
ton Spa, N. Y. 
We Feel We ‘Can Best Express 
Our Efforts to Distribute Our 
New Cars Fairly to the Peoples 
of Our Community and, in the 
Case of Veterans, to Saratoga 
County Communities, by Show- 
ing You the Percentage Figures 
of Class Distribution by Us to 
Nov. 1, 1946: 
36.6% Delivered to Veterans. 
10.0% Delivered to Public Offi- 
cials, Doctors and Clergy. 
23.4% Delivered to Farmers. 
30.0% Delivered to all Other 
Classifications. 


100% 

Of This Total 77% Have 
Been Delivered Without 
Tradeins. 

We Are Not in the Black Mar- 
ket Business! Thirty-six years 
of continuous service was not 
built on undercounter activi- 
ties; but instead, we feel, on 
genuine honest service to the 
car owners of our community. 
We intend to continue with this 
policy of doing business. 


at 
MEDBERY’S GARAGE 
BALLSTON SPA, N. Y. 
“Your Ohovrolet-Butck Dealer” 


Ned Dace Writes 
Of ‘Adam & Eve’ 


ANY. OLDTIMERS remember 

the glamour that Ned Jordan 
put in the automobile industry a 
couple of decades ago. While he 
built and assembled cars, it was a 
custom car, and he had a flair for 
letting the world know what he 
was doing in a very intriguing 
manner. 

Just recently Ned Jordan wrote 
a book, entitled “The Inside Story 
of Adam and Eve.” It is really 

an autobiography of Ned Jordan. 

dealers would like to read 
it. It is lished by Howard 
Coggeshall, 701 State St., Utica 4, 
N. Y., and is obtainable for $2.50. 

Ray Chapman, president of the 
Jacksonville (Fla.) automobile deal- 
ers association, and a Jordan dis- 
tributor for eight years, has this 
to say about the book: 

“I have just had the very great 
pleasure of reading Edward S. 
Jordan’s new book, ‘The Inside 
Story of Adam and Eve’. 


“Not since Cain killed his young- 
er brother has anything been writ- 
ten that is so inspiring, nor a 
piece of literature that could cre- 
ate so much imagination in. the 
mind of the reader. Every sales 
manager in America should read 
this great book, for it would do 
him more good than three blood 
transfusions would do for a man 
suffering from pernicious anemia. 

“For 20 years, the automotive 
industry has endeavored to copy 
“dward S. Jordan’s style of ad- 
vertising, but without complete 
success. This is something that 
must be inborn. That man has 
more sales ideas than John L. 
Lewis has striking coal miners. 

“He never advertised bolts, gears 
and pistons. He put so much per- 
sonality into his advertising that 





one would actually feel a human 
(Continued on Page 33, Col. 1) 
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Yes, as o matter of plain self interest, we ore doing ar.d 
will do everything in our power to keep automobile re- 
poir prices at present levels. 
As authorized dealers, we have a stake in this commun- 
ity. We gre established here. We all have very consid- 
erable i here. Our employees ore settled here 
ond most of them own homes here. We believe that ony 
d or pe increase in prices at this 
time would work ogainst the interests of ourselves, our 
y in general. Therefore, we 











We will not charge any more for service, re- 
pair and maintonance work than rates prevail- 
ing at the time prices were removed from con- 
trol unless and until costs to us are increased, 
and then only to the minimum amount neces- 
sary. 





For the service you need to in vito! 
tion, bring your cor or truck to your Authorized Deoler 


right away. 


EAST BAY MOTOR CAR DEALERS ASSOCIATION, INC. 


Alameda 


Beon & Cavanaugh 
Cheplin Motor Soles Co. 
Garland Chevrolet Co. 
Jock Erwin Motors 
Morris Landy Motors 
Sharman-Roy Co. 


Albany 
Curt Compbell's Ford Agency 
East Bay Chevrolet Co. 


Berkeley 
Berkeley Motors 
Burns Chevrolet 
Doten Pontiac 
Fidelity Motors 


Jelton Motor Co. 
Murphy Motor Co. 
Peabody Motors 

R. A. Conyes Co. 
Roleigh R. Leach Co. 
Remmer & Jordon 
Reynold C. Johnson Co. 


Bud & Ray's Motor Co. 

F. H. Dailey Chevrolet Co. 
King Motor Co. 
McKissick Motor Co. 





USING THE PSYCHOLOGICAL slant of ‘‘self interest,’’ East Bay, Calif., Motor Car 
ves to constructi 
measure for both the community and the d 


Dealers Assn. members pledge 


pricees down as & ve 





Customer Policy 


Bay Area Dealers Pledge Price Line 
Retention in Ads 


OAKLAND, Calif—The East Bay 
Motor Car Dealers Assn., made up 
of authorized dealers in Oakland, 
Berkeley, San Leandro, Albany and 
Alameda, last week launched a co- 
operative advertising campaign to 
inform motorists and truck opera- 
to 


tors of their decision not in- 


NADA Boosts 





.|Post, Assigns 


Him to West 


WASHINGTON.—Irving H. Post, 
a member of the NADA staff since 
1933, has been named special asso- 
ciation representative in the west- 
ern states with the title of assis- 
tant to the executive vice-presi- 
dent. The announcement was made 
by Executive Vice-President Lee 
Moran. 

Post will work with NADA di- 
rectors and state association man- 
agers “to assist them in all ways 
to build and maintain membership 
in NADA and state associations,” 
according to Moran. 

“The assignment of Mr. Post to 
these new duties does not change 
existing arrangements or relation- 
ships with state and local associa- 
tions and NADA headquarters,” he 
added. 

D. C. Barnhart, assistant to 
Moran since October, 1945, will as- 
sume Post’s duties at the national 
headquarters. During the war Post 
served for three and one-half years 
in the Army, where he became a 
full colonel. 


Tacoma Studies 
Restrictions on 
Dealerships 


TACOMA, Wash.—aA city ordi- 
nance for the regulation and li- 
censing of dealer establishments 
is being prepared by the public 
safety division. 

The plan is to make the license 
fee sufficiently high so that there 
can be proper policing, and for a 
definition of a dealer, setting forth 
certain minimum standards. The 
Better Business Bureau is cooper- 
ating with the dealers and the city 
government in working out the 
details. 

The Tacoma Automobile Dealers 
Assn. expects to soon have a spe- 
cial association. committee submit 
a new set of bylaws and code of 
ethics, fitting into the present-day 
operations. 








crease prices for repair work be- 
yond those prevailing at the time 
controls were removed. 

Five daily newspapers are being 
used. The campaign comprises six 
quarter-page advertisements, ap- 
pearing on alternate days, or on 


‘other days when newspaper space 


is ‘available. 

Each advertisement contains 
these words: 

“We will not charge any more 
for service, repair and maintenance 
work than rates prevailing when 
prices’ were decontrolled, unless 
and until costs to us are increased, 
and then only to the minimum 
amount necessary.” 

In addition to the newspaper ad- 
vertising, large blow-ups of the 
first advertisement were supplied 
to each dealer for posting in his 
windows and shop. Direct mail ma- 
terial was also made available by 
the association to those dealers 
desiring to use mailing pieces, post- 
cards or statement stuffers. 


Brooklyn Association 
Changes Address 

BROOKLYN.—A change of ad- 
dress for the Brooklyn and Long 
Island Automobile Dealers Assn., 
Inc., was announced here last week. 

Headquarters for the association 
are now at Hotel Granada (Room 
206), 268 Ashland Pl., Brooklyn 17. 
The telephone number remains un- 
changed, Main 2-0620. 





Gougers Giving 
Dealers Black 
Eye’. . . Barnhart 


Conn. Group Elects 
Gillmore President; 
600 at Convention 


HARTFORD, Conn. — “Gougers 
taking advantage of the present 
situation are giving the rest of the 
dealers a black eye,” D. C. Barn- 
hart, assistant to the president of 
NADA, told the 25th anniversary 
convention’ of the Connecticut 
Automotive Trades Assn. here last 
week. 

With the buyers’ market still 


ved.’ 

The convention, which elected 
Raymond D. Gillmore of New 
Haven as president, went on record 
as opposing a return of state-oper- 
ated inspection lanes. 

In talks on the future of the 
automotive industry, it was empha- 
sized that the settlement or non- 
settlement of the soft coal strike 
is the issue upon which hinges the 
success or failure of manufacturers 
in their efforts to get new cars 
to dealers and to the public. 

L. J. Buckland addressed the 
group of nearly 600 dealers, declar- 
ing that new car production in 
1947 would be no higher bre 1941. 
Speaking of style trends, he 
dicted smaller cars with 
bodies, smaller wheels, cabinets 
and fluid drives, curved wind- 
shields and disa fenders. | 

William H. Mi , director 
of public relations of the Automo- 
bile Manufacturers Assn., said, “As- 
suming the strike is settled, we 
have reason’ to believe that the 
current rate of production will con- 
tinue into 1947, and will. be con- 
siderably stepped up by June.” 


port, first vice-president; Martin J. 
O’Meara, East Hartford; J 
Panza, New Haven; Stanley 


office until the group’s next meet- 
ing were Kirk D. Sheldon, Torring- 
ton, secretary; Robert Pringle, 
Simsbury, treasurer; H. B. Hart- 
ley, Hartford, assistant treasurer. 

Named to the executive board 
were former President John M. 
Rehl, Bridgeport; F. Stanley Peter- 
son, New Haven; James F. John- 
son, Hartford; Thomas White Staf- 
ford Springs, and Edward H. Min- 





chia, Greenwich. 





ers: 


Bill Phillips 


Ww 





On the House . . . 


If you’re worried over the possibility of factories cutting dealer dis- 
counts, you can get some reassurance from this: This mugg has dis- 
cussed the possibility with sales managers and factory heads in every 
line during recent weeks and, to a man, they swear that any cut will 

be “over their dead bodies.”. . 

of advice Johnny Raine gives to his Virginia deal- 
“Unless the automotive trade meets the reason- 
able needs ef its employes, it will have to face un- 
reasonable demands from organized labor.”. . . 
this same connection, workers at Hands Motor Co., 
Louisville, last week voted 9 to 1 against a union... 


forget OPA, stop referring to prices set by that 
agency when buying or trading cars. ... Vir- 
ginia association, starting Jan. 1, will 
members with a regular “Business 

Service Bulletin.”. . 
dealer bulletins on demise of OPA: 

Island’s “The Hyes of the Public Are Upon Us” and Detroit's 

“Self-Control Replaces Controls.”. . . 

Attended a session of Chevrolet’s School for Dealer Sons last week 
and conversed with the best group of dealers-to-be that I ever ex- 
“pect to see. Their intelligence, poise and knowledge of the industry 
was amazing. And can they ask questions? 


. Here’s a wise bit 


In 


(Phila.) advises his dealers to. 


. Additional pointers’ from 
Rhode 


Pers Wemnorr 
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The Stench Lingers 
to smell unless it is buried 


ve danger that OPA’s decision to 
eged violations of the past may turn 


own racket. 
Even before the death of OPA, we were informed of shake- 
downs by some agent semeey enforcement attorneys. Now 
that OPA is dead, the ptation will be even greater. 


There are, of course, some honorable men who will stick | has 


unjustly by enforcement attorneys, 
ty of a “private deal” to settle. Since to fight for 
tion would cost more than to pay off, the temptation 

to settle is considerable. 
We think that OPA should bury the body. If it chooses 
not to do that, it should watch its lingering staff closely 
lest they make a dead OPA more intolerable to the public 


than a live OPA was. 


Who’s Weak? 


ENERAL MOTORS’ action in cancelling dies for 1948 
models is being misinterpreted Megs They see an 

indication that the auto industry has been beaten down and 
is too weak to carry on. 

The truth is far different. 

In the first place, the public wants transportation rather 
than new styles. You have only to look at GM’s production 
record to see the mighty efforts that corporation is making. 
After being shut by a strike for a quarter of this year, Gen- 
eral Motors has regained its position at the head of the list. 
Chevrolet is battling fiercely for first place in cars. All of 
the divisions are moving up. It has been a remarkable 
comeback. 

If that is the sign of a dying industry, we'll eat it. 

Whatever buying resistance is developing, and there are 
minor signs of that, is caused by high prices rather than by 
failure of the public to accept present models. 

And the way to get prices down is to continue with pres- 
ent models until high volume is obtained and ned. 
Once things smooth out, there will be time enough for 
changeovers to tly changed models. 

Meantime, GM’s action is not a definite cancellation of 
Er meen cae Gn Cedere.cae 0218 be reinstated 

id conditions call for such action. 

The auto ind 


although I have often found it 
rather disarming and apt to punc- 
ture your ego to find out how well 
they get along without you while 
you are away! 

* « + 


OUR RECENT three weeks in 
California was an eye-opener and 
well worth the time and expense, 
even the annoying cold which held 
on a week after I had returned to 
my home town. They say, “A 
prophet is not without honor save 
in the city where he abides.” This 
is equally true of a publication like 
Automotive News, the importance 
of which to the reader seems to be 
enhanced by his distance from the 
motor capital. It made me realize 
again a very definite responsibility 
which our editors here assume in 
collecting and digesting the news 
and interpreting it editorially so 
that “he who runs may read.” Fiat- 


tering comments on what this pub-| | 


lication means to the industry were 
so common that I found myself 
actually pumping to uncover con- 
structive criticism — to find out 
what bases we were not covering 
or what we could do to improve 
our service to our readers. 


AS I WRITE this, the bushy- 
eyed John L. Lewis is making a 
perfect spectacle of himself on the 
Ww: scene. The silver-lining 
to this fiasco is, of course, that the 
American public is getting so fed 


can stop it now. The conservative 
citizens of our democracy could not 


once considered astute John has 
done exactly the wrong thing at 
exactly the right time—just before 
the new Republican Congress con- 
venes in January. This was perfect 
timing! 

* a * 


I AM GLAD to note that C. E. 
Wilson came out with a definite 
statement that GM has postponed 
the construction of dies for new 
models until the industry has 
caught up with the present pentup 
demand for new cars. Most of us 
here in Detroit have known this 
to be a fact for several weeks. 
There were any number of ugly 
rumors and conjectures 
on the streets and in the hotel lob- 
bies here. The move is a perfectly 
rational one and will have a steady- 


used car picture. It is highly prob- 
able that other manufacturers will 
make similar statements, perhaps 


within the next few 
* ” e 


i 
ae 





ustry grew up on trouble. We're betting it 
isn’t letting trouble get it down. 


i 

















































——Letterbox 





‘Likes Van Tassel ......’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


letters but you may sign 








Eye-Opener 

I read with great interest J. B. 
Van Tassel’s column in Avrtomo- 
trys News of Dec. 2, and there is 
no question in my mind that these 
articles will be very helpful to the 
automobile dealers and an eye- 
opener to many other dealers.—D. 
Gerren, president, Geffen Motors, 
Inc. (DeSoto - Plymouth), Utica, 
N. Y. 


Re Van Tassel 

Before Pearl Harbor we enjoyed 

J. B. Van Tassel’s comments on 
automotive business, as contained 
in “Dealer Operating Facts” dis- 
tributed through the Chicago Auto- 
mobile Trade Assn. 
. Since then we saw the Japs come 
and go. Now we are back in active 
business at last, after the govern- 
ment monopolized every activity 
for about a year. 

Having learned your arrange- 
ment with the Chicago association 
has terminated, this is an endeavor 
to contact you direct, hoping it is 
possible in future to receive the 
benefit of your views in some other 
manner.—W. B. Govaars, Batavia, 
Netherlands East Indies. 

EXprror’s Norse: Van Tassel is 
now conducting the “Dealer Busi- 
ness Counsel” column for Avuto- 

motive News. 


Appreciative 


The 1946 meeting of the Okla- 
homa Automobile Deaalers Assn. is 
now history and I was just about 
to put the official program away 
and call it a day when I happened 
to think that you might be inter- 
ested in having a reaction from an 
automobile dealer, 

It seems to me that you 
long way and through a lot of un- 
comfortable traveling nowadays to 
give the fellow, who is fortunate 
enough to have an automobile con- 
tract now, the benefit of your wide 
knowledge and experiences which 





help him to be a better automobile 
dealer at no cost Whatsoever to 
him. I just want to take this means 
of thanking your John Munn on my 
own behalf for coming down here 
and being so nice to all of us. I 
think Oklahoma people are espe- 
cially appreciative of things like 
this.—R. T. Scorr, McDonald-Scott 
Chevrolet Co., Oklahoma City. 


With reference to your notice in 
Automotive News of Nov. 25, page 
34, showing Sir Miles Thomas, 
D.F.C., at the Kaiser-Frazer plant 
at Willow Run, we 
bring to your attention that this 
caption is incorrect. 

The Nuffield group does not man- 
ufacture the Austin motor car, the 
manufacturers being the Austin 
Motor Car Corp., Birmingham, 
England. We would be obliged if 
you would this announce- 
ment in your next issue.—H. Stan- 
ley Wood, vice-president, J. L. 
Green, Inc., New York City. 


Coming Events 


Dee. Anaual convention, Wyo- 
ming Aute Dealers Assn. 


Annual banquet, Cin- 
Dealers’ Assan. 





cinnati Automobile 


Dee. § 14—Atiaatio 
pual ASI show. 
Dee. 13-15—El Paso, Tex. (Anderson 
Field). Second annua! International Avi- 
ation celebration. 

Dee. 13-14—Butte (Finlen Hotel). Annual 
meeting of Montana Auto Dealers Assn. 


Clty (Auditorium). An- 


JANUARY 

Jan. 6-16—Detroit (Book-Cadillac). 
annual session. 

Jan. 13-14 -— Memphis (Hotel Peabody). 
Sixth annual meeting of Truck-Trailer 
Manufacturers Assn. 

VEBRUARY 


19-18—Atiaatie City. Annual conven- 
ef National Automobile Dealers 


SAE 
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Remember me? I’m Cast Camshaft—and I’m a pioneer because I’m 

the first cast camshaft in the automotive industry. Ford engineers 

figured out how to do it, and it was a tough job. But I’m harder 
and tougher—and my life is extra long. 






Did I say “harder”? Yes, but I have my 
r 4 soft spot, too. A really good camshaft has 

to be hard in the right places and soft in 
others. The cams must be hard for greatest wear- 
ability—the body of the shaft soft for ease in 
machining. So that’s the way I’m made. 





These Ford engineers started me on my 
way as a ladle of molten metal. Made up 
of a lot of things like pig iron, carbon, 
manganese, silicon, copper, and even a dash of 
chromium. Each ingredient was carefully meas- 
ured for just the right proportions. 






furnace and turned me out into molds. 
Right there is where I began to get my 
present form and graceful figure. 


fF Soon a ladle lifted me from the glowing 


different operations to give me that perfect 

camshaft complexion . . . to make’ me a 
perfect fit. Used to take 61 operations to do the 
job in the days of the old forged camshaft. They 
save real time in making me! 


5S Then came the machine treatment — 41 





So I’m bright and new, and feeling pretty 

good, when—bam—somebody drops three- 

and-a-half pounds right on my middle, just 
to make sure that I’m perfect all the way through. 
If I had even a small flaw I’d break like a match 
stick under that test. 














7 And all the time people have been going & 
sean babs bv ps eet vot Se here I a@ent—a Genuine Ford Part, at your 
rate-to weithion 001 of an die You know, theese service. Ready to get on the job with the push rods to 
Ford people are great for precision. : operate the valves. And I'll do the best job you ever 
saw, too—for I’m made right to fit right, work longer. / 
GE NUIN E 
“. 
SOFA Se 
> 





FORD MOTOR COMPAN Y. PARTS 


XUN 
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Challenge to Used-Car 


Dealers 


Associations Must Meet Glaring Evils Squarely if They Are to Gain 
Confidence and Respect of the Public 


By Bob Finlay 
Managing Editor 

DETROIT.—This is a frank challenge to used-car dealers and their 
new associations. 

It was suggested by a used-car dealer who pointed out that dealers 
do not enjoy the confidence of the public. 

It is just as clear, he added, that any line of business that does 
not have the confidence and respect of the community is bound to 
lose out in the coming competitive race for the consumer's dollar. 
With that in mind, Auromorive News went to the Better Business 

Bureau for an impartial opinion as to why people cannot trade with 
used-car dealers without fear of being gypped. 
. » + 
Typical of Complaints - 

BRAD KEMPTON, of the bureau, gave these three classifications of 
complaints as typical of those made against used-car dealers across 
the country: 

1, The finance pack. 

2. Condition of the car. 

3. General misrepresentation. 

The finance pack was cited as the most vicious practice, and is com- 
mon today despite all the publicity against it and despite opposition 


by dealer leaders. 
This is not-an issue dealers can weasel out of, Kempton pointed 
confidence at- 


win 


He cited a discussion of the issue during which one dealer said it is 
impossible to give the customer a breakdown at the time the deal is 
signed because the dealer did not know the figures for interest, in- 
surance, etc. 

Another dealer refuted this, saying that he was able to give cor- 
rect figures immediately. ; 

The common practice, Kempton said, is for the dealer to tell the pur- 
chaser that the finance company will have to figure out the items and 
send a statement to the buyer. 

The statement arrives perhaps a month later with all charges lumped 
ont and often figured at the rate of 100 percent interest or more, 
he 


* * * 
. Packs, Pure and Simple 
IN ANOTHER CASE, the contract was paid up in a month instead 
of the four months, for which the purchaser paid $56 interest. He re- 
ceived a credit of only 70 cents for the three months of credit not used. 


Kempton pointed out that he was not talking of legitimate dealer re-| 


serves. He was of packs, pure and simple, which he called the 
most vicious evil in the industry. ‘ 

There is one way for dealer associations to meet this evil, if the deal- 
ers are to gain public confidence. 

That is for the associations to discuss it frankly in public adver- 
tisements, to state that their membeers will give fair and honest 
breakdowns of charges at the time of purchase, and to live up to 

If there is a sincere desire to meet the problem, it was pointed out, it 
could become a powerful organizational inducement. Should an associa- 
the truth about the finance pack, no used-car dealer could 
afford to be without the association emblem certifying that the dealer 
displayed it would give an honest deal. 
The finance pack is easy for the public to recognize. It’s hallmark is 
refusal give a breakdown of charges at the time of purchase. If 
dealers themselves expose this, the public will trade only with them. 
. 


A Multitude of Sins 
ANOTHER POINT which affects the reputation of used-car dealers is 
the condition of the cars they sell. The minimum which those who rep- 
opinion expect of the dealers is that they at least make 
themselves responsible for the parts of the car that have to do with 
safety:. Brakes, lights and other safety equipment must be in good 
condition. 

As for misrepresentation, that covers a multitude of sins. It in- 
cludes taxicabs and selling them for “old school teach- 
ers’ cars.” It fas a customer into thinking he’s got 
@ guarantee when he hasn't. In short, it is the gentle art of gypping. 
The used-car business can be considered in two ways: 

You can look at it as a business of headaches in which you must 
cheat to win. 

Or you can look at it as an honest business of selling cheap trans- 
portation to those who can afford to pay no more. 

With the price of new cars at present levels, the great mass market 
must look to used cars for transportation more than ever before. 

There is no doubt that through o n the used-car dealers 
can raise their standards and still make legitimate profits by treat- 
ing the public fairly, advertising the fact, and proving it. 

If they do accomplish that, the public will trade only with them. 

It’s a long, tough job, but if the used-car dealers don’t want to do it 
the hard way, they might just as well forget their desire to gain the 
public confidence and wait for restrictive legislation to do the job they 


neglected to do. 


s 





Mich. Déalers 

Move to Win 

Public Support 
Oy eter 


public.” 

The code embodies recommenda- 
tions of dealers, the Detroit police 
department, the Automobile Club 
of Michigan, the office of the sec- 
retary of state and the advertising 
departments of newspapers. Its 
provisions will be enforced by a 
public relations committee open to 
public appeal. 


is one of the powers it holds to 
use recalcitrant dealers, 


according to Warren A. McClure, 
t. 


presiden 
He told the meeting, “if you 
don’t clean your own house, some- 
one else will do it for you.” 
Provisions of the code include 
the following: 
ADVERTISING—As well as be- 
ing free from false or misleading 
copy, all advertising must give a 
true description of the car and 
designate if the vehicle is a wreck, 
cab or commercial vehicle. Phone 
numbers given will be only from 
the place of business. 
FINANOING—No other than 


PUBLIC RELATIONS — Deci- 
sions of the five-man MUCDA pub- 
lic shall be final. 


hange 
2. Provides for concentrated ac- 











fice for members and visiting 
dealers. 

4. Plans to collect, analyze and 
distribute data which will increase 


5. The establishment of a code 
of 


6. To attempt to obtain recogni- 
tion as a legitimate business group 
engaged in an enterprise which 
is an integral part of our national 
economy. 

Commenting on the objectives, 
McClure pointed out that “one of 
the most urgent needs for organ- 
ization is that it makes a basis 
for interchange of information and 
opinions. Ours is a highly specu- 
lative business and knowledge of 
what the other fellows are doing 
is vital. Unlike other businesses, 
we have no barometers or estab- 
lished sources of fact and opinion. 

“There is considerable legislation 
on the books and contemplated 
measures that affect us directly. 
Still other proposed and already 
enacted laws affect us as members 
of our communities. Community 
spirit is constructive and we should 
let our thoughts be known on such 
matters as the St. Law- 
rence Waterway and other public 
questions. 


Fast changing conditions of to- 
day have outmoded “the old rule 
of thumb methods,” he asserted. 
“Today we must analyze various 
general and specific economic pat- 
terns. Close attention is imperative 
on sales costs, advertising, etc. The 
cutting of waste is paramount.” 

Regarding the code of ethics, 
McClure admonished dealers to re- 
member the value of goodwill. He 
warned that the “Here today, gone 
tomorrow attitude cuts the value 
of a business when an owner wants 
to selk The establishment of a 
good reputation can’t be done by 
legislation.” 

“The code of ethics is the only 
way to make the public conscious 
ps association emblem,” he 
said. 


Williams-Sikes Motors 


Williams-Sikes Motors, Inc., Rock 

Hill, S. C., has been organized. Offi- 

T. Williams, president 

and treasurer; 8S. D. Sikes, vice- 
president and secretary. 








U. S. Tin Quota 


Upped Slightly 
In Last Half 


WASHINGTON. — Allocation of 
tin metal to the United States for 
the last half of 1946 has been 
raised from 6,400 to 7,280 long 
tons, the Combined Tin Committee 
announced last week. 

This was made known as the 
committee announced its recom- 
mendation to the member govern- 
ments for the final allocations of 
tin metal for 22 countries for the 
second half of this year. 

The amounts recommended in- 
clude the quantities already allo- 
cated on an interim basis for the 
period, and do not include domes- 
tic smelter production. 











New Credit Curb 
Seen As Ceiling 
On Used Cars 


(Continued from Page 1) 


results, and perhaps to 24 months 


Greatest concern of dealers and 
others in the’ trade is that the 
Federal Reserve Board will suc- 
ceed in its efforts to obtain from 
Congress permanent legislation 
controlling credit. Observers here 
give the board an even chance to 
succeed. 


This is expected to meet strong 
opposition of businessmen in gen- 
eral who see in it another move 
to cripple free enterprise, first 
through emergency measures and 
then permanent legislation. 


NADA also said that the former 
revisions of Regulation W, effec- 
tive Dec. 1, 1946, make it possible 
to refinance contracts even though 
the original time sale was made 
before Dec. 1. The conditions un- 
der which the outstanding balance 
may be refinanced are as follows: 

If a purchaser is unable to con- 
tinue meeting his payments, the 
outstanding balance may be refi- 
nanced for a period of time not 
to exceed the number of months of 


turity may not in any event ex- 
ceed 15 months. ‘ 

When a purchaser presents 8 
written statement of changed con- 
ditions, the holder of the contract 
may, notwithstanding any other 
provisions of the regulation, ex- 
tend the monthly payments for a 
period not to exceed 18 months. 

The statement will be complied 
with if the holder of the contract 
accepts the purchaser’s written 
statement that the refinancing is 
necessary to avoid undue hardship 
resulting from unforeseen contin- 
gencies. 

The statement must also set 
forth facts and circumstances with 
respect to the original extension 
of credit and with respect to the 
contingencies making the refinanc- 
ing necessary and that the refi- 
nancing is not with intention to 
evade the regulation. 

While the holder of the con- 


tract may agree to refinancing 
the contract, he is not obliged 
to do so. 

If he does, the statement of 


changed conditions must be exe- 
cuted by the purchaser and ac- 
cepted by the holder of the con- 
tract in good faith and the refi- 
nancing must not be the result of 
any agreement or understanding 
made at the time of the original 
sale. 


Dealer Workers 
Vote in Toledo 
On Bargaining 


TOLEDO.—Officials of the Toledo 
Labor - Management Citizens Com- 
mittee announced last week that 
a public panel of the committee 
will conduct an election Dec. 11, to 
determine the bargaining agent for 
450 mechanics, helpers and appren- 
tices employed by 33 Toledo new 
car dealers, members of Toledo 
Automotive Trades Assn.. 
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The automobile leads a double life, 
Serving two masters, husband and wife. 


Now, selling the woman on beauty and style, 
Does not sell her husband on gallons-per-mile. 


If it’s automobiles that you’re trying to sell, 
Then corral lots of menfolk and distaffs as well. 


Yes, you’ve got to reach both those who do the deciding, 
Which is where we bring our little sales talk from hiding. 


. The American Magazine double-exposes 
Your ads to both sexes, it’s under both noses. 


Double exposure, the singular buy, ——_. 
Makes certain both sexes will give you the 








The 
MerCcall 


DOUBLE-EXPOSES 
YOUR ADS 
TO BOTH SEXES 





BUD SCHIRMER, Detroit Manager e H. A. PATTERSON 
General Motors Building, Detroit 2, Michigan 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N.Y. 
PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER'S, WOMAN'S HOME COMPANION 
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PLEXIGLAS 
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Colorful and distinctive steering wheel medal- 
lions ingeniously molded of Piexic.as to give 
a three-dimensional effect are attractive 
centers-of-attention in many new cars. The 
effect is produced by molding the acrylic 


plastic with the design on the back surface | 


only, then decorating the yp with paint, 
metal ‘spray or metal leaf to bring out the 
various elements. in a fealistic relief. The 
design appears as an object imbedded within 
the PLexicas. 


This novel mate is but another of the 


increasing number of uses automotive designers 
are finding for ‘this easily molded plastic. 
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Only Rohm & Haas makes 


Plexiglas 
Acrylic Plastic Sheets 
and Molding Powders 


Prexic.as is light in weight, unusually strong, 


shatter-resistant and permanent, retaining its 
crystal clarity or gem-like:color. 

Radiator ornaments, instrument lenses and 
dials, interior trim, tail and stop lights and 
many other parts are made of Prexicias. For 
detailed information, call or write our Detroit 
representative: W. E. Biggers, 819 Fisher 
Building, Madison 1 500. 

PLEXENE M 
@ promising new modified stryene co-polymer 
molding powder... weather resistant... heat 
resistant... gasoline resistant... available at 
recently reduced prices. Ask for details. 
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N.C. License Bill Pushed 


Dealers Also Will Back Compulsory 


Inspection 


RALEIGH, N. C—The North 
Carolina Automobile Dealers Assn. 
is supporting amendments to the 
motor vehicle laws of the state 
relating to the circumstances un- 
der which the Department of Mo- 
tor Vehicles may issue dealer li- 
cense plates. 

The amendments would provide 
that no one can engage in the au- 
tomobile dealer business unless he 
meets certain requirements which 
are designated to protect the pub- 
lic from operations by fly-by-night 
dealers or individuals. 

The ive committee will 


Prospective dealers must apply 
to the Commissioner of Motor Ve- 
hicles for license as a dealer. At 


a license, applicants must divulge 
the names of persons interested in 
the business and give their bona 
fide addresses and give the loca- 
tion where the business will be 
carried on. If the dealer changes 
his place of doing business, he 
must promptly notify the commis- 
sioner. 

“It is further urged that viola- 
tion of any provision of the act 
should be a misdemeanor and sub- 
ject the violator to a heavy fine,” 
the association proposed. 

NCADA, through its legislative 
committee, will urge the next gen- 
eral assembly to make mandatory 
semi-annual inspection of all mo- 
tor vehicles in North Carolina 
through state-operated and‘ con- 
trolled stations on a nominal fee 


basis. 

This action is taken, according 
to the association, because North 
Carolina has, for a long time, been 
the dumping ground for motor ve- 
hicles which will not pass the in- 
spection required in most eastern 
states. 


The legislative committee has 
indorsed the request of the State 
Highway Patrol division for an 


' imereased number of patrolmen. 


“With the many thousands of 
miles of roads in the state and 
the increasing accident rate,” 
NCADA stated, “it is necessary for 
the number of patrolmen to be in- 
creased if this accident rate is to 
be reduced.” 

Also suggested for adoption was 
the association’s proposal that: all 
those who fail to prove their abil- 
ity to drive safely shall be barred 





Lincoln-Mercury 
Adds Pretz as 


Test Engineer 


DEARBORN. — Philip H. Pretz, 
Detroit automotive engineer, has 
joined Lincoln-Mercury in charge 
of the Experi- 
mental Engineer- 
ing section, it 
was announced 
last week by 
Ford Motor Co. 

Pretz, who 
came to Lincoln- 
Mercury os 
ones apd Corp., is 

known for his 
work in the field 
of suspension, 
riding and han- 
dling. He will work under the di- 
rection of H. H. Gilbert, chief en- 
gineer for Lincoln-Mercury. 

For the past 5% years Pretz was 
employed by Chrysler engineering. 
During the war he was in charge 
of development of a new suspen- 
sion track and gear for 
medium tanks which was hooey dur- 
ing the latter part of the war. 

Prior to his Chrysler work, Pretz 
was employed for 13 years by Cad- 
illac as engineer in charge of 
chassis development. While attend- 


Philip H. Prets 


of Vehicles 

from driving on the highways of 
the state and that licenses be re- 
issued on a three year 
of the 1,477,761 licenses which have 
been issued in the state, the asso- 
ciation said, were issued without 
examination of any kind to deter- 
mine the applicant’s ability to 
drive safely. 

Changes in the title law which 
will make the lien on the title valid, 
provided it appears that such leg- 
islation may be secured when the 
legislature convenes, was also pro- 
posed by the legislative committee. 

Listed on the agenda of the as- 
sociation legislative committee is 
the proposal that the permanent 
Revenue Act of the State of North 
Carolina be s@ amended that there 
can be no diversion of highway 
funds for any purpose other than 
highway needs. Under present set- 
up, diversion of North Carolina 
highway funds amounts to some 
four and a half million dollars an- 


tion. 


basis. Most | § 


nually, according to the associa-| closed last 











Group luaupence 
OK’d for Detroit 


DETROIT —The Michigan State 
Insurance mt has ap- 
proved the installation of group 
life insurance for members of the 
Detroit Auto Dealers Assn. and 





miums may be shared jointly by 
the employer and mre oe or paid 
entirely by the employer. The cost 
for the first year will be $1 a month 
per $1,000 of insurance. Thereafter, 
the cost will be in accordance with 
the average age of all workers par- 
ticipating. 





“Dealers Tell 
Munn, is an 
expression of dealers’ 


Bey " by John 


o. 
forum for the 





*l Quinn told deal- 





Dodge Dealers 
Again Offering 


Demonstrations 


DETROIT.—The prewar practice 
of giving demonstrations to pros- 
pective car and truck ‘buyers has 
been revived by many of the 4,000 
Dodge dealers 
throughout the 
nation, according 
to E. C. Quinn, 
sales manager. 

“B-Day — the 
Buyers’ Day— 
may be nearer 
than you think,” 





E. ©. Quinn 


ready 
begun, without your knowledge. 
Certainly they will begin when any 
dealer in town receives one car or 
truck for which he has no 
buyer. In some towns that already 
has happened,” he warned. 


Need a Service Man—Want a Job— 
a want ad in yer ay News. 


quick results! 
at Ss Dept., inside back cover. 











ANY drivers blame it on drowsiness or their eyesight when 

the road ahead is indistinct at night. But all too often the real 
reason is unsafe headlighting, a common cause of serious accidents. 
You can help to end this public menace by installing G-E Sealed 
Beam, the headlamp that does not grow dim! 


Maintained light output is vital to safe night driving, because 
headlamps can grow dim gradually without the driver’s notice. Then 


.to help s 





| 


top this 


Photograph by Sgt. L. A. Lisy, official police photographer, Cleveland 


G-E Sealed Beam—the lamp that 


Doés Not Grow Dim ! 


comes an emergency. He doesn’t see in time. He can’t sfop in time. 
Result—another needless accident. 
G-E Sealed Beam does not grow dim. Air, moisture, dirt can’t get 


into this all-glass unit because it’ 


s hermetically sealed. Actual tests 


show that the average G-E Sealed Beam Lamp maintains 99% of its 
original light output right up to the end of lamp life. 
You'll find it’s good business to sell safety. Watch your sales grow 


when you recommend G-E—the 


“ALL- GLASS “SEALED BEAM 


G-E LAMPS 


GENERAL @ ELECTRIC 


headlamp that does not grow dim! 
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400 Dealers at Miss. Parley 


Elect Hamrick 


GULFPORT, Miss.—The build- 
ing of character and public recog- 
nition of merit should be the con- 
tinuing effort of automobile deal- 
ers in the postwar era, according 
to Clayton Rand, editor-author, in 
an address before 400 members of 
the qe Automobile Dealers 
Assn. here week. 

The convention elected L. Flow- 
ers Hamrick, of Greenwood, as 
president; Ralph Brown, Columbia, 


vice-president, and returned J. D. | 


Davis, of Greenville, as secretary- 
treasurer. George Lemon Sugg was 


retained as headquarters manager | 


at Jackson. 

Dealers were urged by IL. W. 
Wallis, president of the Texas auto- 
mobile dealers, to develop a public 
relations program affecting both 
their employes and the public. He 
cautioned dealers not to allow a 
sellers market to influence them 
to skim the cream off of the busi- 
ness. 


Walter Kiplinger, public rela- 


President 


tions director, NADA, described 
[the consideration the association 
was giving the entire question of 
public relations. He urged dealers 
to seek opportunities to tell the 
facts about the present automobile 
situation. He stated that public 
opinion is formed locally and that 
| facts in the case must be told lo- 
cally again and again to assure 
public understanding and coopera- 
_ tion. 

Harry McArthur, of Hattiesburg, 
NADA state Vice-president, de- 
‘clared that dealers would need the 
benefits of association activity 
more than ever before. John O. 
Munn, of Automotive News, spoke 
about competitive conditions to 


‘come that would again develop the 


technique of long used-car allow- 
ances. To overcome the hazard, he 
recommended consideration of sell- 
ing the dealers contribution in 
making the automobile transporta- 





tion satisfactory and selling the 


public to the utility value of the 
automobile. 

The following directors, three 
from each congressional district, 
were elected or returned to office: 
J. Ralph Brown, Columbus; R.-S. 
Lincoln, Meridian; J. D. Davis, 
Greenville; Henry McArthur, Hat- 
tiesburg; L. Flowers Hamrick, 
Greenwood; N. L. Lawson, Amory; 
V. M. Box, Corinth; N. O. Fergu- 
son, Hernando; J. H. Mansell, Ox- 
ford; W. D. Crump, Sumner; 8. E. 
Kossmdn, Cleveland; Charles Wells, 
Clarksdale; Leslie Jordan, Ko- 
sciusko; Herman Ross, Eupora; W. 
E. Watkins, Louisville; E. M. Mar- 
ler, Forest; R. E. Bell, Menden- 
hall; Ransom Cross, Meridian; J. 
J. Harry, Gulfport; A. B. Martin, 
Laurel; Robert V. Wise, Hazelhurst; 
J. F. Liddon, Yazoo City; J. T. 
Lloyd, Jackson. 

The following will serve on. the 
executive committee for the next 
year: L. Flowers Hamrick, J. 
Ralph Brown and J. D. Davis. 





Boatwright Moves 
Boatwright Hudson Co., Forsyth, 
Ga., recently moved into its new 





building on N. Lee St. in Forsyth, 
Ga. John S. Boatwright is owner. 





Changes Effective Now .. . 





Veteran Set-Aside Plan 
Is Revised by WAA 


WASHINGTON. — Sweeping 
changes in surplus property dis- 
posal procedures affecting veterans 
were announced last week by the 
War Assets Administration. 

The changes, already approved 
by the WAA veterans policy com- 

include 


ttee, ¢ 

1. Elimination of unavailable, un- 
serviceable and no-demand items 
from the “set-aside list” of goods 
reserved for sale to veterans ex- 
clusively, either for personal or 
for business use. This action re- 
duces the list from 356 to approx- 
imately 111 items which include 
the following categori@s: motor ve- 
hicles, fractional horsepower mo- 
tors, medical, dental and surgical 
supplies, and office machinery, ap- 
pliances’' and furniture. 

2. Discontinuance of national al- 
location of such property among 
the six WAA zones, and its offer- 
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ing on a where-is, as-is basis, to 
cut costs and delays. 

3. Acceptance of all certificates 
after Dec. 9 on,a first-come, first- 
served basis, regardless of chrono- 
logical order of issuance. 

4. Discontinuance on Dec. 10 of 
certification for items on set-aside 
list, because of the existing high 
proportion of certifications to items 
available in the surplus inventory, 
and a drive to dispose of all of 
them by Feb. 28, after which date 
no certificates for such items will 
be accepted. 

In approving the changes, the 
committee requested director John 
Campbell, of the WAA veterans 
division, to supply it with com- 
plete factual data to guide its con- 
sideration of the whole subject of 
surplus disposal to veterans with 
a view to legislative recommenda- 
tions to the next Congress. 

“The committee believes that 
changes now being made are nec- 
essary in the veterans’ and the 
public’s interest,” said Campbell. 
“As of Nov. 1, 1,500,000 veterans 
certificates, of which 850,000 are 
against set-aside items, remained 
outstanding, despite the elimina- 
tion of 732,968 since Administra- 
tor Littlejohn took office July 22. 

“Many of these can never be 
satisfied. For example, expected 
acquisitions will have increased the 
total offerings of motor vehicles to 
230,000 by next June 30. Of- these 
it is estimated that only 30 percent 
will be serviceable, and of that 
quantity a considerable number 
will be equipment designed for 
military rather than commercial 
use, With some 400,000 certificates 
outstanding against them, indica- 
tions are that we will wind up at 
the end of June with about 338,000 
unsatisfied certificates. 

“War Assets in the past three 
months has made vigorous and suc- 
cessful efforts to unearth set-aside 
inventories and make them avail- 
able to veterans. We are continu- 
ing to satisfy certificates as fully 
and rapidly as possible. This year, 
veterans have bought well over 
one-fourth of all consumer and 
capital and producer goods sold. 

“We plan to maintain priority in 
offering, but changes had to be 
made in servicing veterans if we 
are to accomplish our main as- 
signment of overall disposal at the 
earliest possible date. 

“At a time when War Assets 
is undergoing a major reduction 
in personnel, inventories which 
have in many cases been offered 
and re-offered down through the 
priority claimants still . await 
buyers. Billions of dollars worth 
of property must be offered in 
the next few months. Obviously, 
its disposal will require the ut- 
most of our efforts and resources. 

“It is the expectation of the ad- 
ministrator that by June 1, 1947 
all surplus property in inventory 
will have been offered, and the 
veterans afforded every opportu- 
nity to exercise their priority to 
purchase.” 








THE NEW AROO motor-controlied ‘‘Col- 
or Bar’’ introduced at the ASI show in 
Atlantic City looks mere like a household 
refrigerator than 4 paint-mixing machine. 
Completely streamlined to fit In any 29- 


vides automatic pre-mixing 
cans mounted on two turntables, around 
&@ common drive shaft. With all pouring 
concentrated in a single position, and ali 
we PE under mechanical control, 
a fm an evening dress can operate the 
machine. It is built by the Aree Co., 
Cleveland. 
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es 
number. This will save you time. 


Examine the inventory. 
Place your order. 
That's how simple it is! 


War Assets Administration Has a Completely Revised Inventory Every 30 Days! 


Here is all the information you need 
to order surplus truck parts—in one 
compact volume. Yes, War Assets Ad- 
ministration has inventoried by man- 
ufacturer’s part number, 11,000,000 
surplus truck parts, including all 
makes and models used by the armed 
services. 


You can tell immediately what we 
have and how much of it; who made it 
and the manufacturer’s list price. For 
all this information is kept up-to-date 


All orders are subject to existing priority regulations and to prior sale. 


ApMINISTRATION 


GOVERNMENT 
OWNED 
SURPLUS 








Make up your own list of what you want by manufacturer's part 


‘Go to your nearest WAA Regional Office. 
Ask for the Automotive Parts Section. % 




























by means of a Perpetual Inventory 
record. This record is maintained by 
the Automotive Parts Section in each 
WAA office, but is centrally compiled 
in Detroit. 

If we have what you’re looking for 
you can place orders on the spot for 
prepaid shipment. Don’t miss this op- 
portunity to fill your parts require- 
ments. Visit, phone or write the Axto- 
motive Parts Section in your nearest 
WAA Regional or District Office. 





Little Rock + Les Angeles + Louisville 
Minneapolis + Nashville - New Orleans 
New York > Omaha - Philadelphia + Portiand, 

Ore. + Richmond + St. Lovis + Sah Antonio 
San Francisco + Seattle + Spokane + Tulse 


704-4 
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Miami Frolics 
Race of Old Cars Heralds 


City’s 50th Birthday 
MIAMI, Fla. — The automobile 
had the spotlight when Miami 
launched its week of celebration 
marking 50 years as a city. 

The youngest of the nation’s 
larger cities opened the golden 
jubilee when a collection of old 
coffee-grinder jalopies raced down 
Flagler St. and Biscayne Blvd. 
from the skyscraper courthourse 
to the Bayfront auditorium where 
Mayor Perrine Palmer jr. waved 
the checkered flag proclaiming Bob 
Gegen and his 1909 Ford the win- 
ner. Gegen barely nosed out a 
1910 Stevens-Duryea. 

The entries included a 1903 Ford 
‘ driven by Jack R. Rice, president 
of the Antiquated Automobile 
Assn., which sponsored the race; 
a swanky 1909 Stevens-Duryea, 
with Frankie Watts at the wheel; 
Bill Parry’s 1911 Pierce-Arrow; a 
1910 Buick owned and driven by 
Mrs. T. J. Gillen; and a 1912 Mil- 
burn electric piloted by Elbert 
Baumgartner. Tommy Gillen en- 
‘ tered a 1906 Sears, but pulled into 





the repair pit and failed to finish. 





MATHIS MOTORS CO., ATLANTIC CITY, tied in with a leading department store 


display of the 1947 Commander an 
dummies, artificial trees and grass and a golf course 


ve event. Sports style 
furnished 


for the recently introduced Studebaker model. 





Goodyear Tire Output 
Under Way in Cuba 
AKRON, O.—Production is under 
way at Goodyear Tire & Rubber 
Co. factory near Havana, Cuba, 
it was announced last week by 
George K. Hinshaw, vice-president 





and production manager of the 
company’s foreign operations. 

Built in the middle of a 14-acre 
orange grove, the new plant is pro- 
ducing popular size tires and tubes, 
repair materials and rubber heels 
for the Cuban market. 


ta Want Ad Dept., inside back cover. 





| Deliveries Are Expedited . 





WAA Pushes Disposal 
Of Shop Equipment 


| WASHINGTON.—Expanded pro- 
cedures and p controlling 
|the disposal of government-owned 
surplus automotive maintenance 
equipment were announced last 
week by the War Assets adminis- 
tration and delivered to the 33 re- 
gional offices of WAA. 

It is expected the plan will speed 
up sales of this type of surplus 
equipment, and expedite deliveries 
mel a buyers, a WAA spokesman 

The equipment falling into this 
category comprises compressors 
and dry vacuum pumps with ca- 
pacities up to 31 cubic feet per 
minute or ratings up to 7% horse- 
power; lubrication; tire repairing 
machinery; automobile lifts; brake 
service; headlight testing; portable 
wheel alignment; motor testing; 
all other automobile service sta- 
tion equipment items; grinders— 
bench, stand and snagging up to 





and including a six inch diameter 








That Bendix is the world’s 
largest manufacturer of 
automotive brakes is com- 
mon knowledge in the 
trade. Bendix engineering 
experience over the years 
serves as concrete assur- 
ance of better things from 
Bendix in the future. Ex- 
pect the best from Bendix 
—Brake Headquarters for 
the automotive industry. 





AVIATION CORPORATION 





‘Bendix’ 
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Experience is the reservoir of precedent that holds many of the 
answers to problems of the future, and makes it possible to avoid 
errors of the past. The mast promising plan can go astray in one 
tiny error that experience would have forestalled. And in the auto- 
motive field —where experience is the keystone of success —Bendix* 
can point to thirty years’ cooperation with a progressive industry. 


BENDIX PRODUCTS DIVISION, BENDIX AVIATION CORPORATION, SOUTH BEND 26, IND. 


*REG. U.S. PAT. OFF. 








(service station types); tire mold- 
ing and forming rubber bags, and 


Under the plan, WAA said, a 
complete and accurate inventory 
will be available in the regions 
where surplus automotive equip- 
ment is located, so that orders can 


nearly $8 million worth of surplus 
automotive equipment (cost to the 
government) has been sold and 
delivered at Lordstown. 


A complete catalog of all avail- 
able surplus equipment located at 
Lordstown is issued from Lords- 
town every two weeks. Heretofore 
only new equipment was listed, 
but used surplus items will be on 
display and have catalog listings. 

The catalog contains the follow- 
ing information: Federal stock 
number; a detailed description of 
the item; quantity available; max- 
imum sale (if required), and the 
manufacturer’s list price. 

The condition of the property 
will be indicated as new—used and 
reconditioned— used and _ usable 
without repairs—used with repairs 


required. 

Discounts on manufacturers’ list 
prices are allowed to all priority 
holders and jobbers, fleet owners, 
garage operators, industrial users 
and commercial buyers. 


9,134 New Cars 
Sold in D. C. 


WASHINGTON.—The Washing- 
ton Automotive Trade Assn. dis- 
closed last week that automotive 
sales for the District of Columbia 
for the first nine months of 1946 
totaled 9,134 new cars and 35,754 
used vehicles for a total of 44,888 








1911 Maxwell Steals Show 


At Doyle Bros. Opening 


The showing of a 1911 Maxwell, 
by way of contrast with the post- 


ership business after service in the 
armed forces, 





AN Want Ads cost little—get results— 
why not use ‘em? See inside backcover. 
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Ford dealer advertising repre- 
sentatives have unanimously agreed 
to set up a precedent-shattering 
cooperative national advertising 
fund in addition to the district co- 
operative funds. 

It is understood that the dealers’ 
ante for advertising will be about 
double the present figure per car. 

The resolution adopted by the 
dealer advertising committee 
chairmen from the 33 districts 
described the fund as being “for 
the mutual benefit of all Ford 
and Lincoln-Mercury dealers to 
be used in the advertising and 
promotion of Ford products and 
dealer service.” 

It will be administered by the 
company. 

J. R. Davis, vice-president and 
director of sales and advertising, 
who presented the cooperative plan 
to the dealers, said: 

plan was approved unani- 


While in Dearborn, the dealers 
were also addressed by E. R. 
Breech, executive vice-president, 
and by Henry Ford II, president. 

The companies advertising plans 
for 1947 were presented by Walker 
Williams, Ford general sales man- 
ager; B. R. Donaldson, advertising 
director, and Frank McGinnis, 
Ford car advertising manager, in 
conjunction with representatives 
of J. Walter Thompson Co., Ford’s 
advertising agency. 

Meanwhile, as part of a public- 
relations program, Ford has com- 
missioned Transfilm, one of the top 
producers of educational and in- 
dustrial pictures, to produce three 
sound color films designed to show 
the beauties of travel in the United 
States. 


Parade 

Parade will change its page size 
and hold price line, Arthur H. 
(Red) Motley, publisher, announced 
last week. 

Asserting that there is no good 
reason why there should be three 
different sizes and specifications for 
the three syndicated Sunday maga- 
zines, Motley said Parade would 
make page size and specifications 
identical with This Week. 

Rate Card 12, effective Feb. 2, 
1947, sets the cost per black and 
white page per thousand at $1.86 
seaeeres with $1.95 in Feb. 2, 


Sales Counselors 


Predicting a sharply rising need 
for experienced business counsel 
when the buying honeymoon is 
over, a new firm called Sales Coun- 
selors, Inc., has announced open- 
ing of offices in the New Center 
Bldg., Detroit, to enter the twin 
fields of public relations and sales 
counseling. 

“All sales departments realize 
that the time is near when they 
will have to get out and sell again,” 
the announcement said. “Many of 
them also realize that they may 
need assistance to do the big sell- 
ing job ahead of them.” 





Robert L. Perry c. P. Fisken 


Heads of the new firm are C. P. 
Fisken, former advertising man- 
ager and sales executive of Chev- 
rolet, and Robert L. Perry, former 
Detroit Free Press business editor, 
and a public relations executive. 


Heads ANAN 

Harold A. Stretch has been 
elected president and chairman of 
the board of the American News- 
Paper Advertising Network, suc- 


— Auto Advertising — 


Ford Dealers OK 
National Ad Fund 
By Bob Finlay 





ceeding the late Harold B. Sher- 
wood. Stretch is advertising di- 
rector of the Philadelphia Inquirer. 

Three new ANAN directors were 
elected at the same session of the 
stockholders. F. M. Flynn, recently 
appointed general manager of the 
New York News, replaces Sher- 
wood. The other two new directors 
are Emil A. Hartford, Los Angeles 
Times, and Edward D. Madden, 
executive vice-president and gen- 
eral manager of ANAN. 

The network’s directorate also 
includes George C. Biggers, Atlanta 
Journal; Chesser M. Campbell, Chi- 
cago Tribune; Stuart M. Chambers, 
St. Louis Post-Dispatch; Robert B. 
Choate, Boston Herald - Traveler; 
Charles J. Feldmann, Des Moines 
Register and Tribune; Samuel H. 
Kauffmann, Washington Star; 
Irwin Maier, Milwaukee Journal; 
Henry M. McClaskey, 





Courier Journal and Times; Rich- 
ard W. Slocum, Philadelphia Eve- 
ning Bulletin. 


Video on Production 


Television camera crews of the 
American B g Co. have 
completed filming scenes of the 
automotive industry, it was an- 
nounced last week by the Automo- 
bile Manufacturers Assn. which co- 
operated in the venture. 

The film is a documentary study 
of the automotive industry’s efforts 
to attain full production and the 
reasons which have held output in 
1946 to but 38 percent of the pro- 
jected schedules. Five ABC sta- 
tions, New York, Washington, Phil- 
adelphia, Schenectady and Chicago, 
plan to televise the film about 
Dec. 15. 


Chevrolet Honored 

Chevrolet has been awarded rec- 
ognition as one of the outstanding 
leaders among national advertisers 
for its direct mail campaigns. The 
award was made by the Direct 
Mail Advertising Assn. The direct 
mail literature submitted for the 
contest consisted of a truck sales 
program and a service campaign, 
prepared for the 7,000 Chevrolet 
dealers, and literature promoting 
the annual All-American Soap Box 
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Derby. The literature was prepared | automobile editor of the Seattle 
by Campbell-Ewald Co., Chevrolet's | Times, died recently in Los Angeles 
advertising agency. where he was advertising manager 

of the Herald-Hzpress. He first 
Names joined the Times staff in 1910, serv- 


Frederick Wagner, early -day|ing until the early twenties. 





For More Miles of 
Low-Cost Hauling 
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UPERCARGO 


THE TRADE-APPROVED ™u 


Fu OWNERS who are using 
SUPERCARGO say, “This is the 


> 








yet is built for handling bulkier 
loads with equal efficiency. 











Can You Sell Trailers ? 


A limited number of SUPERCARGO 
distributorships and dealer fran- 
chises are still open. If yours is a 
substantial organization with truck 
trailer or automotive experience, 
and if you’d like to be a SUPER- 
CARGO distributor or dealer, write 
or wire American Bantam Car Co., 
Butler, Pa., for further information. 





trailer for low-cost, trouble-free 
operation” That’s because SUPER- 
CARGO has a combination of fea- 
tures for economy operation and 
maintenance found in no other 
traifer . .. and every one trade- 
approved by hundreds of opera- 
tors before a single SUPERCARGO 
was built. 

SUPERCARGO platform trailer, 
for example, answers the demand 
for rugged construction to handle 
low-bulk, heavyweight materials, 


As in the SUPERCARGO open 
top and closed van models, the 
extra heavy duty brakes, the 
power-conserving quadri-point 
spring suspension, extra-size 
four-wheel vertical supports and 
other features give the SUPER- 
CARGO platform trailer an extra 
margin of performance over any 
other make on the road. 

See SUPERCARGO on display at 
distributors in many big cities be- 
fore you buy. 


SUPERLCARGO TRA RS 





AMERICAN BANTAM CAR COMPANY, BUTLER, PA., U.S.A. 
Manufacturers of SUPERCARGO Truck Trailers * Cable Address: BANTAMCAR 
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ATA Index Hits Oct. High 











Maximum Commissions to Producers 


Specialists in Automobile 
Finance Insurance 


For Finance Companies and Dealers 
Financing Their Own Time-Sales 


Write for Full Particulars 
Without Obligation 


RESOLUTE FIRE INSURANCE CO. 
A New England Stock Company Organised in 1926 
350 MAIN STREET HARTFORD 4. CONN. 


WASHINGTON. — Recovering 
from the temporary slump in Sep- 
tember caused by strikes, the vol- 
ume of freight transported by mo- 
tor truck in October established 
two new records, according to sta- 
tistics compiled by the American 
Trucking Assns. 

The ATA truckloading index fig- 
ure, computed on the basis of the 
average monthly tonnage of the 
reporting carriers for the three- 
year period 1938-1940 as represent- 
ing 100, climbed to 204 in October. 

According to W. A. Bresnahan, 


Trailer Output 
Drops to 6,578 
In September 


WASHINGTON. — Production of 
truck trailers totaled 6,578 units 
in September, according to figures 
reported last week by the Bureau 
of the Census. 

Of this total, it was stated, 6,143 
units were complete trailers and 
435 were trailer chassis shipped as 
such. September production repre- 
sented a 14 percent decrease from 
the postwar peak of 7,650 units 
reported in August. 

Part of this decrease, it was 
pointed out, was probably due to 

















SOUTHEAST FABRICS COMPANY 


JOBBERS AND CONVERTERS 
Artificial Leather, Plastic Fabrics 
and Cotton Textiles 


AUTOMOTIVE FABRICS 
FOR SEAT COVER MANUFACTURERS 


Woven Fibre Artificial Leather | the ne are ry days in Sep- 
Sport Topping Colored Saileloth Total ialahionitn .-y month 


were 6,207 units, of which 5,772 
were complete trailers and 435 
chassis only. This was a decline of 
12 percent from the preceding 
month. September shipments were 
valued at $12.6 million, 10 percent 
less than the August figure of $14 
million. 

These statistics, it was said, are 
based on reports received from 
114 plants manufacturing truck 
trailers, and represent all known 
companies in the industry which 
were active during the month. The 
report covers truck trailers with 
a rated capacity of five tons or 
more. 


Barium Steel Buys 


Cuyahoga Spring Co. 

NEW YORK.—The Barium Steel 
Corp. announced it has acquired 
full control of the Cuyahoga Spring 
Co., Cleveland, O., one of the prin- 
cipal manufacturers of steel wire 
coil springs, wire forms and pa- 
tented steel clips. 

John H. Van Uum, who founded 
the Cuyahoga Spring Co. in 1906, 
will remain its president and treas- 


AVAILABLE FOR IMMEDIATE DELIVERY 
Samples Mailed on Request 


SOUTHEAST FABRICS COMPANY 


40 WORTH STREET CAnal 6-5363 NEW YORK 13, N. Y. 
a eS See eee 











Truck Haulage Climbs 
To 2 New Records 


'showed these carriers transported 


|ATA’s director of research, this 
wus the highest October index that 
has been recorded since ATA be- 
gan keeping records in 1937. 

Moreover, the 204 index in Oc- 
tober, following an identical 204 
index for August, makes 1946 the 
first year of record in which the 
index has exceeded 200 in more 
than one month. The index has 
equalled or exceeded 200 on only 
two other occasions. The first 
was the 200 index recorded in 
April, 1943, and the other was 
the record 205 in March, 1945. 

The average index for the first 
10 months of 1946 was 182, ex- 
ceeded only by the average 187 
recorded in the first 10 months of 
1943. The average for the first 10 
months of 1945 was 179. 


The October volume represented 
an increase of 16.9 percent over 
September, and 14 percent over 
October of last year. 

Comparable reports received by 
ATA from 199 carriers in 39 states 


an aggregate of 2,231,671 tons in 
October, as against 1,908,227 tons 
in September and 1,957,514 tons in 
October, 1945. 

Approximately 83 percent of all 
tonnage transported in the month 
was hauled by carriers of gen- 
eral freight. The volume in this 
category increased 18.4 percent 
over September and 13.2 percent 
over October, 1945. 

Transportation of petroleum 
products, accounting for about 11 
percent of the total tonnage re- 
ported, showed an increase of 6.8 
percent over September and 18.6 
percent over October, 1945. 

About 4 percent of the total 
tonnage reported consisted of 
miscellaneous commodities, in- 
cluding tobacco, textiles, groc- 
eries, motor vehicle parts, motor 
vehicles, chemicals, school sup- 
plies, rubber goods, pelts and 
packing house products. Tonnage 
in this class increased 18.1 per- 
cent over September and 6 per- 
cent over October, 1945. 

The October tonnage of carriers 
reporting from the eastern district 
represented an increase of 18.8 
percent over September and 14.6 
percent over October, 1945. 
Carriers in the southern region 
reported an increase of 16.4 per- 
cent over September and 8 percent 
over October, 1945. 

Tonnage reported from the west- 
ern district revealed an increase 
of 13.2 percent over September and 
14.7 percent over October of last 
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year. 
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Retail Co-ops 
Increase Sales 


* 7 
To $680 Million 

WASHINGTON. —Retail con- 
sumers’ cooperatives in the U. §. 
sold goods and services last year 
amounting to nearly $680,000,000, 
according to the U. S. Bureau of 
Labor Statistics. Sales for the pre- 
vious year were $613,000,000. 

Wholesal¢d and service business 
of central cooperative federations 
during the same period rose from 
$163,500,000 to $186,500,000. The out- 
put of cooperative productive fa 
cilities in 1945 was valued at $60) 
500,000, according to the report 
an increase of nearly $12,000,000 
More than half of this dollar vok 
ume was produced by 10 coopera: 
tive petroleum establishments. ; 

Patronage refunds, the main dis 
tinguishing features of coopera 
tives, the report stated, averaged 
4.1 percent of the retail store sales 
and 7.8 percent for the petroleum 
association sales, for those groups 
from which reports were received. 
Refunds are made to members and 
other patrons from earnings in pro- 
portion to patronage. 

The cooperative movement also 
includes nearly 9,000 credit unions 
(granting loans to members) and 
about 5,000 telephone, 850 electric- 
ity, and 2,000 insurance associa- 
tions. 


Firms Press Fight 
On-St. Louis Tax 


ST. LOUIS.—Three public utility 
firms, the Union Electric Co. of 
Missouri, Southwestern Bell Tele- 
phone Co. and the Laclede Gas 
Light Co. last week joined the Car- 
ter Carburetor Co. in its fight 
against the enforcement of a re- 
cently enacted city payroll tax. The 
suit is pending in the local Circuit 
court. 
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INDIVIDUALLY TAILORED OOVERS 
In Plastic, Fibre & Sailcloth 
PROMPT DELIVERY 
1947 Catalog on Request 
PERFECT FIT COVER CO. 
1776 Broadway, New York 19, N. Y. 











0 
getters 


When an Elk wants some- 
thing, he goes right out after 
it. That’s why 51.1% of the 
800,000 Elks own their own 
business; why 60.4% own 
their own homes. Talk now 
to these go-getters. 
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Dealer Business Counsel 


Check Production Space with Repair Orders 
For Service Key 


By J. B. Van Tassel 

NE SUCCESSFUL and sure 

way of obtaining high grade 
experienced help, and holding them, 
is to pay them well, treat them 
right, make their surroundings 
clean and pleasant, furnish them 
with up-to-date facilities and tools 
with which to do 
a good job for 
themselves and 
you, and don’t 
continually over- 
work them. The 
days when em- 
ployers could talk 
down to them 
and browbeat 
them are gone 
forever. They wil! 
perform far more 
profitably for you 





4. B. Vam Tassel 


’ turn out much better work and stay 


with you longer, if you will sell 
them on the benefits to them and 
all concerned by doing a job a cer- 
tain way you may want it done, 
rather than telling them this is 
the way it’s got to be, or else. If 
there are no benefits to be gained 
and the change is made simply for 
the sake of change, then probably 
it should not be made. 

Another important factor to 
consider in obtaining good help 
and holding them is the matter 
of old age pensions, group life 
insurance, group hospitalization. 
sickness and accident insurance. 
These attractive benefits are be 
ing offered to employes by manv 
companies, and they not only 
serve as additional compensation 
but also greatly help in_ the 
building of employe stability and 
loyalty. Bonuses and gifts for 
length of service and outstand- 
ing performance are inexpensive, 
but very effective methods of 
holding employes, especially 
where they are paid around 
Christmas time or just before 
the start of a vacation. 

I would suggest that all dealers 
who do not now have such plans in 
effect for their employes, get in 
touch with their nearest reliable 
insurance agency for information 
jon these various group plans. 

” . * 


Productive Space 
Also Important 


PROFIT-SHARING plans for em- 

ployes are also gaining wide 
popularity with automobile dealers 
and many other lines of business. 
This plan is probably the best of 
all plans in the development of a 
permanent and successful relation- 
Ship between employer and em- 
ploye. There is nothing a produc- 
tive or nonproductive employe likes 
better than to feel that he or she 
is an integral and important part 
of the business. When employes 
are sharing in the profits they re- 
quire less supervision in helping 
employers hold down expenses and 
increase sales and profits. 

The efficient manner in which 
customer service work flows 
through your shop is important 
in the building of repeat service 
business and customer 
Adequate and experienced man- 
power is an important factor in 
the successful flow of this cus- 


tomer service traffic. The num- | 


ber of mechanics, body and paint 
men and helpers that dealers 
should and can employ depends 
largely on the amount of floor 
Space available for service pro- 
duction. 

A recent survey made by the 
writer from dealers’ statements re- 
ceived from every part of the 
country and covering the first five 
months of 1946, showed that the 
average dealer wrote approximately 
300 repair orders per month, or 





Tollie Bass Opens New Home 
at Fort Pierce, Fla. 

Bass Motor Co. (Buick-Pontiac- 
Cadillac), Fort Pierce, Fla. has 
Occupied new quarters at Fourth 
and Florida Aves. Tollie Bass is 
owner. L. M. Stroud is named of- 
fice and stockroom manager, Lon- 
nie Ashburn is shop superinten- 
dent, Kenneth Arter is in charge 
of the lubrication department, and 
L. 4. Mercer is in charge of the 








adjoining service station. 


3,600 per year, and employed an 
average total of six mechanics. Ex- 
perience shows that each mechanic 
has at least one full time produc- 
tive stall to work in, so if the 
average stall is 200 square feet, 
and that’s about right for a full 
time productive stall, then the total 
square feet in the average service 
station for productive stalls would 
be 200 by 6 or a total of 1,200 square 
feet. However, to this total you 
should add about 40 percent for 
aisles, posts, etc., which would 
mean the average dealer’s service 
department contained about 1,680 
square feet of floor space for pro- 
ductive labor only and not includ- 
ing space for used car recondition- 
ing, other inter-department labor 
and the office. 

7 * * 


Half Square Foot Needed 


For Each Repair Order 


BA on this study, there was 
a total of approximately one- 





half a square foot of productive 
floor space in use for customer 
labor for each repair order writ- 
ten. Of course, you must remember 
this is just average, and average 
always includes the best of the 
worst, and the worst of the best, 
and no one wants to be just aver- 
age. Also you must bear in min 
that these averages are made up 
from results of dealers as taken 
in abnormal times. When a suffi- 
cient number of the old cars that 
are now in operation and require 
large repair jobs are replaced with 
new cars, most of our present swell 


a 


averages will probably change 
greatly. 
However, where your total 


amount of productive floor space 
for customer labor in your shop 
is currently averaging less than 
one-half a square foot of floor 
space per repair order written 
per annum, you should probably 
start making a study of your 
present floor area, because lack 
of adequate space for customer 
service not only stops service 
expansion but may also be re- 
sponsible for driving your cus- 
tomers away. You should have at 








car production. 


average dealer? 


fidence. 





Expenses Up? 


Expenses have increased considerably since the resumption of new- 
How does your expense increase compare with the increase of the 


Columnist Van Tassel will be glad to give you the answer. 


Simply fill in the following information as requested, clip out this 
space, attach it to your letterhead, and mail it to J. B. Van Tassel, 
c/o Automotive News, Detroit 26. He will be glad to give you the 
answer by return mail. Your figures will be kept in strictest con- 


GRAND TOTAL EXPENSE (All Departments) 


For 10 months period ending Oct. 31, 1945 $............ 
For 10 months period ending Oct. 31, 1946 $............ 








least one full time productive 
stall for each full time produc- 
tive mechanic. 

Also where your shop .is under- 
manned because of a lack of prop- 
er space, you will usually find 
overtime charges running high, as 
this usually increases your cost of 
labor sales, especially where you 
are operating on a flat rate and 





charge basis. However, there are 
times when it is not always a case 
of a shortage of space as much as 
it is a poor layout that causes a 
congested condition in your shop. 
Either one, a shortage of space or 
adequate space with poor layout, 
will prove costly to a dealer in the 
service operation. 

Neat article: Production Hours. 





© 1946, THE CONDE NAST PUBLICATIONS INC 


new Car 


twice as often as the average car-owner.* You can make her your 


old Customer 





Vogue’s reader-leader is an old customer...for the newest, the smartest. 


A pace-setter of long standing, she owns more cars and replaces them 


new customer...if you show her your car in Vogue. 


* Vogue's last pre-war survey 
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Doings 





Wills Adds Two Stories 
To Present Plant 

Harvey Wills, of Wills Motor Co., 
Garrick, Pa., announces the con- 
struction of a two-story addition 
to his present building. Advertis- 
ing of the addition is carried out 
by means of postcard sets mailed 
2,000 customers every 60 days, 
reminding them of the increased 
facilities of the new plant, and 
through local newspaper advertis- 
ing * * + 


Mueller-Harkins Passes 


Thirtieth Milestone 

Mueller-Harkins Motor Co., Ta- 
coma, Wash., recently celebrated 
its 30th anniversary as a Buick 
dealer, one of the oldest in the 
country. 

R. A. Mueller and Leo W. Har- 
kins were co-founders. The latter 
retired in 1931, but Mueller is still 
head of the dealership. The firm 
moved to its present quarters in 
1919, enlarged them in 1923 and 
established its own financing and 


s 


Harkins was named southwest 
Washington Buick distributors in 
1934 and now serves Puyallup, 
Olympia, Centralia-Chehalis, Aber- 
deen-Hoquiam, Pt. Angeles, Shel- 
ton, Raymond and Bremerton. 

a * + 


Holland Occupies New 


Site in Carnegie, Pa. 

Holland Chevrolet Co., Carnegie, 
Pa., moved into a new concrete- 
block building five months after 
breaking ground, it is reported by 
. W. a owner. Wesley E. 
Holland, son of J. W., is in charge 
of the service department. 

et * * 


Adds Dealers 

44 K-F Outlets Signed 

By Red River Motors 
Red River Motors (Kaiser- 
Frazer), 17 Seventh St., S., Fargo, 
N. D., announced last week that it 
has signed 44 dealers in 25 counties 
of North Dakota and 14 in west- 

ern Minnesota. 

The firm also has all of North 





investment unit in 1925. Mueller- 


Dakota and 14 counties in western 








TAKING ACTIVE PART IN THE recent formal opening of the modernized and 
enlarged Brogan Oldsmobile firm in Paterson, N. 


assistant sales manager, Oldsmobile; 


Thomas 
manager of the dealership, and D. A. Mcintyre, New York zone manager of Oldsmobile. 


4., are, from left, F. Q@. Murphy, 
J. Brogan, president; Roland A. Flanagan, 





mamma for the K-F' implement 
ne. 

Officers of Red River Motors are 
T. J. Skrei, president and general 
manager; Owen Brandser, vice- 
president; W. A. McDunn, secre- 
tary, and Harvey Remund, treas- 
urer. 


+ * * 
Wyman Opens New Building 
In Alton, N. H. 


Wyman’s Garage (Chevrolet), Al- 
ton, N. H., which established tem- 
porary quarters following a fire 





June 29, has moved into its new 
building, constructed of cinder 
blocks and containing 8,000 square 
feet of space. Carl Wyman is 


owner. 
e * * 


Miller Resigns Ford Post 
To Start Dealership 


Ralph Miller, former service su- 
pervisor of the Buffalo division of 
Ford Motor Co., has resigned to 
operate his own Lincoln-Mercury 
dealership in Watertown, N. Y. 

Speakers at the farewell dinner 





6-year retail gains in 15 
biggest metropolitan areas 


Milwaukee stands 


out as most consistent 


high-level city in Federal Reserve Bank 
reports on department store sales 


buy The Milwaukee Journal 


the newspaper 9 out of every 10 city zone families 





read and buy from daily 
1941 Over 1940 1942 Over 1941 1943 Over 1942 
BUFFALO 24% SAN FRANCISCO 21% LOS ANGELES 20% 
CLEVELAND 22 «BALTIMORE 20 SAN FRANCISCO 18 
WASHINGTON ig 

DETROIT 21 pI BUFFALO " 
WASHINGTON 20 " CINCINNATI fT) 
BALTIMORE 20 BUFFALO 14 BALTIMORE 10 
ST. LOUIS 17 CLEVELAND 13 CHICAGO ? 
PHILADELPHIA 16 PHILADELPHIA 13s ST _- LOUIS 7 
CINCINNATI 16 —-$T, LOUIS 10 = NEW YORK ? 
PITTSBURGH 16 LOS ANGELES 10 WASHINGTON 6 
LOS ANGELES 16 BOSTON 10 BOSTON 6 
BOSTON 12 CINCINNATI 10 CLEVELAND 5 
SAN FRANCISCO 11 PITTSBURGH © 8 PHILADELPHIA 5 
CHICAGO 10 NEW YORK 6 —_ PITTSBYRGH 5 
NEW YORK 10 CHICAGO 6 — -OETROIT 3 


Here is a picture of retail business 
activity in the nation’s 15 largest 
metropolitan centers before, during 
and after the war. The chart is 


based on reports of 


store sales by the federal reserve 


system. 


Since retail sales trends are the 
most sensitive and trustworthy 
yardsticks of market changes, they 
reflect the changing patterns of our 
national way of life through the 
war period and to the present. 


Here are changes brought about 
by population shifts as war produc- 
tion mushroomed; as pay rolls ex- 
panded and other buying power 
factors expressed themselves in our 
economy. Here is also the measure 
of how quickly and effortlessly wer 


ance. 
department 


production centers shifted into 
peacetime pursuits after victory 
and maintained their economic bal- 


Note how several cities making 
large gains in 1941 and 1942 were 
near the bottom of the list in 1944 
and 1945, while others low in 1941 
and 1942 climbed near the top in 
the last two years. 


But Milwaukee consistently has 
been on or near the top every month 
of every year since 1940. This out- 
standing record of stability and 
steady growth confirms once more 
the dependability of the Milwaukee 
market in any sales endeavor. 
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1944 Over 1943 1945 Over 1944 1946 Over 1945* ; 
SAN FRANCISCO 15% 36% 
LOS ANGELES 13 CINCINNATI 14 CINCINNATI 44 
CINCINNATI 12 ST LOUIS 14 PITTSBURGH 33 
NEW YORK 12 LOS ANGELES 13 CHICAGO 32 
PITTSBURGH it SAN FRANCISCO 12 ST. LOUIS 32 
$T LOUIS i PITTSBURGH 12 LOS ANGELES 31 
BOSTON i BOSTON tt BUFFALO 31 
CHICAGO 10 CHICAGO " CLEVELAND 29 
PHILADELPHIA 8 PHILADELPHIA 9 DETROIT 28 
BALTIMORE 7 WASHINGTON 9? BOSTON 28 
WASHINGTON 6 BALTIMORE 8 PHILADELPHIA = 27 
BUFFALO 6 BUFFALO 8 BALTIMORE 25 
CLEVELAND 5 CLEVELAND 8 WASHINGTON 21 
DETROIT 5 DETROIT 5 SAN FRANCISCO 20 

°9 Months 
Milwaukee’s buying is stimulated 








daily to a greater extent by The 
Milwaukee Journal than by any 
other medium. Concentrated in The 
Journal, department store advertis- 
ing, as well as every other classifi- 
cation, reaches more than 9 out of 
every 10 Milwaukee metropolitan 
zone families. This is twice as much 
as any other newspaper; more than 
any dozen magazines combined — 
coverage which makes Milwaukee 
the No. 1 newspaper market. 





IR 


AUKEE JOURNAL 


— 
epublicans Capture Control of Congrst 


eph Herr, truck supervisor. 


Jennings, Gallacher Join 
Sacramento Dodge Dealer 


past 20 years, has joined Miller 
Automobile Co., Sacramento, Calif. 
as wholesale manager. Jennings 
formerly was associated with R. 
B. McBride, Dodge distributor at 


Modesto. 

Clarence D. Gallacher has also 
been added to Miller’s as office 
manager. Gallacher was formerly 
connected with J. E. French Co, 
San Francisco. 


Lindow Has Grand Opening 
Of Pontiac Sales in Wis. 


Grand opening of the Lindow 
Pontiac dealership, Medford, Wis., 
was held recently. Refreshments 
and music were provided for visi- 
tors. The new structure has glass 
block windows and is air condi- 


tioned. 
* 8 ® 


Fair Enough 
Dealer Outlines Policy 
For His Customers 


Arthur R. Murray, treasurer of 
Murray Chevrolet Co., Norwood, 
Mass., has outlined for the public 
his company’s policy on the deliv- 
ery of new Chevrolet passenger 
cars and trucks, 

“We are going to deliver new 
Chevrolet passenger cars and 
trucks,” Murray said, “on the first 
come-first served basis, except in 
the case of veterans and doctors 
now without cars but whose occu- 
pations require the use of a car.” 

Murray explained that buyers 
wouldn’t necessarily have to have 
a used car for tradein on new de- 
livery. “We concede to the cus- 
tomer his right to dispose of his 
car as he sees fit,” Murray de- 
clared. 


. * a 
Wolverine and Johnson 
Exchange Sites 


Wolverine-Buick and A. B. John- 
son Chevrolet companies, Grand 
Rapids, Mich., exchanged buildings 
last week. 

As a part of the deal, Wolverine- 
Buick recently listed in Lansing a 
change of capital structure from 
authorized $45,800 class A and $60,- 
000 class B to $200,000 class B 


Behnken Named Dealer 


For Ford in Anita, Ia. 
Behnken Motor Co. of Anita, Ia., 
has been appointed Ford dealer for 
the Anita territory. The dealership 
is hedded by Claus Behnken, for- 
merly of Wiota, Ia. 
+ 


Milton Motor Marks 
Twenty-ninth Milestone 


Milton Motor Co. (Ford), Boone- 
ville, Miss., recently celebrated its 
twenty-ninth anniversary. The 
dealership is located on High- 
way 45. 

am * 


o 
Lincoln-Mercury Firm 


Opened by Alexander 

Howard Alexander, 14-year vet- 
eran of the automobile business, 
has opened Happy Alexander Motor 
Co. (Lincoln-Mercury), 2316 Q 8t., 
Galveston. He was. formerly with 
Ben Johnson Motor Co. and the 
Raymond Pearson Motor Co, 
Houston. s 

ae « 


Holley Chartered in Tex. 


Application for incorporation of 
the Holley Motor Co., Tyler, Tex., 
has been approved. Claude 8S. Hol- 
ley, Lois A. Holley and Wayne C. 
Neel were listed as the incorpora- 
tors and capital stock was listed 
as $100,000. te 


Firm Organized 
The Forest - Olds-Cadillac Co. 
4100 Laclede Ave., St. Louis, has 
been incorporated by Arthur R., 
Eari ©. and Clinton with 
$60,000 authorized capitalization to 
operate a new and used-car busi- 








ness, deal in boats and boat sup- 
plies and aircraft accessories. 
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Dealer 


Arthur Fields, of Portland, 


Names 4 New Executives 


Appointment of four key execu- 
tives as a part of a reorganization 
of the firm’s sales staff is an- 
nounced by Arthur L. Fields, of 
the Arthur L. Fields Chevrolet Co., 
Portland, Ore. 

Named were his son, Philip 
Fields, who will be the firm’s gen- 
eral manager; Harold F. Murch, 


general sales manager; J. F. (Bill) 
wi commercial car sales 
r, and Charlies S. Kern, 


ger car sales manager. 
ss * 





Schmidt-Widdis Building 
Started in Binghamton 


Schmidt -Widdis Co. (Pontiac- 
Cadillac) is constructing a new 
building on Hawley St. near Ex- 
change, Binghamton, N. Y. New 
sales and showrooms will be pro- 
vided, as well as new service de- 
pots. Until completed, sales and 
service will be maintained at 22 
Lewis St. 


Annual Party 
Dealer Miller Revives 
Prewar Fete 


Miller Automobile Co. (Dodge- 
Plymouth), Sacramento, Calif., held 
its annual party for dealers, execu- 
tives and factory men at Royal 
Miller’s summer home, Lake Tahoe, 
last weekend. The usual games of 
chance, horseshoes, badminton, 
swimming and boating were en- 


ryed. 

Royal Miller, owner of the Miller 
Automobile Co., has been a Dodge 
dealer since 1914. These parties are 
annual affairs, but were suspended 
during the war. This was the first 


renewal. 
* . 7. 


Donovan Opens Showroom 
In Southern Florida 


R. H. Donovan’s new home for 
Donovan Motors (Dodge - Plym- 
outh), Homestead, Fila. is com- 
pleted and Donovan is receiving 
congratulations on the beauty of its 
design. It fronts the Federal high- 
way on N. Flagler Ave. with 6,000 
square feet of floor space visible 
through 50 feet of silvered, hand- 
wrought iron gates. 

- . * = 


Manhattan Cadillac Office 


Moved to Prewar Site 


Cadillac Motor has moved its 
Manhattan showroom from Broad- 
way and 55th St. to Broadway and 
57th St. the same site it occupied 
before the war. The Oldsmobile 
showroom also has been moved 
to Broadway and 57th Sts. 

* * +. 


Johnson-Giere Unveils 
Building in Willmar, Minn. 

The Johnson-Giere Motor Co. 
(Dodge-Plymouth), Willmar, Minn., 
held open house recently as a fea- 
ture of its grand opening of a new 
building recently completed on 
Litchfield Ave. 

J. L. Johnson is first vice-presi- 
dent of the Minnesota Auto Deal- 
ers Assn. Victor Giere, formerly of 
Minneapolis, joined Johnson in 
partnership early this year. 

+ - +. 


Whitworth Elected Mayor 
Of Pontotoc, Miss. 

J. H. Whitworth, Pontotoc 
(Miss.) auto dealer, has been elect- 
ed mayor of Pontotoc. Whitworth 
was formerly on the board of al- 
dermen and won his new office 
without soliciting a single vote. 

+ * . 


Adds Service Facilities 


Prather Enterprises (Packard- 
Willys-Reo), Monroe, Ga., has an- 
nounced the opening of a service 
department in the new addition to 
its building, 424 E. Spring St. Jack 
Brewer is service manager. 

s +. . 


Geyer Forms Company 
Geyer Motor Co., Inc., Ashland, 
Va., with maximum capital of $10,- 
000, has been formed to engage in 
the automobile business. Andrew 
J. Geyer jr. Ashland, is president. 


Elect Bale Club Chief 
W. Eugene Bale, vice-president 
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of the Bale Chevrolet Co., Little 
Rock, Ark., has been elected presi- 
dent of the Kiwanis Club of Little 
Rock. He is also a member of the 
Little Rock school board. 

* 


New Collord Plant 

Collord Motors Ine. (Dodge- 
Plymouth), New Orleans, La., held 
formal opening of its new building 
which covers 83,000 square feet of 
space and was constructed at a 
cost of $400,000. 

* 


* > 
Campbell Cited 
Timepiece Gift to Dealer 
on 25th Year 
Roy Campbell, president 
of Campbell Motors (Ford), Ot- 
tawa, Ont., Canada, was presented 
with a bronze plaque and gold 
watch at a dinner in recognition 
of his 25 years as a dealer for Ford 
Motor Co. of Canada, Ltd. 
The presentation was made by 
M. H. Holden, manager of the 
Montreal Ford and Monarch di- 


vision. Members of the staff ot | 


Campbell Motors were present. 
* - . 


Goffin Re-opens 
After an absence of four years. 
Mr. and Mrs. Orrin Goffin (Chev- 
rolet) have reopened dealership in 
Ojibwa, Wis. During their absence 
it was operated by Paul Edberg. 
t * * 


Madison Stock Up 
The records of the Wisconsin 
secretary of state show that the 
capital stock of Madison (Wis.) 
Motors, Inc., has been increased 
from 100 shares at $100 par value 


to 1,000 shares at the same value. 
* * > 


West Kentucky Motor 
West Kentucky Motor Co., Pa- 
ducah, Ky., has been incorporated. 
Principals are Melvin H. Cornil- 
Lannes Sharpe and D. C. 
Morgan, all of Paducah. 


Quebedeaux Serves 
W. C. Quebedeaux, owner of the 
Phoenix Motor Co. (Chevrolet- 
Buick), served recently on a Phoe- 
nix, Ariz., bond development com- 
mittee which sponsored a bond 


NEW LINCOLN-MEROURY headquarters of Young, Inc., St. Paul. In downtown St. 
Paul, Fifth and Main, the building is one story, 90 by 150 feet. An adjoining building 
of equal size is used for new car get-ready, used car reconditioning and storage. 


election for securing funds to im-; has bought a new, all-metal Lus- 
prove the city’s water, sewer and|combe plane which will be used 


airport facilities. 
* * . 


Galloways Will Fly 


in its factory-to-office contacts. 
Don Galloway, son of O. K. Gallo- 
way, holds a private pilot license. 


O. K. Galloway & Son (Dodge-; The father plans to take flying in- 


Plymouth), Crawfordsville, 
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Toll Road Fights Brew 


Revenue Bonds to Finance Superhighways 
To Be Issues in Many States 


By Bethune Jones 
Staff Correspondent 

NEW YORK.—Ambitious plans 
for the construction of large-scale 
superhighways to be financed 
through issuance of toll-amortized 
revenue bonds will be live issues 
in several 1947 state legislative ses- 
sions, a survey discloses. 

One of the most far-reaching 
proposals will be pressed in Ohio, 
where enabling legislation will be 

sought for a 1,000-mile network of 
five toll-financed superhighways 
costing an estimated $650,000,000. 

Until paid for by the toll charges, 
the roads would be controlled by 
a state commission to be appointed 
by the governor. They would be- 
come the property of the state 
after retirement of the revenue 
bonds. 

Support for the Ohio program 
is being sought by the Ohio Turn- 
pike committee, with offices in 
Cleveland, whose membership in- 
cludes manufacturers, road con- 





tractors and labor representa- 
tives. 

Two of the proposed superhigh- 
ways would follow different routes 
across Ohio to the Indiana state 
line from a contemplated exten- 
sion of the Pennsylvania turnpike 
in the east. Another would run 
from Cleveland through the Colum- 
bus area to Cincinnati. A fourth 
would link the Cleveland area with 
Erie, Pa., and the projected New 
York state turnpike. The fifth 
would run between Toledo and 
Cincinnati. 

That the plans for major toll 
highway facilities in one _ state 
mushroom into proposals for simi- 
lar connecting developments in 
others is illustrated by the fact 
that one of the underlying aims of 
the Ohio program is to help cre- 
ate superhighway facilities linking 
the Pennsylvania turnpike with 
Chicago. Thus, if the Ohio pro- 
gram materializes, it would stimu- 
late a need for the construction 





THE MOST DISTINGUISHED GUEST in the Bear Mfg. Co. booth at the Harvest 
Festival in Rock Isiand, Il., recently was movie actress June Haver. Miss Haver, a 
native of Rock Island, is shown with Victor B. Day, left, general manager, and Will 
Dammaan, president. 





of similar facilities, toll or other- 
wise, in Indiana, Illinois and Penn- 
sylvania. 
Ill. Board Awaits Call 

A 1943 Illinois law, upheld in 
1945 by the Illinois Supreme court, 
created a state superhighway com- 
mission with authority to issue 
revenue bonds for the construc- 
tion of toll superhighways. 
Pointing out that considerable 
money is currently available to Il- 





linois state, county and city agen- 





cies for the construction of express 
transportation facilities, John J. 
Schommer, chairman of the com- 
mission, advises that there has 
thus far been no call for active 
participation of his commission to 
form plans for toll superhighways. 
He added that his commission must 
obtain an appropriation from the 
1947 Illinois legislature if it is to 
do anything within the next two 
years. 

Whether the Pennsylvania 





|__—_E= 


/. 





News travels on gasoline 


nee is the most perishable of all commodities. It must reach 
the consumer before it goes stale. That’s why, at the slightest 
hint of a “‘story’”’ about to break, reporters and photographers 
dash to the scene in press cars or taxicabs. And as the papers 
come off the press, dozens of trucks stand outside newspaper 
plants ready to rush the latest editions to your local newsstand. 

The newspaper industry leans heavily on gasoline transpor- 
tation, too, in the carrying of raw materials—newsprint, ink, 
printing plates of various kinds, and equipment. Thus, in a 
country that boasts 14,237 newspapers, everybody beriefits from 
improvements in gasoline transportation. 

Such improvements have come often. During the past 
twenty years the petroleum industry has developed many new 
refining processes and has mide use of Ethyl brand antiknock 
compound to improve gasoline. Better gasoline, in turn, opened 
new opportunities for improving automotive engines— smoothed 
the way for designing more efficient, more economical cars and 


* 


As present “reconversion” difficulties are overcome the re- 


fining industry looks forward to gasoline of even higher quality. 
The automotive industry expects to make engines that are still 
more advanced in design. And Ethyl research engineers are 
already cooperating with both these industries in solving the 
technical problems that arise. Ethyl Corporation, Chrysler 
Building, New York 17, New York. 


eeeeeeseevee ee eee eeeeeeeeeeeeeeeeeeeeeeeeeeeeeee 


More power from every gallon of gasoline 


dirough F T rT Y 1 


Research - Service - 
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News is interesting only when it’s 
new. That’s why publishers speed 
both news gathering and newspaper 
delivery with swift, economical gas- 
oline transportation. 


Products 





turnpike should be extended 
through additional toll facilities 
or regular highways is expected 
to be an issue during the 1947 
session of the Pennsylvania leg- 
islature. It now runs 160 miles 
between Harrisburg and Pitts- 


Proposals call for its extension 
east to Philadelphia and west to 
the Ohio state line. Highway-user 
organizations have repeatedly gone 
on record against any further toll 
facilities in the state, claiming that 
the present toll turnpike was justi- 
fied only by peculiar factors not 
present elsewhere. 


Construction of a four-lane, tol! 
superhighway across the state of 
Washington, from Puget Sound to 
Spokane, was recently advocated 
by Gov. Mon C. Wallgren. Such a 
highway, he pointed out, would link 
the shipping and industrial area 
of western Washington with the 
agricultural area on the eastern 
side of the state. 


Other states in which there have 
been recent suggestions of toll- 
financed highways include Colo- 
rado, where the idea was advanced 
for the construction of a toll road 
from Loma into Rangely if suffi- 
client state funds are not available 
for all needed road improvements 
in the booming oil field area. 

N. Y. Drops Toll Proposal 

New York state during the past 
year abandoned an earlier proposal 
for toll financing for the “thru- 
way” now beine constructed from 
New York city to Buffalo. The tol! 
idea was dropped on the basis of 
engineering studies indicating that 
traffic that would use the new 
highwav under toll operation would 
be insufficient to finance the proj- 
ect. 

The way was paved for the im- 
position of tolls on two roads al 
ready constructed in New York 
state when the State Court of Ap- 
peals recently dismissed a_ suit 
challenging the constitutionality of 
a 1945 state law authorizing West- 
chester county to charge tolls for 
the operation of motor vehicles 
over the Hutchinson river and Saw 
Mill river parkways. 

Only state in which a _ toll- 
financed highway is currently un- 
der construction is Maine, where 
$15,000,000 in bonds were sold early 
in 1946 by the Maine turnpike au- 
thority for construction of the 
Kittery-to-Portland section of the 
Maine turnpike. It is planned to 
extend this toll facility from Kit- 
tery to Fort Kent at a total cost 
exceeding $100,000,000. 

All toll roads in the U. S., ac- 
cording to Public Roads admin- 
istration figures for 1940, total 
only 38466 miles. This includes 
the 160.7 miles of the Pennsyl- 
vania turnpike, which is the 
country’s longest toll road. 

Financial success of the Penn- 

sylvania turnpike has led to the 
many proposals for construction 
of similar facilities elsewhere, but 
analysis shows there is little basis 
for comparison between the Penn- 
sylvania project and current pro- 
posals. An outright PWA grant of 
$29,000,000 was made toward the 
$70,000,000 cost of the turnpike, 
whereas no such grants of 42 per- 
cent are available to currently- 
proposed projects. 
Also, since the Pennsylvania 
turnpike was constructed, the cost 
of labor, materials and equipment 
has risen sharply to bring the to- 
tal level of highway construction 
costs to more than 50 percent above 
prewar levels in many areas. 

These changed factors, togeth- 
er with the bogging down of 
regular postwar highway con- 
struction programs in the face 
of present construction difficul- 
ties despite the availability of 
funds, indicate the improbability 
of any widespread duplication of 
such facilities as the Pennsyl- 
vania turnpike in other states in 
the immediate future. 


_ Proposals for enabling legisla- 
tion for such projects are expected 
to receive serious consideration 
where presented, however, in an- 
ticipation of the day when con- 
struction conditions will be more 
favorable and less state and fed- 
eral highway funds may be avail- 
able for regular highways. 

Major bridge and tunnel proj- 
ects, which would be financed by 
tolls, also are being planned in a 
number of states, including Dela- 
ware, Massachusetts, Louisiana, 
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The Other Side of the Picture 
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$2,000,000 Loss 
Seen for Ford of 
Canada in °46 


MONTREAL.—D. B. Greig, pres- 
ident, Ford Motor of Canada, Ltd., 
last week emphasized the difficult 
conditions under which the com- 
pany had to operate during the 
year. 

As a result of “stop-and-go pro- 
duction,” he declares, the company 
showed a loss of approximately 
$1,700,000 in the first nine months, 
with the prospects that for the full 
year a loss of around $2,000,000 will 
be shown. 

Greig, however, adds that all-in- 
all the company has made signifi- 
cant progress during the year, “de- 
spite postwar problems and dis- 
appointments,” citing as “a notable 
example” the production record. 

During the first nine months of 
1946 the company produced 60,545 
cars and trucks out of a total 
Canadian production of 120,846 
units, 50.1 percent of the total. 

Even under the limited schedules 
for the rest of the year, Greig 
adds, “we are hopeful that we may 
reach a 1946 total of 80,000 cars 
and trucks.” The five-year prewar 
annual average was 68,477, the re- 
port reveals. 

Pressing problems, he said, were 
the crippling shortages of sheet 
steel and other items, adding that 
this commodity will be in short 
supply for many months. He also 
pointed to increased costs as one 
of the other factors affecting 1946 
operations. 


Research Hailed 
Gave Car Owner Five Times 


More Value, Says Pratt 


DETROIT. — Engineering re- 
search has contributed more to 
long car life than most motorists 
realize, according to George H. 
Pratt, general sales manager of the 
Hudson Motor Car Co., who says 
that surveys made by the company 
show that today’s automobile is 
giving five times as much value 
per dollar invested as the passen- 
ger car of 20 years : 

Pratt pointed out that in 1926 the 
average life of motor vehicles was 
six and one-half years. Because to- 
day’s cars are driven an average of 
four times as many miles before 
being scrapped than the car of 20 
years ago, the original purchase 
price of 1926 models averaged 4.4 
cents per mile, whereas the addi- 
tional mileage of today’s cars 
brings the purchase price down to 
9 of a cent, Pratt said. 

“Much of the increased value 
consumers receive today is due to 
increased service facilities,” Pratt 
said, pointing out that in the case 
of Hudson owners, service and gen- 
uine Hudson parts are available at 
more than 3,000 points throughout 
the United States. 


GM’s Radiator Plant 


Nears Capacity Output 

BUFFALO.—Swinging into vol- 
ume production in less than eight 
months, the General Motors Har- 
rison Radiator division plant here 
has stepped up daily output to 5,300 
auto heaters and 4,300 car defrost- 
ers, it was announced last week by 
Bernard L. Howe, plant manager. 

“If sufficient materials were 
available,” Howe added, “it would 
be possible, within a short period 
of time, to expand our output to 
our anticipated peak schedule of 
between 7,500 and 8,000 heaters and 
6,000 defrosters a day.” 











Lyman at Tucker 
In Advisory Post 


CHICAGO.—Preston J. Tucker, 
president, Tucker Corp., announced 
last week that Kenneth E. Lyman 
has joined the organization as tech- 
nical advisor to the president. 

Following World War I, in 
which he served as a Flying Cadet, 
Lyman spent three years as head 
of the engineering department of 
DePaul University, Chicago. Sub- 





sequently he worked in engineer- 
ing for Doble Steam Car 
Mitchell Motors Co., Studebaker, 
and Cadillac. He also built steam 
cars under his own name. He was 
formerly counsel for American Au- 
tomobile Assn. in the technical de- 
partment. 


Tucker-Few Motors 
Leon Tucker and Ben Few have 
opened Tucker-Few Motors (Kais- 
er-Frazer) in a new concrete and 
steel building on W. Broadway, 
Forrest City, Ark 





Miami Group to Combat 


Car-Rental Abuses 

MIAMI. — The $5,000,000 Miami 
Beach car rental industry, organ- 
ized into a new association affili- 
ated with the city’s chamber of 
commerce, is girding to combat 
bootlegging U-drive-it dealers this 
winter. 

The 23 Beach agencies have 
formed the Miami Beach U-Drive- 
It Assn., with the following officers: 
Earl Smalley, chairman; Jerry 





Goodman, vice-chairman; George 





Mitchell, secretary; Amos Travis, 
treasurer, and Bernie Chauncey, 
William Segal, William Levine, 
Arthur Steinhardt, Norman Wood, 
W. G. (King Cole) Kohl and Eu- 
gene Sterns, directors. “We hope 
to break down the wholesale boot- 
legging of cars by unlicensed hotel 
doormen,” Mitchell said. 


J & P Auto Sales Opens 
J. & P. Auto Sales, used-car deal- 
er, Spartanburg, S. C., has opened 
at 124 Commerce St. Arthur James 
and Earle Painter are co-owners, 











wo PLACE FOR DELAYED SEEING? 





Convert miles-per-hour to feet-per-second and you can understand 


why quick seeing is so important to safer automobile operation. 


Take every measure to avoid conditions that slow down seeing— 


such as imperfections or distortions in windshields and windows. 


Provide better, safer seeing for drivers of your cars—specify safety 


plate glass. 
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LIBBEY: OWENS 


This high-quality product is made of two panes of 
plate glass, ground and polished for maximum 
freedom from distortion and laminated with a sheet 
of clear, tough plastic. Libbey - Owens- Ford Glass 
Company, 68126 Nicholas Building, Toledo 3, Ohio. 
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Danger Signal 


Wage Increases Without More Output 
Mean Higher Price, Richards Says 


LITTLE ROCK, Ark.—Wage in- 
creases not accompanied by high- 
er output of goods and services 
can only result in price increases, 
reduced sales and lessened employ- 
ment, the Arkansas Bus & Truck 
Assn. was told last week by Karl 
M. Richards, manager of the mo- 
tor truck division of Automobile 
Manufacturers Assn. 

Miracles can be accomplished 
now in production of the goods 
necessary for lasting prosperity, 
Richards declared, if all groups in 
industry will realize the funda- 
mentals—that “wages must be 
earned or they are not real,” and 





that interests of labor and man- 
agement are identical. 

A new drive next year for 
wages vity 
and prices can only 
aster for all, Richards said. 
Drawing from his extensive ex- 
perience in Europe, he said that 
he had learned from observing 
inflation abroad that when prices 
are increased as a result of wage 
increases workers on the aver- 
Og 8 epee itis atommesuee 


Truck manufacturers, he said, 
have had a relatively greater out- 
put this year than passenger car 
manufacturers, because they con- 
tinued production throughout the 








NEARLY COMPLETED at the time @ strike shut down Mack's three major plants 
last April, this truck is the first to roll off the assembly line since settlement was 
reached recently. 





war and had fewer reconversion 
problems. 

He cited the latest figures on 
factory sales showing sales of 2,- 
342,000 automobiles and trucks dur- 
ing the first 10 months of this year 
or more than half the 4,204,009 
units turned out during the first 
10 months of 1941. 


The effect of the coal strike on 
truck production during the rest 





of this year is uncertain, he said. 
If the effect of the strike is not 
too serious, he observed, output for 
1946 may total over 900,000 units, 
or more than during any other year 
on record except 1941 when about 
one-fifth of the output was mili- 
tary trucks. 





AN Want Ads cost little—get results— 
why not use 'em? See inside backcover. 





Driving School 
Mobile Unit Tours Kansas 


Giving Safety Tests 

WASHINGTON.—Mobile schools 
for drivers, contained in scientific- 
ally equipped safety-buses, are now 
being used to reduce traffic acci- 
dents in Kansas, Indiana and Iowa, 
according to the American Public 
Works Assn. 

Kansas now operates a bus that 
stops at county and state fairs, 
schools, and major football games. 
The bus is equipped with two-way 
radio, a public address system, a 
sound movie projector and safety 
films, emergency first aid equip- 
ment, and full equipment for giv- 
ing training and tests to auto driv- 
ers. Testing equipment of the 
school-on-wheels includes a_ device 
which simulates the conditions of 
actual road emergencies and meas- 
ures the stopping time of drivers. 
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New Commercial Car Registrations, Nine Months Total for All States, 1946-41 
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AUTOMOTIVE WASHINGTON 





Long Wait 





On Most Tax Revisions 


Expected 





By William Ullman 
‘ashington Correspondent 


WHILE THE Republican-controlled 80th Congress will 
cut individual income taxes and government spending early 
in the next session, the extent of both reductions will be 
determined by requirements for national security and a bal- 
anced budget. There likely will be two tax bills. The first, a 





“quickie” proposing a 20 per-® 


cent across-the-board cut in 
individual income taxes, will 
be approved by the House Ways 
and Means committee and put be- 
fore the House soon after it re- 
convenes Jan. 3 
Soon aferward, the Ways and 
Means committee will start hear- 
ings on bill No. 2. This, according 
to present plans by Chairman 
Knutson, would deal with excise 
taxes and contain urgent admin- 
istrative changes in the revenue 
code. He does not plan to include 
any corporate tax 
4 relief in either 
measure. Oppor- 
tunity will be 
given, however, to 
present argu- 
ments for a re- 
duction in the 
corporate rate, 
for elimination of 
double taxation 
on corporate 
earnings, for an 
overall ceiling of 
50 percent income taxes and for 
other changes. There appears lit- 
tle likelihood that any of these 
proposed revisions will be dealt 
with until 1948. 

There is no assurance that the 
Senate will act as speedily as 
the House on the “quickie” bill. 
Instead, there is a real chance 
that the measure may be held 
up in the Senate Finance com- 
mittee until some agreement 
has been reached among Sen- 
ate and House Republicans on 
the size of the 1947-48 budget. 
The question whether a tax cut 

should precede or follow estab- 
lishment of a legislative budget is 
in dispute between Republican lead- 
ers of the two houses. Representa- 
tive Knutson and a sizeable group 
of followers want to cut taxes first 
and thus force appropriations to 
fall within reduced revenue ex- 
pectations. 





William Uliman 


a‘ © * 
Seek to Set Pace 
Of Spending First 

AN EQUALLY powerful Senate 
group headed by Sen. Taft and Sen. 
Bridges, new chairman of the Ap- 
propriations committee, insist on 
setting the spending pace first and 
then making tax cuts fit this pic- 
ture. 

It is understood that no move 
will be made by Republicans to 
change the current social secur- 
ity taxes. 

Rep. Knutson reportedly feels 
there is no need to revise these 
rates upward, but believes it will 
be necessary to widen the base of 
beneficiaries and probably to in- 
clude self-employed on a voluntary 
basis. 


Republicans Differ 
On Labor Laws 


THERE ARE many members of 
Congress who would like to see 
the essentials of the Case bill en- 
acted soon after the new session 
opens and a more comprehensive 
measure considered later on. Some 
returning Republicans, however, 
are emphasizing—with an eye to 
the presidential election in 1948— 
that there will be no punitive leg- 
islation. 

Among the provisions of the 
Case bill which they want passed 
quickly are those against sec- 
ondary boycotts, imposing mutual 
responsibility on employers and 
unions to carry out agreements, 
and banning unionization of 
foremen. These, however, do not 
deal with the situation created 
by John L. Lewis. 

Proposals for additional legisla- 


tion are varied. But there appears 
to be considerable support for: 

1. Major revision of the Wagner 
Act to remove its bias towards or- 
ganized labor. 


2. Making unions subject to anti- 
trust laws; banning industrywide 
bargaining. 

8. Outlawing the closed shop— 
which is a major factor in the cre- 
ation of huve unions like the 
United Mine Workers. 

4. Prohibiting coercion of indi- 


‘vidual workers by violence, through 


picketing. 
"5 5. Providing a new procedure to 
| deal with strikes in public utilities 
and industries vital to the national 
welfare. 

Sen. Ball, a Republican leader 
who has Seon active in drafting 
labor legislation, says the Repub- 
licans will not dodge labor legisla- 
tion for fear it might hurt them 
in the 1948 presidential election. 

“Republicans,” he explains, 
“largely drafted and overwhelm- 
ingly supported the Case bill in 
the 79th Congress. If now, with 
power as well as responsibility, we 
ducked this No. 1 domestic issue, 
we would convict ourselves of the 
most blatant kind of political ex- 
pediency.” 

+ * 


* 
Credit Controls 
Put to Congress’: 

THE ISSUE of permanent con- 
trols over consumer credit has been 
passed to Congress by the Federal 
Reserve Board, which has limited 
its controls (Regulation W) to 
what it considers a reasonable 
peacetime basis. 

Items selected for continued 





necessarily those in short supply. 


controls, including autos, are not . 





Instead, they are items for which 
the board says installment finan- 


cing is necessary but potentially 
dangerous. 


The board feels that overexpan- 
sion and subsequent contraction 
of consumer credit increases the 
up-and-down swings of the busi- 
ness cycles. But opponents of con- 
trols say expansion and contrac- 
tion of credit is not a cause of 
such swings. 

These opponents of permanent 
controls say that the new House 
Banking and Currency committee 
will be hostile to controls, unless 
the inflation danger increases by 
the time Congress convenes. 

> . + 
Display Caution 
On Ending Controls 

REPUBLICAN Congressional 
leaders now in Washifgton are 
displaying considerable caution 
over terminating war controls. 
While the GOP legislators agree 
that the war controls should be 
removed as soon as practicable, 
there seems some doubt when this 
will be. Some are saying that “a 
careful study” must be made of 
the various laws and orders before 
any action is taken. 





Taft May Head 
Labor Committee 


SEN. TAFT, it is understoood, is 
considering relinquishing his’ un- 
disputed claim to the powerful post 
of chairman of the Senate Finance 
Committee to exercise an equally 
valid claim’ to chairmanship of the 
Committee on Labor and Welfare. 


Such a choice would be dic- 
tated by Sen. Taft’s belief that 
the problems of labor and wel- 
fare legislation must be met 

courageously and sanely if the 
nation’s present form of govern- 
ment and the free enterprise sys- 
tem are to be maintained. 

Chairmanship of the Senate Fi- 
nance committee has generally been 
regarded as the most important 
committee position in the Senate. 

Sen. Taft has a reputation for 
meeting problems head-on. 

If Sen. Taft becomes chairman 
of the Finance committee, Sen. 
Aiken, of Vermont, would be in 
line for chairman of the Labor 
and Welfare committee. Sen. Aiken 
fought the Case bill, has sided 
with the left-of-center Democratic 
group in the Senate and has gen- 
erally been out of sympathy with 
a majority of Republicans. 
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Cut 


.-- Paul Jordan-Smith of the Los Angeles Times 


The look of deep-seated wisdom which 


Caricaturist Cugat found 


in the face of Paul 


Jordan-Smith is the result of Mr. Jordan- 
Smith’s reading of many, many books, the 
better of which he reviews each week 
for readers of the Los Angeles Times. 


LOS ANGELES Times 





’ Represented by Williams, Lawrence & Cresmer 


Literary Editor Jordan-Smith’s weekly win- 
nowing of the literary crop is part of an 
intelligently- diversified, carefully- 
rounded presentation of news and features 
which makes the Times “everybody’s news- 


paper” 


in Southern California . . . delivered 


to more homes than any West Coast daily. 





New York, Chicago, Detroit and San Francisco 
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Sad Notes Sound 
At Postwar Air Show 


By Charles Evans 
_ Aviation Editor 
. THE FIRST POSTWAR national aircraft show was a 
beauty, but not very cheerful. 
Held in the enormous Fisher Body Bomber Plant on 
Cleveland’s airports, the show was a sight for eyes that 
like things mechanical.and the uninhibited productions of 








commercial display artists.° This came on the opening day 


and the show ‘was unanim- 
ously described as the finest 
ever. But in the background were 
little and big noises of unpleasant 
happenings in the aviation indus- 
try, and the chrome trimmings 
couldn’t quite outshine some un- 
pleasant things going on back- 
— in the aviation industry it- 
self. 

There was, for example, the 
news that Taylorcraft Aviation 
Corp., one of the big three in 


of the show. Then the difficulties 
of Globe Aircraft, a new but 
hitherto highly-regarded new- 
comer to the personal plane field, 
came into every conversation 
along about the third day. 

And all through the show, peo- 
ple in the industry were talking 
of the closing down of the plant 
which makes Ercoupes, at Wash- 
ington, and of the 500 planes sit- 
ting on its field as a result, many 
said, of cancelled orders. 

Flying magazine published a 


most of its copy was complimen-! 
tary and optimistic. But one day) 
its banner head shouted “Light- 
plane Slump Had Been Expected.” 
The lead sentence of the story was 
“is the light plane industry col- 
lapsing ?” 

Those interviewed generally 
ascribed the lull in purchases to 
seasonal reasons, but this sounded 
like whistling in the dark in the 
light of other opinions. William 
Blees, in charge of sales for Con- 
solidated, expects “things to pick 
up again by March, 1947.” 

ca oa + 


Piper Lays Slow Sales 


To Lack of Airports 


WILLIAM T. PIPER of Piper 
Aircraft denied that the light plane 
market has been exhausted, and 
hit one nail right on the head when 
he said that operators have fin- 
ished their purchases of training 
planes for use in the GI flight 
training program, leaving only per- 
sonal plane users as prospects. 
Piper bragged on having a 7,000 
backlog for his three-place cruiser, 





CHRYSLER DIVISION IS NOW IN PRODUCTION on the four-passenger sedan body 
style of its Town and Country model. This picture shows the body being placed on 
the chassis by means of an overhead electric crane in the Jefferson plant. The con- 
vertible in this model has been in production for several months. 





and again laid the slow acceptance 
of the personal plane to the lack 
of airports. 

Strangely, most sales were an- 
nounced by the Bell Aircraft Co., 
which reported the sale of six of 








daily paper during the show, and 


company in New Jersey engaged 
in charter operations. These 
craft, on which no price was an- 
nounced, sell for about 
$50,000 each. 





its five-place helicopters to a 


Looking over the elaborate show, 





Bureau of Advertising (ANPA 
Has Quick, Specific Answers to 
Thousands of Market and Media 
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Complete market and media data for every one of the 3,072 U. S. counties . . . available 
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@ Census Bureau data—over 100 criteria for each county, including population, 
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@ Circulation of all daily newspapers penetrating each county—never before 


available in one place; 


® to save you time in planning efficient 
sales and marketing programs 


® to help you get the most efficient return 


from your advertising 


® Circulation of 17 leading magazines in each county; 


@ “Sales Management” Magazine sales estimates and buying income figures. 
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Ask us about them. 
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Since this service was a 
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The Times-Picayune and New Orleans States in the interest of more effective advertising 


weeks ago, scores of requests have come from 
advertisers and agencies. We’re handling them 


requests now. Only cost to you is our out-of- 


dollar 


nnounced several 


wire or phone your 


and the relatively few people who 
came to see it, many old-timers 
in the industry shook their heads 
and gave voice audibly to pessi- 
mistic thoughts that aviation writ- 
ers have been discussing among 
themselves for several years, “Are 
any of these people customers?” 
“How many people in the U. S. 
can afford to buy and support a 
personal plane?” 

Again, to these writers, it was 
apparent that those who direct the 
industry, and those who manage 
the shows, give no evidence of hav- 
ing “the common touch.” With a 
product in hand which never has 
appealed to a wide segment of the 
people, they so arranged their show 
that these in the lower income 
brackets could not afford to attend. 

Admittance for adults was $1, 
for children 65 cents and for stu- 
dents, 35 cents. For a man, his 
wife and two children, that meant 
$3.30. If he drove to the show, a 
good 13 miles‘ out of Cleveland, he 
found no place to park except the 
reserved section where the park- 
ing concession has been sold to the 
American Legion. That meant an- 
other 25 cents. 

As a direct result of this un- 
realistic gouging, many thou- 
sands of Clevelanders went to 
the neighborhood movies instead 
of to the aircraft show. 

To compete with the neighbor- 
hood movie, the show management 
arranged for fancy entertainment 
each day, with a snappy girl band, 
shapely models, broadcasts direct 
from the show, prominent visitors, 
etc. Not one in 15,000 who bought 
a ticket was a customer for any- 
thing on the floor. 

Mostly they came to look and 
the management—like many before 
it—proved it had learned nothing 
from the automobile shows. It 
failed to indoctrinate many thou- 
sands of potential customers by 
making admission inexpensive. 

The War Assets Administration 
is in charge of the bomber plant, 
and it has there a great store of 
aircraft parts and accessories. The 
official in charge wisely decided 
that having the industry come to 
see his wares was more important 
than getting rent money, so he 
gave the show the space rent free. 
In a similar cooperative mood, 
the company which contracts with 
WAA to handle its stock had 
cleared the display floor and in- 
ventoried the stock at no charge. 

* * * 


One-Plane Booth Costs 
Exhibitor $3,200 

THE MANAGEMENT said “yes, 
but” to these facts, pointing out 
that they had faced unusual ex- 
penses in providing lights and 
other things. Exhibitors paid more 
than $3,200 fot a booth large 
enough to show one airplane, and 
an aviation writer was told be- 
fore the show that even if nobody 
paid to get in the management 
still would be ahead. 


For his dollar, the visitor saw 
some really beautiful displays. Con- 
solidated, which some day expects 
to be selling the airlines a plane, 
and which now has the $5,000 Stin- 
son 150 for the personal flier, is 
reported to have spent $100,000 on 
its display. Martin, vigorous in 
the transport field, had a $60,000 





display. Lockheed must have spent 
as much as Consolidated. 
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Ky. Decision Called Tipoff ... 





Survey Indicates Odds 


NEW YORK.—aAlthough bills for 
new or increased punitive taxes 
against chain stores are expected 
to make their perennial reappear- 
ance in next year’s 44 state legis- 
lative sessions throughout’ the 
country, a survey of developments 
last week indicates that such 
measures are unlikely to make any 
significant progress. 

Prospects for continuation of a 
trend away from such discrimina- 
tory levies are regarded as 
strengthened by the recent invali- 
dation by the Kentucky Court of 
Appeals of that state’s 1940 chain 
store tax statute, which affected 
some 500 corporations operating 
approximately 1,500 retail outlets. 

Some 80 chain merchandising 
firms, including Firestone Tire & 

Rubber, B. F. Goodrich, Good- 


suit attacking 

ality of the Kentucky law and, 
together with other chains, were 
left by the high court’s decision 
in a position to collect refunds 
from payments approximating 
$1,000,000 since 1940. 

The tax was on a sliding scale, 
ranging from $25 a year for each 
of two to five units operated in 
a chain up to $200 a store for all 
over 250 in a chain. 

A 1934 chain store tax act, des- 
ignated as a revenue measure, had 
previously been invalidated by the 
Kentucky Court of Appeals. 

In arguments before the high 
state tribunal, Assistant State At- 
torney General Roy W. House had 
contended the 1940 act was a le- 
gitimate use of police power to 
protect individual merchants and 
was directed against any business 
method displaying “the character- 
istics of commercial piracy.” He 
argued that the chains can force 
manufacturers to sell cheaply to 
them and ruin small, independent 


. retailers. 


Henry E. McElwain jr., of Louis- 
ville, had argued as counsel for 
the chains, that the act was “dis- 
criminatory class legislation.” The 
state, he asserted, had produced no 
evidence that ‘chain stores show 
monopolistic tendencies or destroy 
competition. 

Kentucky’s second repudiation of 
chain store taxation was hailed by 
opponents of such measures as a 
further indication of dwindling 


_ Support for this type of legislation, 


which was on-the wane for some 
years before the war after having 
been on the statute books of 25 
states early in the depression 
decade. 

One of the first states to turn 
away from chain store taxes was 
Arizona, which repealed such a 
measure in 1933. A California chain 
tax law was repealed by popular 
referendum in 1936; Maine’s legis- 
lature repealed such a law in 1937; 
a Pennsylvania chain tax was held 
unconstitutional by the State Su- 
preme Court in 1939, while a Wis- 


' consin law was permitted to ex- 
| pire in 1939. 


Although introduced in many 
States, chain store tax proposals 
were not live issues in state legis- 


_ latures during the war years be- 


cause of the minimization of price 
competition by merchandise scarci- 
ties. They are expected to be 
pressed more aggressively again 
next year, however, with propo- 
nents arguing that curbs against 
chain stores are needed to provide 
war veterans a better opportunity 
to enter independent retailing. 
Paralleling the rise and subse- 
quent downtrend in state chain 
store levies was a movement in 
the early 1930s toward the wide- 
spread enactment of such taxes 
by municipalities throughout the 
country. .Some 50 cities still im- 
pose special taxes against chain 


Olofsson Tool Occupies 


New Plant in Lansing 

DETROIT.—Olofsson Tool & Die 
Co., Lansing, Mich., has completed 
a& new plant which totals approxi- 
mately 30,000 square feet of floor 
| Space. The location of the plant is 
2727 Lyons Ave. 








Are Against Chain Tax 


stores, at a higher rate than for 
independents, but at least 20 
cities either repealed such levies 
or they were invalidated by the 
courts, 


Although cities are increasingly 
searching for new sources of rev- 
enue, no prospect is seen by ,ob- 
servers for a revival of the move- 
ment for local chain store taxes, 
which admittedly were imposed to 
lessen competition for independent 
stores rather than to raise mu- 
nicipal revenue. 

A recent publication by the Mu- 
nicipal Finance Officers Assn. en- 
titled “Where Cities Get Their 
Money” commented: “The singling 
out of the chain store for special, 
local taxation is a rather unfor- 
tunate development. The chain 
store, and a high degree of com- 
petition between the several big 
chains, has brought more efficient 
marketing methods and lower food 








F. A. SEIBERLING, FOUNDER AND CHAIRMAN, Seiberling Rubber, right, re- 
member of the company’s 25 year club at silver anni 
was made by his son, J. P. Seiberling, left, who 


ceived honors as the first 
ceremonies in Akron. The 


presentation 
succeeded him as president in 1938. Quarter century 
checks for $250 each, and two weeks’ extra vacation with pay. Charles A. Reed, center, 


assistant to the president, looks on. 


employes received silver plaques, 





costs to the consumer. Indepen- 
dents in many areas have been 
able to meet chain competition by 
modernizing their methods. Taxa- 
tion should not discourage this de- 
velopment.” 


Spots Articles in Dark 


Finding a light switch, keyhole, 
lamp or alarm clock in the dark 








is expedited by the introduction 
of Atomic Dots, a product that 
gives off a bright glow. They are 
made on an adhesive base that 
sticks to wood, glass, metal, plas- 
tic, or any smooth, non-porous sur- 
face; may be peeled off and placed 
elsewhere if desired. Manufacturer 
is Radium Industries, Inc., 712 Fed- 


Research Group 
Is Revamped 
By Goodyear 


AKRON, O.—Appointment of Dr. 
L. B. Sebrell as director of re- 
search and chemical products de- 
velopment at Goodyear Tire & 
Rubber Co. is announced by Dr. 
R.. P. Dinsmore, vice-president. 

Dr. H. J. Osterhof has been ap- 
pointed manager of the research 
department and Dr. C. W. Walton 
continues as manager of Chemical 
Products division. 

Appointed assistant manager of 
research are Dr. A. M. Clifford, in 
charge of basic raw materials re- 
search activities; H. A. Endres, in 
charge of chemical products re- 
search, and J. A. Merrill, in charge 
of mechanisms and processes re- 
search. S 

I. D. Patterson has been named 
assistant manager of Chemical 
Product development. 

Twenty-two section heads of the 
research and development organ-‘ 
ization are included in the new 
staff arrangement. 








eral St., Chicago 5. 


AN Want Ads cost little—get results— 
why not use 'em? See inside backcover. 





Federal Reserve indexes prove 


Something Vd Happened to Retail Sales in Each of These 3 Cities 
during the six-week period ending October 12 





HE Federal Reserve Board maintains weekly 

department store sales indexes for each of the 
twelve Federal Reserve districts and for every major 
city in each district. 


Normally, the indexes for each district are closely re- 
lated and follow a parallel pattern of ups and downs. 
But when a severe local dislocation of business occurs 


Ma PITTSBURGH «++ power stoppage 
paralyzed local business, forcing most department 
stores to close. 
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Week Ending SEPT.14 = SEPT. 21) SEPT.28 =©OCT.5 OCT.12 


% Department store operations in Pittsburgh came to a virtual standstill 
when a walkout of power company employees forced most stores to close 
for eleven business days from September 24 through October 5. The 
precipitous break in city sales shown in the chart above clearly reflects the 
resulting paralysis of local business. 


AND WHAT HAPPENED 
IN PHILADELPHIA 


demonstrates conclusively that — 





w Record families account for a sizable percentage of 


Philadelphia retail sales; 


in one city in a district, the index for that city falls off 
sharply in relation to the overall district index. 


The charts below show how adverse local conditions 
interrupted the normal relationship between district 
and city sales indexes in three major metropolitan 
markets during the six-week period ending October 12. 


dt NEW YORK... a city-wide truck strike 
interrupted deliveries and slowed the pace of retailing. 
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Week Ending SEPT.14 SEPT. 21 SEPT. 28 oct. 5 OcT. 12 
%& This chart shows the progressive strangulation of retail business resulting 
from the disruption of normal distribution facilities in the Nation's largest 
city. Note the steady falling off of city sales in relation to the district index 


during the September 7-October 5 period. 


sm PHILADELPHIA. . . a newsprint short- 
age forced the daily and Sunday Record to publish 
without advertising. 
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Week Ending SEPT.14 SEPT. 20 SEPT. 28 OCT. 5S 


%& The sharp falling off of city sales in relation to the district index shown 
in the chart above parallels the nine-day period (September 22-30) 
when Record families were deprived of normal access to retail advertising 
in their favorite newspaper. 


For complete details on the Philadelphia sales chart, 
write National Advertising Manager for free booklet 
—*‘It Costs Us $430,000 to Prove These Facts’’ 


€ No other newspaper influences the buying habits of 


the exclusive liberal segment of the Philadelphia market 


represented by the Record reader audience. 


PHILADELPHIA RECORD ~ 


ws *292,884 DAILY 
| *625,842 SUNDAY 


*October, 1946, average as reported to 
Philadelphia Merchants’ Association 


Represented Nationally by George A. McDevitt Co.—New York, Chicago, Philadelphia, Detroit, Cleveland 
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| i % Keeter Organized 
Regulation W Assailed Hoyt Keeter Motors, Inc. Shelby 
N. C., has been organized with 
Given Contends Auto Credit Controls capital otk of SEG eee to Seal ta 
a a ae motor vehicles. Principals are Hoyt 
Are Needless, Discriminatory Keeter, Hoyt Keeter jr. and Doro- N 
thy B. Keeter, all of Shelby. 
‘inne: Sebetdhl a:Aeciellieinin ot | Miveltibiahnes. cightant: thin’ in’ the \7% —2 c 
credit controls on automobile pur-| great mass market, Given gave the = 
chases was assailed last week by|example of a low-priced car. The a 
R. F. Given, vice-president and | factory list price had gone up from t 
general manager of American In- | $689 in 1939 to $1,176 in 1946. ’ b 
stallment Credit Corp., as unnec- “Obviously,” Given said, “the pre- 
essary and discriminatory. war purchaser who could make his fs 
Scarcity of items, Given pointed | one-third down payment could pen, A h 
out, as has been proven in the/|this car, including insurance and | al 
case of meat, is not remedied by|finance charges, for $25 a month ti 
tion. spread over 24 months. di 
“No financial institution,” he ow he is knocked out of the be 
said, “will deliberately un- | picture completely because of . i P 
necessary loss by offering un- | necessarily higher prices and the That Dallas is a book cen- |} hi 
— terms. Regen W does ——_ ee Z ter is attested to by the |} st 
no the poor it risk— nder present plans offered gen- “4 “g 
it really hurts the good customer |erally by automobile dealers, the aeroep ed of one of the | ex 
and thus interferes with legiti- | best deal that a buyer can get on| ~ world’s largest book stores. ” br 
a sales and essential produc- — ee is as follows: “|| For those interested in ||> 
on, deliver price (including | ~ . . rs di 
“It is becoming more and more |#bout 20 percent of list for acces-| things inerary, The Dalles a Ri 
injurious to the automobile indus- |*0Ties, excise tax and transporta- pj] Times Herald regularly |) we 
try and should be reconsidered, re- | tion) ern Sem — || presents pages of book |] se 
vised and de to conf . | Cash ance, $900. n} P ; la 
valling ire ant” ama to pre-| ‘onths finance charge with insur- | | ee tees dean ena one we 
ance coverages, $145. Amount of | — e limes Mera or re- |} 
ne a) ee: we "|| view and discussion of the on 
Given points out that this | © : ‘ fu 
C k d S means 15 monthly payments of latest offerings of promi- fe 
rac own Seen $69.67 each, which scares the | || nent publishers. sit 
average buyer. ; P 
On Car Rackets Wo he has the required one-|| “= — a 
third down payment,” Given says, | ~— ¥ “a «4 fa 
I ii} England sae — a to —— him- tir 
LONDON, —.(UTPS) ~ Ciiemsloe UO more than 0 al} a 
sa cag Egg se and resold} “But for Regulation W, he could | 
em, sp signature of the/pay the balance in 24 months by | 
trade covenant not to resell for) paying $47.92 a month.” Hi 
six months, are to be prosecuted| Given points out further that un-| | A 
hortly at the instance of the Brit- ; , 
ish Meter Trefe Ass less term limitations are removed | | 
OtOr e a. or, at least, modified by extending | | | 
The covenant rule was instituted |the present 15-month limitation, || . a 
to prevent people in priority posi-| prospective buyers of cars will be| © dit 
tions buying new cars and then re-|tempted to dispose of U. S. gov- 
selling them at exorbitant prices |ernment E bonds in order to make Dr 
: to individuals with no such claims. | larger down payments and thereby Co 
— Despite this, motor retailers are er their monthly ag Ad 
doing just as well out of the new me ago, Henry Fo 
car business as ever they were in| 1, president of Ford Motor Co., OWNER FOLLOW-UP Hi 
x favored customers on their new “We are all worried about Here is what Customer Control is doing for 
XY s car allocation list. This is done by| prices. They are so high now for dealers from coast-to-coast: C 
& 4 arranging a part-exchange and al-| that markets are not as good as 1. Holding active owners sai 
S ef oO WwW Oo lowing the customer only £50 on a| expected, and if they go higher, 2. Bringing in inactive owners te 
R @] M used car that is worth £300. markets will be restricted still 3. Increasing labor and parts sales thee 
F U R ne ] T U E In Britain today there are about | further. 4. Contacting all owners every lea 
34 750,000 new cars on order and all| “When prices go up, volume pro- 7 Ce, Suey pre 
Beautifal © Sturdy © Comfortable are the subject of a £25 or higher | duction goes down. What we really 5. Eliminating all dealer work am 
CHAIRS « SETTEES deposit. Approximately £18,750,000 | want to do is find ways and means * 2 a ituaaenmean” err 
TABLES e STOOLS e LAMPS is thus in the hands of dealers and|to produce cars at less instead of ex] 
SMOKING ‘STANDS agents. more cost. The only way we see || {ce Volume, let us show you why Cus- dor 
CLOTHES TREES Although this deposit was intend-|to do that is to get production up || tomer Control has performed’ success- the 
© Durable Leatherette in ed to defeat speculative buyers, |#4 keep it up with increased pro- || fully while in national operation for yor 
Many Colors this does not seem to be the case | ductivity.” Pe ee ee Se ee fed 
e jae Grade Chrome as more and more orders are pour-| “It is my contention,” Given Customer Control. In of 
sicteibak tinea en Medien ing in. said, “that it is not too late to pave CF LOGTOe, ANC. like 
" Manufacturers have two years |the way for mass production in the © Court Square fur 
certain car sales ahead. Buyers, |®Utomotive industry. Manufactur- LONG LAND C8 1, N. ¥. pre 
KAY-DAVIS COMPANY without this deposit system, might |€TS are eager to produce all the inc 
886-890 Gerard Ave. duplicate their order to get the |®Utomobiles that the public is will- fall 
= oun NEW YORK 52, N. ¥. first possible delivery of a new car. ing and able ~4 ~ — that tion 
Ne 30 CLOTHES TREE N eure 5 reasonable pro 
- Be hee eee quore difficult to| “Elimination of Regulation W . Ste 
stil stale Un bemditily of canaky will contribute toward mass sales Build Up Your Own B 
a year further off than it wee 8 and mass production in the com- Heavy Duty Truck Business Y 
antes | few weeks ago before the latest ing months and years, even after A 
; LL ——————————————————————— — government bombshell—the with- the present abnormal demand for| Steck Coleman 4-Wheel Drive me! 
* Distributors - Dealers!!! xte Trouble Lamp PLUGS| drawing of steel—was dropped on |“*" hat Deon salisiied. pam” Red res 
: ee IN CIGAR LIGHTER—no | the industry. a Fabco Dual Drive Axles sve 
¥s installation fuss—hot item for} Talk is presently heard that leman 
is every Auto Showroom today. Mo-/| aluminum may be substituted. Al- Executive Staff a vane canes ton te | 
makes and enable you to Cor 
torists are asking for “JIFFY”| ready there are indications that Re d b convert conventional trucks to 194’ 
Lamp. Retails for $2.75—12 ft. ap-| major steel mill units are rolling vamped Dy 4-Wheel Drive—ideal for off- | 
proved cord, 82 c.p. bulb. Special | aluminum with steel rolling plants. T il bil the-road work. U 
Christmas package no extra charge} Meanwhile, automobile manufac- ralmo € Fabco Units fit all makes jo 7 
ne delivery. Get your/turers are looking for new fields} CINCINNATI.—Changes in the| ‘trucks—allow removal of rear Tw. 
share of business—write today—|to conquer. Some are making trac- | executive organization of Trailmo-| ®@*le and insertion of TWO con 
order now. bers ne others —actetty arte néle Os. were announced last week yore gen pponcrmee Gives trai 
0 entering the aire y Wade T. Childress, president. overdrive and un ive for 
ASSOCIATED AUTO-HDWE. | engine field. Morris has perfected| Frank A. Schotters Se been ap-| heavy duty loads. Get that 8. 
PRODUCTS a light four-cylinder opposed type | pointed operations vice-president, a| ¢xtra profit by writing today to ' 
aircraft engine of 100 hp. newly created position. R. L. Med- 
Box 488, Pawtucket, R. L Auto manufacturers are doing|ler will relinquish his duties as| FLY & HARWOOD, Inc. tee 
well financially, it is reported. The | treasurer, but will continue as con- 0 ee a, eee 
recent Standard Motors, Ltd. an-|troller in which capacity he has - . a 
nouncement shows a dividend of | Served for the past 18 months. Tig 
30 percent with a 5 percent bonus,| Charles H. Burns will be treas- Re 
or an increase over the past two/|Urer. Former works manager D. B. 
‘ years of 5 percent on ordinary | Meadows will become vice-presi- M 
The Whistling VENTALARM in Your Gas Tank: | | *»=" Sek eee fe pattoctaring intr 
‘ — ig ome yo 9 the manufac- Truck or Trailer je a8 
P uring plants in cinnati, Eliza- , 
@ prevents blowbacks, overfilling CPA Approves Construction | eth, N. J., and Fort Smith, Ark. Axle Engineer Wanted by § 
@ saves time and money \ Of Springfield Dealership Schotters was until recently vice-| i apr ps 
: A sales and service building for | president in charge of production - eoww pindiod 
@ eliminates danger of flash fires the Lincoln-Mercury dealership at |for Crosley Corp. Prior to his affi- more years design experience Ark 
Watch for new 1947 car, truck and bus models Springfield, Mass., totaling $80,000 | liation with Crosley, he was works| with heavy motor truck or ionu 
equipped with the efficient, economical VENTALARM! has received approval of the CPA.|™Manager for Western Cartridge/ trailer axle to head up axle aoe 
The building to be erected on State | Co., Alton, Ill, and previously held sf ered 
St. will take the place of two executive positions with several engineering division of prog- Esta 
houses which recently have been|firms in the automotive field. ressive company. Location West cent 
Mi torn down. The CPA said F. A.| Burns resigned as controller of | Coast. Reply Box AN-38, “Auto- — 
i GAS TANK FILL SIOHAL Hernberg, the applicant, is a vet-| Wright Aeronautical Corp. of Ohio| motive News.” jovi 
eran who was being evicted from/|recently after directing liquidation wr f 
SHOAL CO., 88 FIRST ST., CAMBRIDGE 41, MASS. his present quarters. of its Cincinnati operations. wort 
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Nebeashe Farmers Demand 


Changes in Highway Plans 

Methods of highway construction 
and financing will be highly con- 
troversial subjects in the 1947 Ne- 
praska legislature. 

Led by Congressman Kari Ste- 
fan, farmers are denouncing the 
high cost of farm-to-market roads 
and more than a dozen organiza- 
tions have condemned gasoline tax 
diversion’in the state. Pressure is 
being brought on Gov.-elect Val 
Peterson to “renovate” the entire 
highway department and to replace 
state engineer Wardner Scott with 
“a high grade engineer with the 
executive capacity to bring Ne- 
braska out of its tailspin.” 

Latest criticism came from the 
directors of the Nebraska Good 
Roads Assn. in session here last 
week, when proposals were pre- 
sented for adoption by the legis- 
lation. Some of the resolutions 
were all-weather farm-to-market 
roads, modification of the specifi- 
eations of highways built with 
funds jointly supplied by state and 
federal government, militant oppo- 
sition to gas tax diversion, county 
employment of a competent engi- 
neer to supervise construction of 
farm-to-market roads, and one con- 
tinuous north-south hard-surfaced 
arterial highway in western Ne- 
braska. 


Higher Gas Tax, If Necessary, 
Advised in Me. Road Plan 

Enactment of retail sales and 
personal income taxes, together 
with state withdrawal from the 
direct property tax field, were rec- 
ommended last week for Maine by 
Dr. Luther Gulick and Philip H. 
Cornick of the Institute of Public 
Administration, New York, who 
were called in by Gov. Horace A. 
Hildreth to survey the state’s fis- 
cal picture and suggest an outline 
for the years ahead. 

Concerning highways, the report 
said: “We are convinced that ex- 
tensive road work is required now; 
that this should be based on at 
least a five-year comprehensive 
program rather than on the 
amount of money the federal gov- 
ernment may have allotted; that 
expenditures should be rigidly held 
down until prices drop again; and 
that no bonds should be issued be- 
yond redemptions even to match 
federal funds, except in the case 
of self-liquidating improvements 
like major toll bridges. If further 
funds are needed under such a 
program, the gas tax should be 
increased so that the burden may 
fall on users from all over the na- 


tion.” 
- . ” 


State Inspections Approved 
By Md. Legislative Council 

A bill providing for the establish- 
ment of state-owned and operated 
inspection stations for the exam- 
ination of all motor vehicles at 
least twice a year has been ap- 
proved by the State Legislative 
Council for introduction in the 
1947 Maryland legislature. 

Under the proposed measure, a 
$1 annual inspection fee would be 
made payable with the license fee. 
Two inspections a year would be 
compulsory for all motor vehicles, 
trailers and semi-trailers registered 
in the state. Additional inspections 
would be voluntary except where 
required, for reasonable cause, by 
police or the State Department of 


Motor Vehicles. 
+ * » 


Tighter Wage-Hour Law 
Recommended in Ark. 


More stringent Arkansas wage- 
hour laws, including coverage of 
intrastate men as well as women 
workers, have been recommended 
by State Labor Commissioner M. E. 


Goss proposed that the 1947 
Arkansas legislature enact a min- 
imum wage law for men workers 
in intrastate employment not cov- 
ered by the federal wage-hour law. 
Establish a minimum wage of 40 
cents per hour, an eight-hour day 
and six-day week for women work- 
ers, compared with the present $1 
per day minimum for inexperienced 
workers, $1.50 for experienced 


workers, a nine-hour day and a 
six-day week, and enact legislation 
requiring that women be paid the 
same wage as men when they do 
comparable work. 

+ 


Higher Car Insurance Cost 
Studied by Massachusetts 

Massachusetts Insurance Com- 
missioner Charles F. J. Harrington 
has proposed for approval of the 
1947 Massachusetts legislature’s 
new automobile insurance rates 
averaging 5 percent higher than 
1946. 

The announcement has brought 
protests from all sections of Massa- 
chusetts, with the loudest coming 
from the Greater Boston area 
where the increases were the high- 
est. The tentative rate schedule is 
expected to cost Massachusetts ve- 
hicle owners an estimated $1,000,- 
000 more than this year. Harring- 
ton scheduled a hearing for Nov. 
19, to hear protests against the 
rates. 


California Voters Reject 


State Fair Employment Act 

California’s electorate rejected by 
a margin of more than 2 to 1 a 
Nov. 5 election proposal for a fair 
employment practices act, which 
would make it unlawful to refuse 
to hire, to discharge or discrimi- 
nate in conditions of employment 
against any person because of race, 
religion, color, national origin or 
ancestry. 

Submitted to the people as an 
initiative following defeat of a 
similar proposal in the State Leg- 


islature, the ever 4 would have 
created a State : 
practices commission, with bmg 
cal year appropriation of 
to carry out its aims by 
tion, education or state order. 

a 


Colo. Plans Motor Fuel Tax 
To Finance Road Costs 

Immediate passage of legislation 
providing for a six-cent per gallon 
tax on all motor fuels used on pub- 
lic highways in this state to finance 
a long-range highway program to 
meet state, county and municipal 
needs was urged in a resolution 
passed recently by the Colorado 
municipal league. 

The league met with the state 
highway advisory board, state 
highway engineer Mark U. Wat- 
rous and the state association of 
county commissioners for discus- 
sion of the program. 

ao * 


Retention of Income Tax Cut 


Recommended by Ia. Group 


Continuance of the 50 percent 
state income tax reduction effec- 
tive since 1943 is included among 
the recommendations of a report 
prepared by an interim state leg- 
islative tax study committee for 
consideration by the 1947 Iowa leg- 
islature. 

The committee proposes, how- 
ever, that the State Executive 
Council be empowered to boost the 
tax to the full rate in cases of 
state financial emergency. 

. + 


To Tighten Control 


A proposal calling for closer ad- 
ministration of the use of tax ex- 
empt gasoline and recommending 
that the price of exempt permits 
be raised from 25 cents to $1 has 
been approved by the state legisla- 
tive council for submission to the 
1947 Kansas legislature, which con- 
venes here in January. 

. 


Ask Ark. Diversion Ban 


A resolution urging the 1947 
Arkansas legislature to approve a 
state constitutional amendment 
outlawing highway fund diversion 
has been unanimously adopted by 
the Independent Oil Marketers of 
Arkansas. Another resolution 
adopted by the group urged Con- 
gress to repeal the federal tax on 
gasoline and lubricating oil. 
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ASF to Study Bills 


Of °47 Legislatures 

the 1947 state iegisla- 
tive sessions, beginning Jan. 1, 
the uniform laws division of 
Automotive Safety Foundation 


conformance with the uniform 
vehicle code and other nation- 
recognized standards. 

The _ information resulting 
from the analysis will be made 
available to interested groups 
for such action as they may 
take in calling to the attention 
of the legislators and the public 
the nonuniformity of proposed 
legislation affecting motor ve- 
hicle use. : 





°47 Colo. Plates 

DENVER, Colo.—For the first 
time since the outbreak of the war 
two license plates will be issued 
for each passenger car, commer- 
cial vehicle and truck this year 
in Colorado, according to K. S. 
Campbell, assistant supervisor of 
the state motor vehicle division. 





| 
; 








Tructractor announces a new 16- 
page illustrated broadside describ- 








ing the new Clark Truckloader and 
truck loading method. The new 


by Clark for the new vehicle which 
is small enough to maneuver easily 
in the loading area. 
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@ DONALD DUCOMB 


a: Fos 





Young Philadelphian gets his start in an exciting hobby 


through the help of Charles J. Love, “The Pigeon Man,” 


of The Evening Bulletin. 


Sixteen-year-old Donald DuComb, like many thousands of Philadelphians, 

-’ first learned about the amazing Homing Pigeon from Charles J. Love, the 

//famous.pigeon expert of The Evening Bulletin. Homing Pigeons are used 
by The Bulletin in emergency for fast delivery of news or film. 

~ Young DuComb now has thirty birds of his 6Wmland»is breeding for 

young ones with the intention of setting some new pigeon racing records. 

He is a frequent visitor to the pigeon loft on the 11th floor of The 

Bulletin Building. 


The Bulletin’s Mr. Love, former president of the International 
Federation of American Homing Pigeon Fanciers, has held audiences from 
the ages of six to sixty spellbound with his talks and demonstrations. Last 
year more than seventy-five thousand Philadelphians heard him in schools, 
churches, clubs —281 different meetings in all. 


Here is another extra activity of The Bulletin which brings this news- 
paper closer to the daily lives of all Philadelphians. Here is another 
explanation of why The Bulletin is the favorite newspaper of Philadel- 
phians . .. why they trust its editorial content . . . why they use its adver- 
tising columns as their reliable shopping guide. 


* * * 


The Evening Bulletin is Philadelphia's home newspaper. It is read by four out 





Char pia Motor Opens 
Charpia Motor Co. (Kaiser-Fraz- 
er) has opened for business in 
Summerville, §. C. M. J. Charpia 


of five Philadelphia families. It has the largest evening circulation in America. 





is owner and M. & Charpia jr. 
manager. 





IN PHILADELPHIA~NEARLY EVERYBODY READS THE BULLETIN 
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_-president and general sales manager, De 


} Williaa Waters, vice-president and sales manaaer, Jamse F. Waters; Robert A. 





Catalytic Construction 
Consolidates Quarters 
PHILADELPHIA. — Consolida- 
tion of executive and engineering 
headquarters in new offices has 
been announced by T. Ellwood 
Webster, president of Catalytic 
Construction Co. The new address 
will be 1600 Walnut St., Philadel- 
phia 3, Pa, Expansion of company 





activities has made necessary the 
increased working area, Webster 
said. 


Bobbi-Car Picks Dixie 


Dixie Trailer Sales, Inc., has been 
named dealer in South Bend and 
St. Joseph county for the new 
Bobbi Car. The dealership is at 
104 Dixieway, N., South Bend. 








Cross-Country 
DeSoto Stock Cars Given 


40,000-Mile Test 

DETROIT.— Forty thousand 
miles in six months—approximate- 
ly 2256 miles per day for 180 days 
on proving grounds that consist 
of the entire United States—is the 
mileage record of test cars oper- 
ated by De Soto. 

Using regular De Soto stock 
cars, engineers have crossed and 
re-c the continent many 
times encountering actual driving 
conditions in all parts of the coun- 
try. Dawn-to-dusk runs of 500 to 
600 miles are not unusual. Tem- 
peratures as high as 130 degrees 


;j;and as low as 20 degrees below 


zero have been encountered and all 
kinds of roads have been traveled. 

Summarized reports are wired 
to Detroit daily for study by the 
engineers, and cars are returned 
to Detroit every few weeks so en- 
gineers may study at first hand 
what the car is doing. 





Need a ew Man—Want a Job— 
4 a want in Automotive News. 
ey get Gaon results! 
ta Want Ad Dept., inside back cover. 





On Wall Street... 





Hopeful Caution Rules 
Assay of Auto Outlook 


By Dana Stuart 
Staff Correspondent 

NEW YORK. — The shares of 
automotive companies listed on the 
New York Stock Exchange have 
failed thus far to give the signal 
which is being awaited by Wall 
Street. 

The automobile companies have 
been the subject of many letters 
written recently on the stock mar- 
ket by brokerage house and bank 
analysts. 

In one instance, a brokerage 
house issued a lengthy study of 
Willys-Overiand Co. and was care- 
ful to point out that no conclusion 
was reached and that no advice 
was given one way or another. 

One point of the review was 


might pro- 
vide a test of the automotive 
market which would be welcomed 


by the industry and by invest- 
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Stock Price Av Av 

e gt 

. ‘wea Week Age 

10 cars, trucks ... 31.90 32.75 43.50 
10 parts, access. .. 32.50 33.45 44.40 
5 tire, rubbers ... 57.50 58.75 60.90 
25 automotives .... 39.55 40.25 47.50 
ment quarters. The reference 


bring out a low-priced car. 

The question asked was whether 
that part of the public unable to 
pay the prices for new cars in the 
Chevrolet - Ford-Plymouth group 
would rather have a lower priced 
car, minus some of the refinements, 
or a second-hand higher-priced ve- 
hicle. 

But aside from such questions 
as this, financial people want most 
of all to know when the automo- 
tive industry will begin to make 
equitable profits on its business. 
So many past predictions have 
been wrong that statisticians and 
analysts have become cautious. 

Some of them are pessimistic 
about the first half of next year, 
although strong in their hopes for 
the last half of 1947. This means, 
they say, that automotive stocks, 
after a possible 1946 year-end rally, 
may not lead the market forward 
until after the first quarter of 
1947. 

Illustrating the wide differences 
of opinion, however, is the fact 
that some market commentators 
are contending that people who buy 
automotive stocks for the long 
term, will come out ahead by pick- 
ing them up at present prices. 

They point to the difficulty of 
picking the bottom of any bear 
market and say at least part of 
available funds should be invested 
at this time. 

It is a difficult time for mar- 
ket forecasters, as the stock mar- 
ket letters show. They all agree, 
however, that somewhere in the 
future, not too far away, should 
lie some years of prosperity. 

Market commentators also gen- 
erally agree that there are many 
present opportunities for invest- 
ment in particular situations. To 
select the companies, however, it 
is necessary to have first-hand in- 
formation. They say if stocks can 
be found, that the prospective in- 
vestor can satisfy himself are sell- 
ing well below actual values, this 
may be as good a time as any to 
begin investments for the next pro- 
longed rise in the market gener- 
ally. 
This applies, particularly, to the 
automotive industry, in which there 
is widespread confidence for the 
long term. 


GOP Supporting 
opr acs 


Of Congress 


WASHINGTON.—House Republi- 
can leaders early last week lined 
up solidly behind the LaFollette- 
Monroney Congressional Reorgan- 
ization act as one of their first 
steps in shaping a GOP blueprint 
for the next Congress. 

Rep. Joe Martin Jr., Massachu- 
setts, who will be the next speaker 
of the House, said he will do all 
in his power to carry forward the 
modernization program approved 
by the 79th Congress. 

In backing up Martin’s indorse- 
ment of congressional reorganiza- 
tion, Rep. Harold Knutson, of Min- 
nesota, next chairman of the ways 
and means committee, said he al- 
ready has drawn his bill for a. 20 
percent horizontal cut in individ- 
ual taxes but will follow modern- 
ized committee procedure for lay- 
ing it before Congress. 

Senator Styles Bridges, next 
chairman of the Senate Appropria- 
tions committee, said the national 
budget would be “combed as never 
before.” Bridges added, “Govern- 
ment needs its own taste of ra- 
tioning, ceilings and priorities . 
There must be rationing of money 
to spend. There must be ceilings 
on public payrolls. There must be 
priorities on new and costly proj- 
ects.” 
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Auto Personnel 








White Motor Names Starr 


Purchasing Agent 
William J. Starr has been named 
purchasing agent of White Motor 
Co. 


Starr, associ- 
ated with White 
since 1945, will be 
in charge of the 
administration of 
the purchasing 
division under 
Harold A. Man- 
derson, director 
of purchases. 
Previously, Starr 
was with Colgate 
Aircraft Corp. 
and Lycoming di- 
vision of Aviation Corp. 

* * 


Eugene Wilson Resigns 
From United Aircraft 

Eugene E. Wilson has resigned 
as vice-chairman of the board of 
United Aircraft Corp., Hartford, 
Conn., but will continue to serve 
as a member of the board of di- 
rectors, it has been announced. 

In asking to be relieved of all 
administrative responsibilities in 
the corporation, Wilson indicated 
that he will continue to devote a 
large portion of his time as a pri- 
vate citizen to working for the 
establishment of an adequate na- 
tional air policy. | 


Hudson Appoints Eskridge 
Factory Manager 

Appointment of Joseph W. Esk- 
ridge as factory manager of the 
Hudson Motor Car Co. was an- 
nounced last week by I. B. Swegles, 
vice-president of manufacturing. 

Eskridge, a veteran of 20 years 
with the company, has been in 
charge of Hudson’s car-building 
program since the resumption of 
automobile production. During the 
war he was general superintendent 
of Hudson’s airframe division. 

* * 


Graham-Paige Names Gordon 


To Regional Managership 
Appointment of Allen 8. Gordon 
as regional manager in charge of 
farm sales in 13 eastern states was 
announced last week by John V. 
Drum, director of farm sales for 
Graham-Paige. Until recently, Gor- 
don served as assistant director of 
the farm machine section of 
UNRRA. 
Previous to his association with 
he was with the sales di- 
vision of International Harvester 
for 10 years. 5 





William J. Starr 


* 
Coonley Elected President 


Of International Body 


Howard Coonley, chairman of 
the executive committee of the 
American Standards Assn., has 
been elected president of the new 
International Organization for 
Standardization. Gustave L. Ger- 
ard, staff president of the Belgian 
Standards Assn., will be  vice- 
president. 

Coonley is a former president ef 
the National Assn. of Manufac- 
turers and of the American Stand- 
ards Assn. eae, 


Luetkemeyer Promoted 


By Cleveland Graphite 
Promotion of Henry W. Luetke- 
meyer to chief engineer of Cleve- 
land Graphite Bronze Co. has been 
announced by James L. Myers, ex- 
ecutive vice-president. 
Luetkemeyer has been associated 
with the company’s engineering di- 
vision since 1935 when he became 
a laboratory assistant. 
* * 


General Tire Appoints 


Schnedarek to Purchases 

Emil Schnedarek has been se- 
lected to handle all industrial and 
engineering purchasing for Gen- 
eral Tire & Rubber Co., R. M. Gra- 
ham, director of purchases, an- 
nounced last week. 

In his new capacity, Schnedarek 
will headquarter in General Tire’s 
Akron offices and his duties as 
Waco plant engineer will be as- 
sumed by his present assistant, 
Thomas M. 


as Kraft engineer for General Tire 
& Rubber Co. in the Portland 
(Ore.) district has been announced 
by E. C. Leach, sales manager of 
special products department. 

+ = * 


Prout Resigns Willys Post; 
Going West for Rest 

C. R. Prout has resigned as gen- 
eral manager of Willys of Canada, 
Ltd., because of ill health. He has 
been associated with Willys since 
August, 1945, when he built a new 
dealer and distributor organization 
for the company in Canada. He will 
go to the West Coast for a rest. 

* 


* * 


Lack Named President 
Of Standards Association 
Frederick R. Lack, vice - presi- 
dent of Western Electric Co., will 
be president of the American 
Standards Assn. for the ensuing 
year, it was announced last week. 
Lack, who succeeds Henry B. Bry- 
ans, executive vice-president of the 


Philadelphia Electric Co., was for- 
merly vice-president of ASA. 
George H. Taber jr., executive 
vice-president of Sinclair Refining 
Co., will be vice-president of ASA. 
+ * + 


Booth Gets Appointment 
As Fisher Financial Aide 

C. V. Booth has become chief 
financial officer of the Fisher Body 
division of General Motors, accord- 
ing to L. C. Goad, vice-president, 
who announced that M. E. Shep- 
pard had resigned as general di- 
rector of the finance and account- 
ing division. Booth, who is divi- 
sional comptroller, thus becomes 
the ranking finaneial officer. 

+ SI . 


Al Dye Named Sales Chief 
For Chicago Parts Firm 


E. L. (Al) Dye has been ap- 
pointed sales manager of the re- 
placement parts division of F. & 
B. Mfg. Co., Chicago, makers of 
Filko ignition replacement parts, 
according to John Filko, president. 

a + « 


Paelke, Shimp Manage 
New S-W Divisions 
Two new automotive finish sales 





divisions have been created by the 





Sherwin-Williams Co., Rex C. Hall, 
general manager of automotive 
sales, has announced. 

Norman A. Paelke will be mana- 


N. A. Paelke D. 8. Shimp 


ger of the eastern division, with 
headquarters in Newark, N. J. 
D. S. Shimp will manage the 


southeastern division. 
+ * > 


Executive Counsel Fills 
Senior Staff Positions 


Executive Counsel Inc. has com- 
pleted the organization of its sen- 
ior staff, according to B. T. Badg- 
ley, president. The concern, which 
officers to help in the placement of 
executives for client organizations, 
is headquartered at 64 E. Jackson 
Blvd., Chicago. 


Other officers include Charles F. 


Leland, executive vice-president; 
Elbert Flora, director of aptitude 
testing and training; Everett A. 
Harrington, consultant for techni- 
cal personnel; Harry W. Cline, con- 
sultant for executives, and A. B. 
Elworthy, executive consultant. 
* 


* * 


Ford Names Lutz, Noble 
To Richmond (Calif.) Post 

Leslie H. Lutz has been named 
manager of Ford Motor Co.’s Rich- 
mond district in California. The 
appointment was announced by 

ur Hatch, western 
manager, at a dealer meeting last 
week. 

Hatch also announced that Or- 
ville Noble retains his post as as- 
sistant district manager in charge 
of the northern section of the 
Richmond district and that Olem 
Powell has been appointed to the 
assistant district manager’s post 
in charge of ‘the southern section, 
the position formerly held by Lutz. 

* . 


Boegehold Is Elected 


Arthur L. Boegehold, head of the 
metallurgy department research 


laboratories division of General . 


Motors, has been elected president 





of the American Society of Metals. 









Tis Service Manager has a right to feel pleased! Cus- 


tomers are getting their cars on time—no more wild 


guesses . . 


- no more broken promises. Owners know 


they'll find their cars ready when they call for them. 
Sounds miraculous? Actually it’s simple—he has SCHED- 
U-GRAPH Service Scheduling—a VISIBLE chart board 
specially designed for repair service operation. Without 
posting, with a minimum of paper work and filing, this 
remarkable control system does these important jobs: 


1. Assures Accurate Estimates of the time required 
to complete all types of work, with current and future 
jobs charted visibly . . . for instant reference. 








Appointment of Paul W. Berry 


ME “ALIBI 


THEY DON'T CALL 


ANYMORE! 






IKE” 






2. Reduces Costs of clerical labor involved in job 
assignment and supervision and answering of in- 
quiries. Responsibility for job scheduling and follow- 
up is centralized for utmost operating efficiency. 

3. Increases Shop Capacity by assuring efficient, 
full-time use of floor space, equipment and man- 


power. Sched-U-Graph equipped 


service depart- 


ments are turning out up to one-third more work! 


Yes, when Sched-U-Graph control “takes over” 
you'll find things smoother all along the line: less con- 
fusion in the shop, better flow of work in billing and 
cashier's departments. greater customer satisfaction. 


FREE — Full color, generously illustrated 
folder “VISIBLE SERVICE SCHEDULING” — a detailed 
description of how Sched-U-Graph Control can help 
you realize more profits and increased customer good- 
will through efficient job-scheduling—will be sent you 
on request. Write for Folder No. KD 362, or ask your 
nearest Remington Rand representative. Do it now! 
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nting on dis- 

from Seattle, Wash., in 
United States ‘officials, in- 
cluding Sen. Warren G. Magnus- 
son, protested Canada was discrim- 
inating against American citizens 





and that Canadian refusal to allow 
shipment of goods in bond by truck 
was “completely contradictory” to 
a treaty. 

-One External Affairs department 
p-type “We are holding dis- 
cussions and negotiations with the 
United States government on this 


to speculate that these 
quienes might lead to the sign- 
ing of a treaty. 

A customs spokesman said there 
was an arrangement that Canada 
would not discriminate against 
United States citizens in customs 
matters but pointed out that since 
Canada did ngt allow anyone—not 
even her own citizens—to trans- 
port goods in bond by truck it 








could not be called discrimination 


if she refused this to Americans. 


Car Cookin’ 


Here’s More Jargon 
For the Books 


Just to keep you on the ball, 
A. C. Singletary, of Singletary 
Motor Co. (Chrysler-Plymouth), 
Kirbyville, Tex., sends in some 
more used-car slang: 
BUZZARD — Used-car dealer 
who operates out of his back- 





DOG—Used car in poor con- 
dition. 
HALITOSIS (or bad breath) — 








Car that smokes; needs rings. 
PLATE -GLASS BUZZARD— 
Used-car dealer who has a 
showroom. 


RICH PAPA— Finance com- 
pany that will floor used cars 
100 percent. 

SMELLS—Used car so new it 
has new-car smell. 

STOVE—Heater. 

UNMARRIED—Used car with- 
out a title 

Thanks to Mr. Singletary, and 
we'd like to hear from other 





St. Louis Court Upholds 


Bridge Toll Opponents 


ST. LOUIS.—A fight instituted 
by the Automobile Club of Mis- 








souri against the continuance of 
tolls on the Douglas MacArthur 
(municipal) bridge resulted in a 
victory in the local Court of Crim- 
inal Correction when Judge David 
W. FitzGibbons ruled that the city 
has no right to collect tolls on 
bridge traffic. 

Revenue from the bridge during 
the fiscal year ending last April 
was $778,000 and anticipated reve- 
nue for the current fiscal year is 
$950,000. The city announced it will 
appeal Judge FitzGibbons’ decision 
to either the St. Louis Circuit of 
Appeals or to the State Supreme 
court. 


Need a Service Man—Want a Job— 
a want ad in Automotive News. 
They get quick results! 


ta Want Ad Dept., inside back cover. 
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Investors’ Advisor 


Committee Formed to Defend Present Views 
Of American Capital 


NEW YORK.—For the purpose 
of defending the American capi- 
talistic system and explaining its 
meaning to consumers and labor, 
the Committee of Investors of 
America, Inc., has been formed, 
with headquarters at 29 Broadway 
here. 

“The Importance of a Living 
Wage for Capital” is the title of 
a brochure now being distributed 
by the new committee, which aims 
to explain the necessity “for a 
highly vocal self-defense, and so- 
licitation of sufficient investor sup- 
port to constitute a numerically 
strong group.” 

Robert A. Gilbert, secretary of 
the committee, emphasized that 
“one of our aims is to present 
to the public the investors’ point 
of view on public questions just 
as the National Assn. of Manu- 
facturers presents the viewpoint 
of its members.” 

Referring to itself as the CIA, 
the committee is a membership 
corporation organized under New 
York laws and officers and direc- 
tors serve without compensation. 
Advisory directors are William B. 
Smith II, Philip Van Wyck and 
Lester V. Plum. 


Belief of the organizers is that 
“there is a great need for a really 
clear and forceful defense of the 
investor” because his and her 
share “in the nation’s production 





Accident Rate 


Rises Among 


Wis. Truckers 


MADISON, Wis.—The record of 
all motor truck fleets reporting in 
the state motor vehicle depart- 
ment’s truck and bus safety con- 
test during the first nine months 
of the year shows a higher acci- 
dent rate of 2.13 per 100,000 ve- 
hicle miles traffic engineers of the 
department report here. 

The reporting fleets operated 
3,465 trucks and buses for a total 
of slightly more than 46,000,000 
miles during those months, with 
981 reportable accidents. 

The same fleets had an accident 
rate of 2.36 for the first six months 
of the year. The rates for the first 
nine months of last year and pre- 
ceding years were 1.33 for 1945, 
1.17 for 1944 and 1.57 for 1943. 

The department also noted that 
49 of the reporting fleets had per- 
fect driving records during the 
first nine months. Best individual 
fleet record was credited to the 
Vernon county highway depart- 
ment, with 565,000 accident-free 
miles. 

The best record among fleets 
with over a million miles of travel 
at the end of the first three quar- 
ters of the year was that of Gate- 
way City Transfer Co., La Crosse. 

Certificates will be awarded by 
the state department to the best 
fleets with respect to accident rec- 
ords at the end of 12 months of 
competition. 


Stirlen Merges 


2 Firms in Conn. 


NEW HAVEN, Conn. — Eugene 
D. Stirlen has announced the for- 
mation of a new corporation, East- 
ern Industries, Inc., which he said 
has taken over the Automatic Sig- 
nal Corp. of East Norwalk and has 
merged it with the Eastern Engi- 
neering Co. here. 

Automatic Signal specializes in 
the manufacture of vehicle actu- 
ated traffic signals and the appli- 
cation of electronics to industrial 
equipment. Eastern Engineering 
has been manufacturing small in- 
dustrial pumps as its chief product, 
and also has been engaged in the 
development and manufacturing of 
industrial mixing equipment. Stir- 
len is president and treasurer of 
the new company. 








Brannan in New Home 
Brannan Motor Co. (Studebaker), 
Casper, Wyo., has moved to its new 
building, 114 N. Wolcott St. 





has seldom been seriously recog- 
nized in recent years by govern- 
ment and, of course, almost never 
by labor.” 

Asserting that “investors’ equity 
is gradually being eroded,” Gilbert 
said, “We are going to attempt 
to do some financial soil conserva- 
tion, as it were.” 

“Over a period of recent years,” 
he declared, “the investors’ share 
of the national income has been 
reduced and figures for the cur- 
rent year do not indicate any 
change in the trend.” 

He cited Department of Com- 
merce statistics to show that dur- 
ing the first eight months of 1946 
total income and dividend pay- 
ments averaged only 1 percent 
above 1945 and 4 percent above 
the 1929 average, while salary and 
wage payments were more than 
90 percent over the comparable 
1929 figures. 

Gilbert said the CIA is solicit- 
ing support from both small and 








NELSON BOWE, FORMER LONG BEACH district manager 

Edgewater district in New York, looks over special edition of 
the Los Angeles Examiner at his going-away party. Left to right, Jim Roberts, new 
manager taking Bowe’s place in Southern California; Norman Blackburn of 
r rtising Bowe. 


district 
4. Walter Thompson, adve' 


Co. has declared a 


peaceti: 
tory of the company. 


entire year 1945. 
agency, and 





large investors and that several 
substantial organizations had ex- 
pressed interest in the movement. 


has changed ownership as of Nov. 
1 and will be known now as Pace- 


maker Trailer Co. The purchaser suppliers. 





Now Pacemaker Trailer 


AAA Mfg. Co., builders of the 
Pacemaker Trailer, Elkhart, Ind., 


acquired the stock and equipment, 


Federal Truck 
Has Record Year 
Despite Shutdown 


DETROIT.—Federal Motor Truck 





including the buildings. Morton 
Levitt, 110 S. Elkhart Ave., an- 
nounced the change of name. 





is a necessity. 


quar- 


regular 
terly dividend of 10 cents per share 
and an extra dividend of 20 cents 
per share payable Dec. 20 to stock- 
holders of record Dec. 10. 

This brings total dividend pay- 
ments for the year 1946 to 70 cents 
per share as compared with 50 
cents per share for the year 1945. 

T. R. Lippard, president of Fed- 
eral, stated that commercial ship- 
ments for the year thus far exceed 
14 million dollars and surpass. any 

me year in the 36-year his- 


Profit for the first 10 months is 
considerably higher than for the 


This peacetime business record 
was made notwithstanding the fact 
that the plant was closed 28 work- 
ing days during the year due to 
numerous strikes in the plants of 


To feel the pulse of the industry. 
consistent reading of Automotive News 








The War Assets Administration offers 
many types of surplus electric, gas and oil 
industrial furnaces—furnaces which should be 

on industry’s production lines today. The offering 
includes models of well-known manufacturers 


covering uses such as: 


Although this material 

has previously been offered 
to priority claimants, 10% 
of the merchandise has been 
reserved to fulfill any further 
needs of priority claimants 
including VETERANS OF 
WORLD WAR II, who 

are invited to contact the 


Metallurgical furnaces 
Heat treating furnaces 
Heating furnaces 

Metal melting furnaces 
Drying and baking ovens 
High frequency induction furnaces 
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because 


WAA prices are low 
Furnaces are for immediate sale 
Large selection now from which to choose 
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“TOCCO" INDUCTION HARDENER. Special Listing of 
WA B-47 Tocco units available at all Regional Offices. 


at 4 es. 9 eae 4 


We are interested in obtaining information on a furnace with the following speci- 
fications: ‘ 
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Regional Office serving their area. 
Tecaimaeeenianc WAR Ass STRATION 
for export. Any question 7 
on export control should Offices located GOVERNMEN Les 2, 5 Loulaville + Min 
—. Cindinnatt + Cleveland OwNEO Orleans - New York + Omohe 
be referred to Office of Chicago " anand surp.us ~ . =e 
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Fleet of Canada 
Builds Trailers 


For Evans 


TORONTO.—Fleet Mfg. & Air- 
craft, Ltd., Fort Erie, Ont., has 
started production of cabin trail- 
ers for motorcars, with sufficient 
supplies on hand for 10,000 cabin 
cars. 

The schedule calls for first de- 
liveries late in November, produc- 
tion of 100 in December, to be 
gradually stepped up to 20,000 an- 
nually. First 10,000 cabin cars have 
been ordered from Fleet by Evans 

rations, Inc., New York, for 
delivery within the first year. 


GM Reassigns 
Monroe, Limback 


DETROIT.—C. E. Wilson, presi- 
dent of General Motors, has an- 
nounced the appointment of Max 
M. Monroe as assistant to B. D. 
Kunkle, vice-president in charge of 
the Overseas, Canadian, Dayton 
and Household Appliance group. 
Monroe succeeds Charles B. Stiff- 
ler, who was recently appointed 

















PLASTIC TRUNK 
new, low-pressure molding 


LID FOR AUTOMOBILES 
resin developed 


indicating of a 


by chemists of the 


future possibilities 
Geodyear research 
laboratory, Akron, is shown by Jean Forzano. The trunk lid weighs 11 pounds less 
than a similar cover made of metal and is said to be equally as strong. 





administrative assistant to L. C. 
Goad, vice-president and general 
manager of Fisher Body. 

F. J. Limback, who has been 


|director of the Statistics section, 


will succeed Monroe as director of 
the Industrial Engineering section. 
Monroe joined GM in 1923, Lim- 
back in 1919. 





Opens New Home 

Brandon-Jett Co. (Oldsmobile) 
has opened its display rooms and 
service shop, 1451 S. Monroe ‘St., 
Tallahassee, Fla. Partners are 
George M. Brandon, William T. 
Christie, Clarence W. Brandon and 
Robert 8S. Jett. 








British Auto News 


British Auto Makers Forego 
1947 Motor Show 


LONDON. — British manufactur- 
eers have definitely decided not to 
hold a 1947 motor show. Present 
models are ordered up for nearly 
two years ahead and it is con- 
sidered futile to stimulate a de- 
mand that could not be satisfied. 

There is no anxiety, either, to 
mark time while a new model gets 
into production when existing 
types are selling well all over the 

world. 

The manufacturers are con- 
scious that America will be ship- 
ping hard in two years’ time 
and they mean to cash in while 
they can. 

In 1948 there will have to be new 
cars and a motor show might be 
worth while at that time. 

* + * 


Drive Is On 


To Cut Costs 

First sign of the consequences 
of Britain’s sheet steel shortage is 
an announcement by the Vauxhall 
and Bedford firm stating that 





“The simplest way to open a mind is through an interesting bit of information 








overhead costs are to be cut and 
all prices are to go up. 

Managing director Sir Charles 
Bartlett said, “We had been hop- 
ing that the larger volume planned 
for next year would be the means 
of helping us ‘to get some of our 
costs down. 

“We had fought against higher 
prices all through and were one 
of the few companies who had 

not increased prices during this 
year. We cannot help it now and 
our prices will have to be in- 
creased. We fear the later effects 
of this.” 

It was planned to produce 80,000 
vehicles next year. This figure will 
be cut by 25 percent. 

It is significant that Vauxhall 
was not the only car maker to 
resist the price-increase trend dur- 
ing this year, but by fitting their 
models with standardized bodies 
they managed to lower the price 
of their 12 by 100 dollars. 

The Austin Co. announced, fol- 
lowing the Vauxhall statement, 
that they expect to maintain pres- 
ent output and probably to ex- 
ceed it. 

* * * 


U. S. Output Held 
Threat to Export 


Just returned from the United 
States, Sir Miles Thomas, vice- 
chairman of the Nuffield organiza- 
tion, said that the British automo- 
tive industry had got nearer to 
prewar productive conditions than 
America and that he saw every 
reason for British optimism. Amer- 
ican production, however, was 
bound to hit export markets when 
home demand had been more near- 
ly satisfied. 

To make sure of British export 
automotive markets, three aids are 
needed. First, reduced car taxa- 
tion so that fewer models need be 
produced. Secondly, reduced taxa- 
tion on the British worker, and 
thirdly, bolder planning for bulk 
production by British executives. 

* + 


Sheet steel shortage has led 
to the suggestion that Britain 
reintroduce fabric bodies for 
home sales. Attention is also be- 
ing given to the possibilities of 
plastic panelling. 

* a 


The derivation of the word 
Jeep is being discussed in Dublin 
High Court, where Willys-Overland 
is appealing from a refusal to reg- 


ister Jeep as a trademark in Eire. 
* + + 


* 


By a new trade agreement Brit- 
ish motor buses are to be ex- 
changed for Polish eggs and geese. 

* * * 


Sixty-five thousand army ve- 
hicles already auctioned in Brit- 
ain have produced 24 million dol- 
lars for the government. 

. + x 


Supply Minister John Wilmott 
has stated that he had asked the 
National Advisory Council of the 
British automotive industry to 
consider how to promote the large- 
scale production of a car selling 
at around $800. 





Motor Deodorizer | 
Installed for 


New Twin Coach 


KENT, O.—Bus passengers can 
now enjoy pure, fresh air free 
from irritating exhaust fumes, says 
L. J. Fageol, president of Twin 
Coach Co., here. 

“The annoying fumes,” Fageol 
says, “are nothing more than un- 
burned fuel vapors, which can now 
be eliminated by preventing them 
in the engine.” 

A small device, no bigger than 
a person’s hand, completely elim- 
inates fumes and is appropriately 
called a “de-gasser.” It is. being 
included on all new buses built by 
Twin Coach 

Fageol points out that motorists 
who pull up behind buses will also 
benefit from this improvement, be- 
cause “rich fuel mixtures which 
produce these nauseous vapors are 
prevented during periods when 
buses are slowing down.” 
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Jack Weed 


Service Volume, 
Customers Rise 


From September 


Survey Shows Up 
Big Variance in 
Different Localities 


DETROIT. — Despite a 
growing scarcity of parts, 
both service dollar volume 
and number of service cus- 
tomers are holding their own 











B* THE time you read this I 
will be housed at the Traymore 
in Atlantic City ready for my 
hardest job of the year—covering 
the Automotive Service Industries 
mammoth parts and shop equip- 
ment show. 

I'll fret and stew and grouse and 
damn the hard exhibition hall floors 
and the guys who keep me up all 
hours of the night, but don’t waste 
any sympathy on me because I am 
one of those peculiar offshoots of 
humanity who like it—tough as 
it is. 

I suppose I would raise particu- 
lar hades if I couldn’t go, because 
the ASI Show is the biggest thing 
in the automotive industry. Over 
450 of the leading parts, accessory 
and shop equipment firms of the 
country have contracted for over 
1,100 booths in which to show their 
wares. 

They and the member jobbers of 
the three sponsoring associations 
have also contracted for every 
available hotel room in this sea- 
side resort—many of the late mind- 
maker-uppers will have to sleep 
in Philadelphia and commute to 
and fro each day. It’s only about 
an hour on the fast trains, so that’s 
not too bad. 

oe * * 

I WILL HAVE sat in on the 
meetings of the MEWA, MEMA 
and NSPA by the time you have 
read this, will have attended at 
least two dinners and innumerable 
cocktail parties. And they are go- 
ing to be a goldplated treat from 
what I hear, with blend .Bourbon 
priced (through hotel bars or room 
service) at $19 per fifth, blend 
Scotch at $22 and plain domestic 
gin at $9 per bottle. I'm glad I 
don’t have to foot the bill for some 
of the big firms’ customer enter- 
tainment at those prices. 

If you live west of the Missis- 
sippi river, I no doubt will have 
also attended the biggest dinner 
ever put on by the fast-growing 
Booster clubs of this country. 
There are over 2,500 of these man- 
ufacturer “reps” who peddle the 
parts and tools and shop equip- 
ment and gadgets that make up 
the great after-market—the stuff 
your boys out in the shop sell your 
customers at such a handsome 
profit you have found out during 
the war years, And the annual ban- 
quet is staged for 2,270 diners. It’s 
a sellout—over 1,700 tickets were 
sold by mid-November. The only 
place in Atlantic City large enough 
to handle the affair was the ball- 
room of the Exhibition hall, and 
that’s some barn of a room. 

+ + & 

IT'LL BE SUPPORTED by our 
Automotive News gang of Eddie 
Kruspak from New York, Jake 
Goldstein from Chicago and Dick 
Webber from Detroit—and of 
course by the WOS (Weed’s Offi- 
cial Snoopers), those close friends 
of mine in various walks of auto- 

(See BACKSHOP, Page 38, Col. 1) 
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or are slightly up over September, 
according to a survey taken in 11 
key cities last week by AUTOMOTIVE 
News. 


Service volume, however, is 
very spotty, different sections of 
the country reporting varying 
conditions. For instance, in the 
Far West two cities out of three 
report service dollar volume up 
approximately 8 percent and 
number of customers up about 
the same amount, while the third 
city reports both volume and 
customers about the same, to 
slightly up from September. 

In the Middlewest, both dollar 
volume and number of customers 
are reported as being slightly up 
over September, but the gain is so 
small that the dealers reporting 
hesitated to estimate a percentage 
figure. 

In the deep South and South- 
west, however, dealers generally 
report a falling off of service dol- 
lar volume and number of custom- 
ers of about 10 percent, Dallas 
showing about a 15 percent gain 
in dollar volume but having an 
approximate 12 percent decline in 
number of customers as compared 
with September. 

In the east coast region again, 
however, dealers report a dollar 
gain of approximately 14 percent 
with a customer gain of about 5 
percent. This evidently reflects the 
additional upping of service caused 
by the recent first real cold snap 
of the season. 

However, from a national pic- 

(Continued on Page 40, Col. 1) 


Dealers Attend 
Service Schools 


Across Nation 


DETROIT.—General Motors 
dealers throughout the country are 
participating in a training pro- 
gram designed to aid service sales- 
men develop methods of helping 
customers satisfy their service 
needs and wants. 

Also receiving particular empha- 
sis in the program are the basic 
principles of developing and hold- 
ing customer good will 

The program has been conduct- 
ed in New York City, Chicago, 
Boston, Detroit, Los Angeles and 
San Francisco during the past few 





in towns and cities in surrounding 
areas to serve local GM dealers 
and those in outlying districts. 
The program grew out of the 
many requests from General Mo- 
tors dealers, dealer’s service man- 
agers and individuals in the service 
departments of the GM car and 
truck divisions who recognized the 
need for maintaining and improv- 
ing dealer-customer relations. It 
was planned and designed by the 
general service managers of the 
car and truck divisions and their 
personally selected representatives 
in cooperation with General Mo- 
tors Institute staff members. 
Participants in the program at- 
tend a three-hour session one eve- 
ning a week for eight weeks. The 
schools are conducted by General 


Crisis in Service Looms 


As Big ASI Show Opens 





* 
Top 21 Service Products 
In MEWA Survey 

As cars and trucks grow older, their service uire- 
ments change. For instance, shown below are the rankings 
of the top 21 parts and supplies, as reported to the Motor 
& Equipment Wholesalers Assn. by leading jobbers 
located throughout the 48 states and in six provinces in 
Canada. 

Noted in the 1943 and 1945 ranking are 10 items that 
were not even included in the top sel products in 1940. 
Engine parts have swept up from si — in 1940 to 
top sales product in 1945, while spark plugs which took 
top place in 1940 are now in third. 

Here are the top 21 service parts of American jobbers: 
Scoring 1945 1943 1940 
Points Rank Rank 
2,026 MOTOR PARTS ...............0--0+0:: 1 2 6 
1,661 PISTON RINGS ...................005. 2 3 3 
2008. GPA PEIIGE « «0.55.0 cece ce csevsenss 3 4 1 
ee Cy.) Freee 4 1 4 
1,300 ANTIPREESE ./..........-..0.00ccceee 5 5 2 
1,198 SHOP EQUIPMENT ................... 6 11 - 
1,150 IGNITION PARTS ..................0- 7 . 9 
1,022 BRAKE LINING .................-..-+- 8 7 ps 

OE MII 5 aihs cusinecendeWios soos says 9 6 7 
910 FAN BELTS & RADIATOR HOSE .... 10 9 a 
617 PAINTS & LACQUERS ................ 11 14 5 
OD IE ec dnttescdscevccccs bau euend 12 10 
484 TIRES & TUBES ...................... 18 16 8 
Ds I So uncéc coesascviceseg's 14 15 a 
405 OTL, & GRBAGE ..... 2.0.0.6. cece eee ee 15 12 10 
ee I ooo oh ceed avd on eacsosseet 16 17 fa 
ee A Reicks Wisse, ic vc veo de wesc wale 17 13 
I isc vias. « Ys 500 e ese ness 18 19 
236 WELDING SUPPLIES ................. 19 20 
Be RNY os hccad scat de ceccvcuancte 20 21 

SP III 5 cos vo ou aip.a.cp net av'ee vb 21 18 

Same parts ranking among Canadian jobbers: 

Scoring 1945 1943 
Points Rank Rank 
148 MOTOR 0S" ERR GL AS 0S 1 5 
SE. ee Rail vicks cyevedpinswayenduben’ 2 4 
112 SPARK PLUGS . 3 2 
111 SHOP EQUIPMENT ........................ 4 8 
OO IIE SI ar oc coc civscnnciveveaecsder 5 13 
ee Md Soi re ka tic ooo de sb’ 6 1 
63 PAINTS AND LACQUERS.................. 7 3 
56 TIRES AND TUBES .................-0:0005 8 8 
Sh I ease acdc siily its dcvlaves eed es 9 7 
44 IGNITION PARTS ................c0cceecees 10 15 
GE MUPRIPII foie cee les cccacheccsuascesees 11 11 
0 SE I eo ccgcies pais cotccpbisaseces 20 9 
26 MUFFLERS .. 13 12 
ff 26 Seiggp peice iiee 14 es 
25 FAN BELTS AND RADIATOR HOSE ...... 14 16 
20 WELDING SUPPLIES ...................... 16 *S 
OO CAI SU cminetis vhlhcded'ecteeks> so mbas 17 17 
14 LUBRICATION QUIPMENT . SS ate 18 14 
14 OIL FILTERS . 18 B 
ORs Ce NI san eres een y sie 18 10 
RRP oe ecansyiec su ccshthacteeters 21 











HARTFORD, Conn. — Early re- 
sumption of compulsory motor ve- 
hicle inspections in Connecticut 
was urged last week by the State 
Highway Safety Commission. 
A resolution by the commission 
requested the state coramissioner 
of motor vehicles, with the con- 
sent of the governor, “to reestab- 
lish the former system of semi- 
annual inspection of motor vehicles 
as soon as possible.” 
It called 
state legislature “to thoroughly 
investigate the possibility of im- 
proving the semiannual inspec- 
tion system by providing perma- 


upon the 

















Motors Institute conference leaders. 





nent undercover inspection sta- 


| For Safer Driving 


months and is now being presented : 
Conn. Highway Safety Commission Asks Resumption 
Of Compulsory Motor Vehicle Inspection 





20,000 Expected 
At Exhibition 


Strikes Seen Adding 


New Back Orders in 
Replacement Parts 


ATLANTIC CITY. — Be- 

cause of the coal strike, this 
week’s Automotive Service 
Industries Show and the 
meetings hold increased in- 
terest to everyone engaged in fur- 
nishing maintenance and replace- 
ment parts to automotive “on rub- 
ber” transportation system of this 
country. 
While great inroads have been 
made on the tremendous bank of 
unfilled orders for parts of a year 
ago, by both vehicle factories and 
makers, there are still many 
items that are very short and 
wouki continue to be short even 
though there had been no strike 
in the coal fields. 


Even though parts production 
has been boosted as much as 


up, 
cases as high as 400 
(Continued on Page 


| Firm Set U P 
To Chase Parts 
For Dealers 


OMAHA.—A new service, avail- 
able to garage and auto men and 
designed to save traveling expense, 
long distance charges and time in 
the locating of has been 
started here by Monte Beery and 
L. A. Clapper. 

The organization, known as Deal- 
er’s Procurement Service, has = 
fices at 513 Karback building, 209 

S. 15th St. 

Instead of some out-of-town ga- 
rageman driving to Omaha, going 
from one supplier to another, pay- 
ing for gas and oil, hotel and 
meals, the subscriber dealer can 
authorize the Omaha organization 
to act as his proxy to secure the 
part or parts needed. 
Arrangements have been made 
to pick up parts at an alt-night 
depot and parts can be mailed or 
expressed directly to the purchaser. 


Poe over 
, Col. 1) 








tions at convenient locations 
throughout the state.” 

Adoption of the resolution fol- 
lowed the presentation of a report 
by a special committee which esti- 
mated that fully one-third of the 
motor vehicles in the state have 
defective brakes, wornout tires, un- 
safe steering apparatus, substand- 
ard lights or other “dangerously in- 
adequate” equipment. 

“Every single one of these 183,- 
335 crippled cars now racing over 
our highways are fatal booby traps, 
not only to their drivers but to 
the occupants and operators of the 
state’s other 366,671 cars venturing 

(See SAFETY, Page 37, Col. 1) 


The fee for this service is $1 per 
order or $10 pet month. 

This igs the only known organ- 
ization of its kind in the United 
States and response has been very 
good since its inception, Beery said. 
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Rebuilding on the Line 
Quantity Production of Motors Attained 
By Heywood-Brunmark 


WORCESTER, Mass.—Four hun- 
dred members of Ford Motor Co.’s 
Parts and Service Manager’s club 


recently at Heywood-Brun-|and Harry 


met 
— Motor Co., 301 Shrewsbury 


Foremost attraction was the 
Worcester company’s production 
line setup for rebuilding Ford mo- 
tors. This plant, equipped with ma- 
chines most of which were built 
by local men, rebuilt 4,000 motors 
in one year during the war. The 
machines and tools are patented 
and used exclusively by Heywood- 
Brunmark. 


Guests included C. J. Fournier, 
of the service division, 
Ford Motor, Dearborn; H. M. 
Strout, district manager, Ford, 
Mass., and the follow- 
ing other Ford representatives: 
Ronald assistant district 
manager; Roger Cuttler, service 
supervisor; Emil Duquette, plant 
manager, and William Morrison, 
stock superintendent. 
Officers of the club present were 
R. J. Watson, Lowell, president; 


Frank Healey, La 

ident; W. T. Wollof, West Rox- 

bury; James Sheridan, Newton, 
Lucey, Worcester, of 

the executive committee. 


Trailer Plant 
Planned in Ariz. 


PHO Ariz—A plant for 
manufacture of heavy freight trail- 
ers and semi-trailers, on which a 
newly-patented type of spring will 
be used, will be opened here early 
next year by Canady-Wiley Mfg. 
Co., Inc. 

Buel Canady, for many years 
with the Santa Fe railroad, is pres- 
ident and general manager; C. J. 
Wiley, a former railroad engineer, 
is vice-president in charge of de- 
velopments, and P. H. Brooks, for- 
mer 
general, secretary-treasurer. The 
patent consists of an auxiliary 
spring mounting on the outside of 
the wheels for use on trailers and 


vice-pres- 








trucks. 


assistant Arizona attorney: 








A QUARTER INCH SCALE, wooden model of the new structure to be built to 


@ modern prod 
Motor Co. (Ford), Worcester, 
4,000 motors in one year during the 


uction line for rebuilding Ford motors at Heywood-Brunmark 
Mass. It supplements present facilities which rebuilt 
war. 





Rotameter’s Name 


Now Flowrator 

HITHORS, Pa.—Fischer & Por- 
ter Co., manufacturer of variable 
area type flow metering instru- 
ments heretofore called Rotamet- 
ers, has adopted the trademark 
name Flowrator to designate the 
product. 





Want to buy or sell new or used 
cars? Classified Want Ads see inside 
back cover? will solve your problem. 
staWant Ad Dept., inside back cover. 
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MOTOR OIL 


Improved Veedol Motor 
Backed By... 


65 years of successful merchandising and 
outstanding refining skill . . . and every 
drop of Veedol comes from the Bradford 
district of Pennsylvania — where the 
world’s finest crude is found. There's 
a fact worth remembering! 


Oil Is 


100% Pennsylvania 
Now Better-Than-Ever! 







by the World’s 
Largest Refiners 
of Pennsylvania Oil 






Today's Veedol, containing a new 
ingredient, assures oxidation resistance, 
and checks formation of harmful corrosive 


acids. 


Help your customers enjoy cleaner, 
smoother-running and better-protected 
motors with Veedol’s “Film of Protection”’ 
and at the same time increase your profits 
by selling and recommending improved 


Veedol Motor Oil. 


TIDE WATER ASSOCIATED OIL CO. 
New York — Tulsa — San Francisco 
Detroit — Chicago — Indianapolis —- Atlanta 


Minneapolis — Kansas City 





TIDE WATER 


pS 
4/1 
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Lighter, Car Fan 
To Get Play at 
Casco Exhibit 


BRIDGEPORT, Conn. —Star of 
the auto accessories display of 
Casco Products Corp. at the Auto- 
motive Service Industries conven- 
tion at Atlantic City is its new 
automatic popout cigaret lighter. 

Casco is one of the country’s 
leading manufacturers of auto ac- 
cessories which are developed for 
added driving security. The popout 
lighter which has been designed 
for safety and convenience is now 
being used as special or standard 
auto equipment in nine out of ten 
new cars now rolling off assembly 
lines of leading auto manufactur- 
ers, the firm states. 

It is estimated that the prewar 
version of this cigaret lighter was 
fitted in over 15 million automobiles 
in the United States. 

The Casco convention exhibit will 
be 30 feet wide and 10 feet deep. 
It will include the novel counter 
and window display cards which 
have been created to help automo- 
tive dealers build sales. Based upon 
tested merchandising ideas, these 
sales promotion pieces include com- 
plete popout light units as well as 
heating elements for part replace- 
ment sales. The new streamline 
auto fan which is being manufac- 
tured by Casco also will be shown. 

The exhibit will serve to drama- 
tize the novel and practical work- 
ing features of the new automatic 
accessories. Fitted with a special 
thermostatic unit which ensures 
long service even under daily use, 
the cascomatic auto lighter has a 
chrome wire to provide a fast light. 


Wis. Road Projects 
Hit $13 Million 


MADISON, Wis.—With the first 
postwar construction season near- 
ing its close, the state highway 
commission has contracted for 
about $13,000,000 worth of new 
main road construction in the state 
this year, it has been estimated. 

The figure is not the total proj- 
ects’ worth, it was explained, being 
exclusive of right-of-way acquisi- 
tion and surveys and plans costs. 
The total, however, is considerably 
larger than many of the road build- 
ers of Wisconsin had in 
view of the tardy beginning of the 
construction season last summer. 











Pa. Dealers Approve 
Inspection Periods 

HARRISBURG, Pa.— (UTPS)— 
The poll among Pennsylvania Au- 
tomotive Assn. members concern- 
ing present inspection dates indi- 
cates that the majority of dealers 
desire no change, Claude S. Klugh, 
manager, said last week. The cur- 
rent semi-annual period opened 
Nov. 1 and continues through Jan. 
31. The other runs from May 1 to 
July 31. All returns, including sug- 
gestions, will be studied by the 
PAA Inspection committee meet- 
ing which was scheduled for the 
latter part of the week in Harris- 
burg. The committee will also for- 
mulate the PAA’s inspection pro- 
gram for the coming year. 


Fairbanks Elected 


Harold G. Fairbanks, who was 
appointed last August to fill a va- 
cancy on the board of county com- 
missioners for Sullivan county, N. 
H., was renamed to the post in 
the recent election. 





Rear-Door Lock 
Will Keep Children In, 
Inventor Claims 


CLEVELAND.—A new lock to 
close rear doors on automobiles 
has been patented by John E. Gil- 
bert, methods engineer at Clark 
Controller Co. 

The lock shuts the door so that 
children and adults cannot fall out. 
Control of the lock is made by an 
electrical device from the dash- 
board. Gilbert declares that auto- 
mobile manufacturers have told 
him they would not use the new 
invention until public demands call 
for the lock. As a result, negotia- 
tions are under way with a Cleve- 
land manufacturer whereby the 
product can be sold at gasoline 
stations and supply stores. - 

To install the lock, a hole is 
drilled through the pillar between 
the front and back door and a steel 
tube is inserted. When the front 
door is open a latch can be thrown 
which pushes a steel rod into a 
hole in the rear door. Thus, while 
the front door is closed the rear 
cannot be opened. 





AN Want Ads cost little—get results— 
why not use ‘em? See inside backcover. 





These New Items 


» Time 
+ Work 
~ Money 


SAVE 





ONE MAN Drives, 
Tows and Steers Both Cars 


@ Attaches to any bumper, center or off center, 
including knee-action models. 
@ Towed car follows perfectly over any road, 
corners, cannot swing out in trafhc. 
Absolutely safe. 
@ Steering wheel of towed car remains unlocked 
and unattended. Ideal for 4-wheel trailers. 


@ Slickest thing you ever 
saw! Your money back 
if not satisfied. 





ORDER DIRECT... 


ONLY 
F.0.B. 5] al 














Fits all 2 and 4-wheel trailers, Use it on any car or truck 
bumper, or tractor. Can be used with or without ball 
joint. Just unscrew ball joint 











ORDER DIRECT... 
steel, guaranteed. Ifbentor }} ¢.0.8. ! Factory 
broken, we will replace Free: Retails at $9. 
HANDY ANDY SCOOTER 

MANY USES IN 


GARAGES . . . HOMES 
.«» SERVICE STATIONS 

















Move your tools without 

lifting them! La ge em | ORDER DIRECT .. . 
t rts . 8 

tlectrio = welded utility | ONLY $6.95 

Gown. Sens a“. with- F.0.B. ~ Factory 

8 000 pou: Retails at $7.95 

Size 10°x12"x11" high. #7. 


CAMPBELL’S GARAGE CAR HEATER 


S  For easy winter starting. Save 
am cars’ battery and motor. Plug in 
any light socket. Place under 
hood. 





ORDER DIRECT .. . 


ONLY $ 5 s g 5 
F.0.B. ~ Factory 
Retails at $8.95 





Automatic heat control, ad- 
justable. 6 ft. cord. Fast sell- 
er now! 


WAYNE HUB CAP REMOVER 


SHVES 
TIME) 








One ftip of handle and hub cap 1s off! 
Prevents battering hub caps and chip- 
ping wheel paint. Heavy steel, rust 
proofed. Retails at $1.35. GUARAN- 
TEED. 

Lots of six — $4.50, F.O.B. Factory 


SEND IN YOUR ORDER TODAY 
H. 
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Dealers tell me 


By 
John O. Munn 








(Continued from Page 3) 


responsiveness at every touch of 
the accelerator. 
+ . * 

Chic Little Eve 

In the Sunlight 

td Inside Story of Adam and 
Eve’ is filled with adventure. 

It will take you to turbulent rivers 

filled with tumbling lgs—thriving 

cities on beautiful bays—scenic vis- 

tas, surf-bathing, swimming, rid- 

ing, deep sea fishing, and the ro- 

mance of the Spanish Main. 

“You will see that chic little Eve, 
wearing sheer stockings in the sun- 
light that give a reflected loveli- 
ness in the very way she walks 
and holds her head. She is lithe 
and splendid, touched with a happy 
craving that will not be denied. 
She is going to the place where 
fairy tales come true. Truly, she 
is the ‘Gokien Girl From Some- 
where.’ 

“You'll see Adam at 3 o’clock 
in the morning, leaving out 
across Sarasota Bay for the tar- 
pon banks and action. And then, 
the round, red sun sinking slow- 
ly into the opal colored waters 
of the Gulf of Mexico. 

“Ned Jordan has certainly 
crossed the wild and the tame. 
He tells us how a great advertis- 
ing man pulled painted white beds 


' out of the cast iron category and 


made them into a symbol of the 
Six New Lights 
Added to °47 

Line by Grote 


MOORESTOWN, N. J.— Grote 
Mfg. Co., Inc., automotive sales 
division, announced last week the 
introduction of six new 1947 auto- 
motive lighting accessories, with 
shatterproof lenses and engineered 
for heavy-duty use. 

The products ate: Universal type 
stop and tail light; a Grotelite re- 
flex lens, adapter bracket for uni- 
versal installation, illuminating li- 
cense lens of clear molded plastic, 
and black enamel finish. 

Stop and tail light, a replace- 
ment for two-inch bolt center spac- 
ing or ideal for original equipment, 
with Grotelite reflex lens. 

Streamline marker or fender 
lights. Rubber mounting pad for 
universal fit or flat, medium or 
deep curved surface, with red, am- 
ber or clear one-piece Plexiglas 
lens. 





Armored clearance lights of 
heavy one-eighth inch steel hous- 
ing, special aluminum finish, and 
shatterproof Plexiglas lens, provid- 
ing visibility far exceeding require- 
ments. 

Combination stop and tail light 
and license bracket. Heavy steel 
license plate holder, spot welded 
to housing, with installation ad- 
justable to varying bolt centers. 

Grote sealed beam fog light with 
heavy chromium finish and sturdy 
mounting brackets. Has Mazda 
sealed beam unit. 





Personal Touch 
Lone Star Brands Its Workers 
With Their Names 


DALLAS. — An innovation to 
make more personal the customer 
contacts in its service department 
has been put into effect by Lone 
Star Olds Cadillac Co., Dallas. 

The first names or the nick- 
mames of all the employes who 
have occasion to meet the custom- 
ers are inscribed in red letters six 
inches high on their shirt-backs. 
This informal identification pro- 
cedure facilitates service perform- 
ance from both the customers’ and 
the shop personnels’ standpoint, 
Dick DeSanders, member of the 
firm, reports. 

This large dealer-distributor con- 
cern, which DeSanders said has 
expanded from a prewar customer 
labor sales volume of $8,000 to $12,- 
000 to a current volume of about 
$38,000 monthly, found that in its 
expansion it had necessarily been 


| losing some of its familiarity with 
| the customers and has successfully 
| recaptured some of this “at home” 


environment by this personalized 
touch. 





five great facts of life—birth, 
beauty, rest, marriage and death. 

“The Inside Story of Adam and 
Eve’ teaches one how to sée new 
things and get better acquainted. 
It will make you feel like you are 
some wonderful someone with a 
charge account with Abercrombie 
and Fitch. 

“Ned Jordan is right when he 
says in his book that good adver- 
tising capitalizes the asset no com- 
petitor may elaim. He is further 
right when he states that Henry 
Ford II would capture more pres- 
tige with this advertisement than 
10 ordinary ones: 

“My grandfather says the new 
Ford is the best one that ever 


bore his name. 
Henry Ford I” 


Kellett Forms Firm 
The Kellett Motor Co. Inc. 
Sikeston, Mo., has been incorporat- 
ed with $100,000 authorized capital 
stock by Ernest S. and Royal L. 
Kellett to operate an automobile 
dealership. 











Garage, Abbotsford, Wis. This 





K-F Service Class 
Sets Record 


WILLOW RUN, Mich.—Kaiser- 
Frazer and Graham-Paige report- 
ed last week highest enrollment 
yet at their service school. Thirty- 
one service managers from dealer- 
ships and distributorships in 14 


states signed up for the two-week 


course. 
Started last May, the classes 


have averaged 25. 


West Kentucky Formed 
West Kentucky Motor Co., Pa- 











F ‘4 ge 
or. eavies 

Upholstery Developed 
For Big Vehicles 

NEW YORK.—New plastic up- 
holstery, especially designed for 
heavy-duty transportation 
is now being made by United 
States Rubber Co., it was an- 
nounced last week. 

The material known as Heavy 
Duty Naugahyde, was said to pro- 
vide extra bulk for greater dura- 
bility and more luxurious appear- 
ance. It is available in a variety 
of colors. 


Since it is 50 inches wide and 
put up in rolls 50 yards long, the 
company said, seat patterns can 
be laid out satisfactorily in any 
direction over the entire area. Ad- 
vantages claimed for the uphol- 
stery are long wear, outstanding 
abrasion and excellent 
flexing and tailoring properties. 


Directs Dime Drive 

William H. Sadler, Little Rock, 
Ark., president, Sadler-Ross Motor 
Co. (Plymouth-Dodge), and chair- 
man of Arkansas Highway Com- 
mission, has been named state 
chairman of the 1947 March of 
Dimes campaign. 








does your driver’s cup of coffee 


COST You? 


pepe 


Trucks parked by wayside restaurants are familiar sights all along 
America’s highways. Tourists have come to take them as signs of a 
good place to stop for a snack . . . But truck fleet owners and main- 
tenance managers know that, much more often, they mean that the + 
driver has been forced to stop because of dangerously over-inflated 
tires. There is no need to tell you of the costliness of these too- 
frequent stops to allow tires to cool off or while the driver ‘‘bleeds 


off”’ excess pressure. 


There is, however, BIG NEWS for you in the fact that now all 
these stops can be eliminated! Yes, the sensational new Pressure- 
Stat automatically does away with the over-inflation. menace. 
With Pressure-Stat installed on your truck tires you will keep your 
trucks rolling steadily throughout the longest haul and add to the 


life of your tires . 


. . in addition to greatly increasing the safety 


factor of your trucking operation. 





AUTOMATIC SAFETY VALVE ; 





ie 





ulitineesenenesenedeeindinet 


Pressure-Stat is a precision-built device, scientifically designed 
and engineered to prevent any air escaping through the valve below 
a pre-determined pressure and to maintain that pressure at a 
maximum by automatically releasing any excess. 

Pressure-Stat weighs less than an ounce and may be installed 
on the valve stem of any tire in a few moments without the 
use of tools. Pressure-Stat is equipped with a conventional re- 


placeable valve core and tires may be 


inflated without removing 


the device from the valve stem. In fact, with Pressure-Stat 


installed it is unnecessary to use a tire 


gauge to determine when 


the tire is correctly inflated. It is instantly removable for tire 


changes. 


Pressure-Stat has been thoroughly tested by independent truck- 


ing fleets and is sold with a money back 


guarantee. Write today for 


detailed information about Pressure-Stat. 





Several 
able. C 
agents in the automotive 





MANUFACTURER'S AGENTS — ATTENTION! 
desirable territory franchises are still avail- 
orrespondence with established manufacturer's 





field is invited. 





4712 CHENE - 


‘RICHARDSON REGULATOR, INC. 


DETROIT 7, MICH. 
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| Chrysler’s Webb 


Sees Advances 
In Batteries 


CHICAGO.—Automobile batteries 
of the future must be designed to 
start a car satisfactorily at 20 de- 
grees below zero in order to take 
the hazard out of cold weather 
driving, E. F. Webb, accessory en- 
gineer of the engineering division, 
Chrysler Corp., stated before the 

of the Assn. of 
American Battery Manufacturers 
last Friday at the Palmer House 
here. 
on the subject, “Cold 
Weether 6 ration of Storage Bat- 
teries,” Webb explained that infor- 
mation obtained from wartime ex- 
periences of operating vehicles in 
extremely cold weather can now 
be applied to the improvement of 
cold starting characteristics of 
peacetime vehicles. 

One of the ways in which it was 
found possible to improve the cold 
starting characteristics of batteries 
used in Army equipment was by 








THE NEW SBEWART-WARNER wheel balancer display at the ASI show. 


wheel rotates, the 


indicator on the panel moves back and 


left can actually be balanced. It was designed by Ted Palmer, left, and Al Grey. 





increasing the capacity of the bat- 
tery. 

“This. would normally be done 
by adding to the size,” he ex- 
plained, “but because of the lim- 
ited space available for batteries 
in. present day vehicles, it became 
necessary to secure additional ca- 
pacity within the same exterior di- 
mensions by crowding more plates 
into the existing case. This may 





require thinner plates, thinner sep- 
arators, reduction 





Alemite Book in Spanish 


CHICAGO.—A catalog printed in 
Spanish and covering Alemite lu- 
brication equipment and accesso- 
ries has been issued by the Alemite 
division of Stewart-Warner Corp., 
Chicago. 





and forth, and the wheel at the 4 


of sediment | © 
space and watering space.” 











Just Among Dealers .. . 
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merce, and for hobbies enjoys 
golf as well as riding and trot- 
ting horses. 
. a “ a 

Faust H. Boyp (Chevrolet), Ash- 
ton, Ill, born Sept. 22, 1886, in 
Mendota, Ill. He became a me- 
chanic in 1903. 
Ten years later 
he signed a Kis- 
sel contract fol- 
lowed later by 
Dodge, Overland 
and Ford. He has 
handled the 
Chevrolet con- 
tract exclusively 
since 1926. He is 
the past presi- 
dent of the Lee 
County Automo- 
bile Dealers Assn., and the Ashton 
Civic Club. He served for 25 years 
as secretary of the Board of Edu- 
cation and is interested in photog- 
raphy and music, having made 
freelance movies for MGM. He is 





Faust H. Boyd 
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48 WALDES TRUARC RETAINING RINGS 


ON NEW ROCKER ARM 


@ Slash Labor Costs 

© Cut Production Time 
® Guarantee Accuracy 
® Simplify Maintenance 


“a 

Weve FOUND TRUARC A NATURAL FOR 
AUTOMOTIVE APPLICATIONS!” reports Twin 
Coach Company, of Kent, Ohio. Their new 
Fageol Twin Coach engine uses a total of 52 
Waldes Truarc Retaining Rings—48 on rocker 
arm, 4 on water pump and oil pump drive—to 
develop the remarkable efficiency of 1 hp. per 
4.7 Ibs. (the average pre-war gasoline bus en- 
gine produced 1 hp. for each 9 lbs., diesel 
engine 1 hp. for each 10 lbs.) 









in 





Automotive designers are specifying Truarc 
rings in transmissions, clutches, brakes, steer- 
ing mechanism, and other vital assemblies. 
Production and maintenance men find that 
Truarc cuts costs sharply, is a superior solu- 
tion to fastening problems because of its 
never-failing grip, its patented design assuring 


* constant circularity. Send us your drawings; 


Waldes Truarc engineers will be glad to show 


how Truarc can help you. 


Visit Truarc Booth - Power Show - Grand Central Palace, New York - December 2-7 


Sere : 





a 


pe 





WALDES KONINOOR, INC., LONG ISLAND CITY 1, NEW 


/WALDES 


=), TUBE 


MARK U. &. PAT, AE, 18. 









Long Island City 1, N. Y. 


Waldes Kohinoor, Inc., 47-10 Austel Place vi 


Please send Catalog No. 4 on Truarc Retaining Rings to: 





Title. 
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Address 





Cily. 
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Zone. 


State. 
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interested in antique automobiles 
and a 1912 Hupmobile 
and a 1918 Reo truck. 


WILLIAM H. suaias (Pontiac), 
South Bend, Ind., born Jan. 8, 
1876, in North Manchester, Ind. 
He has 
his seventieth 
birthday but is. 
still active and 
enjoying bu si- 
ness. He is now 
promoting, as 
the eighth term 
president of the 
South Bend- 
Mishawaka 
Dealers Assn., a 
radio and news- 
paper public re- 
lations campaign for the auto- 
mobile dealers in that territory. 
In 1904 he started building auto- 
mobiles on his own account, com- 
plete with frames, transmissions 
and engine. During the war he 
manufactured parts for the Ben- 
dix Corp. 





W. H. Nichols 


Roy C. Davwson (Ford), Boise, 
Ida., born Aug. 14, 1894, in Ro- 
wena, Neb. He signed his first con- 
tract with the 
Ford Motor Co. 
in Oakley. Ida. 
His capital at the 
time was $500 
and he delivered 
20 units during 
the first year. Al! 


driven from Salt 
Lake City across 
the Utah and 
Idaho deserts, 
approximately 200 
miles. In 1918, he sold his dealer- 
ship at Oakley and signed another 
Ford contract at Burley, Ida. In 
1934, he purchased the Bryant Mo- 
tor Co. at Boise,,owned and oper- 
ated by H. H. Bryant, brother-in- 
law of Henry Ford. 
x * 





Roy C. Davidson 


wk 


: Hucn W. Dien. (Ford), Bell- 
ington, Wash., born Sept. 19, 
1880, in Mattoon, Ill. In 1908 he 
signed a con- 
tract with the 
Ford Motor Co. 
and established 
his present 
Ford dealer- 
ship. He has 
the original 
contract still on 
fle. In his 
showroom is a 
Model 8 road- 
ster, duplicate 
of his original 
demonstrator. He is serving as a 
director in the local bank and 
the YMCA and is active in the 
Rotary Club. 





Hugh W. Diehi 


a Om co 

Monte Mansrietp (Ford), 
eson, Ariz., born Dec. 2, 1894, on 
the site his Ford business occu- 
pies. His father, 
a real Arizona 
pioneer, rode to 
Tucson on a 
buckboard in 
1869. In 1914, 
Monte started his 
Ford dealership. 
From a small be- 
ginning it has 
grown until now 
he plans a build- 
ing on E. Broad- 
way with a floor 
space of approximately 27,500 
square feet. He has served as the 
president of the Tucson Chamber 
of Commerce, Arizona Pioneer 
Historical Society, Tucson Sun- 
shine Climate Club, Old Pueblo 
Club, Arizona Automobile Dealers 
Assn., Tucson Motor Trade Assn., 
Arizona Automobile Club, and Tu- 
scon Kiwanis Club. He is a mem- 
ber of many other organizations. 
In 1938, the Arizona Daily Star 


Monte Mansfield 


conducted a poll and Mansfield was 


selected as the most useful citizen 
in the comanumity. 
—Joun O. MUNN 


Short Heads C. of C. 

A. L. Short, owner of Short Mo- 
tor Co., Arkansas City, Kan., has 
been elected president of the local 
chamber of commerce. 
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Dealer Merchandising 


Action in Displays Puts Showmanship 
Right in Retailer’s Shop 


While service is the leading item 
a car dealer has to sell today, when 
competitive selling arrives again it 
means a return to showmanship in 
selling not only service but new 

cars, accessories and parts. 


No. 2 Most car dealers are 
ofa well aware of showman- 
Series ship and display in their 


.  salesrooms. They employ 
dramatic lighting; they use turn- 
tables; they resort to flashing col- 
ors and attractive signs, to use of 

ry,” and open houses and 
letters of invitation. 

The need for action in displays 
in the front showcase is obvious; 
the need in other parts of a dealer- 
ship is among the “forgotten arts.” 
Take the service department, for 
instance. 

In spite of the fact that service 
is a necessity to the car owner, he 
doesn’t like to buy service any 
more than he likes to buy soap, or 
shoes, or pay taxes. Service has to 
be sold to the owner before he is 
willing to buy as much as he actu- 
ally needs; and selling needed ser- 
vice can be promoted by showman- 
ship. 

Most customers buy service— 


needs, but that he wants to buy 

it from you. 

The usual trouble is that a car 
owner normally doesn’t know al] 
of his service needs. And he doesn’t 
know you can supply all those 
needs. Therefore, you must do 
something — dramatize your goods 
and services—so as to impress him. 
That calls for displays and for 
demonstration. 

When you mention “display” to 
some dealers, they can think of 
nothing but accessories, banners 
and oil cans. Displays should fea- 
ture what you want to sell. If you 
display your service and your abil- 
ity to serve, you sell it. Accessories 
' parts and the like can be displayed, 
but so can anything that can be 
sold. Not all displays are eye-stop- 
ping or attention-arresting. 

Some lose their punch because 
every service station has them, or 
uses them in the same way. Any 
display is made more effective 
when presented with a new twist. 
Look for the unusual—something 
different —to catch attention and 
compel action. When every circus 
| had an elephant, P. T. Barnum 
whitewashed his, so he could ad- 
| vertise that only P. T. Barnum had 
_ a white elephant. 

Experience Record Displays 
How about, for instance, impress- 
_ ing service customers with the 
combined record of employment of 


| service repairmen? How about, in| 


the interest of showmanship, post- 
ing the name of the service man 
in charge on a name card suspend- 
| ed from the ceiling or on a promi- 
nent post? Why not include the 
date the service man started work- 
ing for you, to indicate he is an old 
employe and a faithful one? 

That’s showmanship. 

Or how about an “experience” 
display board listing all your em- 
ployes by name, along with the 
number of years they have worked 
for you? 

Your most valuable asset is the 
experience and ability of the men 
you have. Experience builds own- 
er confidence. Capitalize on your 
manpower. The car owner look- 
ing at an experience record board 
will know he is getting expert 
service by men fully qualified by 
years of experience. 


Seasonal Displays 

The purpose of any display is to 
sell. That means to sell now. Leav- 
ing seasonal displays up after the 
season is over is useless and even 
a drawback to sales, because own- 
ers will lose confidence in any dis- 
plays. Bug-screen displays and seat 
cover setups still exhibited in mid- 
winter, or antifreeze and winter 





oil displays still up in midsummer 
won’t help sales in those months. 


One of the simplest ways of 
a new twist to an old 
idea is to put light on it. Focus 
a bright light on a piece of equip- 
ment or an old display and it 
takes on new life. If something 
has a spotlight on it, you'll keep 
it cleaner because the display re- 
minds you as well as customers 
of its existence. 


How can you put action into dis- 
plays? Well, there’s the worn-parts 
display, which always has been ef- 
fective. On a neat, clean table, you 
set up worn parts which serve as 
examples of the need for service. 
Such a display might include a de- 
teriorated hose connection, broken 
or pitted wheel bearings, worn and 
scored pistons and rings, burnt and 
warped valves, an engine block 
with scored cylinders( possibly cut 
away to show clogged cooling pass- 
ages), a section of clogged radiator 
core, worn brake shoes, scored 





brake drums, and a dozen other 
items. 
Dramatizing Oil Filters 

As for oil filters, did you ever 
hang a new and a used filter on 
a beam scale? A piece of strap iron 
or section of wood suspended in 
the middle will serve as the scale. 
The clogged filter will naturally be 
heavier and will be a vivid re- 
minder to change the oil filter 
unit. The same effect can be 
reached by suspending a new filter 
and a clogged filter on identical 
coil springs, such as are used for 
screen doors. 

A hot water heater can be 
demonstrated by hooking it up 
to the steam or hot water line 


cashier’s window or desk, in such 
@ position that floor traffic will 
have to pass in front of it. With 
the blower turned on, the blast 
of hot air will attract the car 
owner as he passes. A few rib- 
bons waving in the outgoing air 
blast will also attract attention. 
Such a display does more than 
half the job of selling for you. 

Fog lights, set on a stand, offer 
a dead appeal, but if you hook the 
lights to a battery and install a 





flasher in the line, so that the 
lights go on and off alternately, the 
display is given action and at- 
tracts attention. Adjustable spot 
lights can be mounted on a dis- 
play stand so that the prospect can 
twist them, turn them, and flash 
the lights on and off. Give your 
customer a chance to operate the 
light, as he would in his car. Dem- 
onstrate the flexibility and ease of 
control. 
Selling ‘Coolness’ 

In summer time, if you want to 
sell the coolness of seat cushions, 
why not. put a fan behind the cush- 
ion and let the air pass through 
the cushion to blow some ribbons 
attached to the cushion back? 


Lights that light, heaters that 


the accessories, and all make the 
owner realize what he is actually 
buying. 

In regard to accessories there is 
an old piece of sales psychology in 
permitting the customer to handle 
the goods. If he can feel it, touch 
it, and work it, he begins to get 
a sense of ownership. Toy depart- 
ments sell that way. Desire is built 
up not only for something the 
owner wishes he had, but for some- 





the price prominently 
ture '. 
Plan displays to show results 


(how the advantages are obtained 
or the work done, demonstrating 
value), and use (the pleasure or 
conveniences of operation). Bring 
demonstration into your showman- 





merly as quarters for the Army. 





Brings in | 
Business...7% 








gasoline. 


everywhere. 
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Bi... is a portrait of one of America’s greatest salesmen... 
the Fire-Chief hat, familiar trade-mark of Texaco Fire-Chief 


another reason why 


THE TEXAS COMPANY | 





















This famous trade-mark is featured in striking Fire-Chief 
advertisements running regularly in the nation’s leading maga- 
zines. And two great coast-to-coast radio programs — plus bill- 
boards all over America — also sell Fire-Chief to car owners 


To put this trade-mark to work locally, Texaco makes avail- 
able to its dealers toy Fire-Chief helmets im- 
printed with the dealers’ names. Youngsters love 
these hats and wear them wherever they go. Just 
one more example of Texaco’s localized follow- 
through for its dealers . . . 
Texaco Dealers are busy dealers! 

















Sky Chief and FIRE-CHIEF GASOLINES 
+ MARFAK 
REGISTERED REST ROOMS 


HAVOLINE and TEXACO MOTOR OILS 
CHASSIS LUBRICATION - 








Tune in: TEXACO STAR THEATRE presents the new Eddie Bracken show every Sunday night. 


METROPOLITAN OPERA broadcasts every Saturday afternoon. See newspapers for time and stations. 
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Alemite Debut 


Local Exhibitions of New Models Set 
For Local Showings This Month 


CHICAGO. — What is described 
as the largest assortment of new 
lubrication service equipment ever 
introduced at one time, including 
the first new models of matched 
units since 1940, has been an- 
nounced by the Alemite division 
of Stewart-Warner Corp. 


Initial pee of key items are 


throughout the country during De- 
cember. First trade showings will 
be at the Automotive Service In- 
dustries show at Atlantic City, 
J., Dec. 8-14. 


While the new equipment ranges 


appeal or utility, according to F. 
A. Hiter, senior vice-president of 

Stewart-Warner, head of the Alem- 
ite ihe division 


£ 


and offer these new lines and items 
attests the care and the insistence 
on quality and ‘rightness’ in every 
detail, that have gone into their 
production.” 

Some of the major items or lines 


N.|bases for stationary 


included in the new Alemite equip- 
ment are: 

Super Deluxe Line— Three 
matched units, high pressure, low 
p)'essure and drain—identical in ap- 
pearance when closed, comprise the 
line. The two pumps deliver lubri- 
cant from 100-lb. original contain- 
ers. 

Forty-five inches high, of gleam- 
ing white enamel with stainless- 
steel trim, ve, Ay are 22 inches 
square at .the base. They can be 
used as portable units or, if desired, 

installations 


can be substituted for the casters. 
dang a leg thm 


three units are designed on radii 
of curves, rather than with planes 
or corners, and there are no pro- 
truding handles, latches or parts 
when the units are closed. 

Center Stands—Three models of 
center stands or “Alemiters”, for 
stationary installation between two 
lifts, and requiring but 20 inches 
of width clearance to provide both 
high and low pressure lubrication 
facilities for servicing cars on both 
lifts simultaneously, are being of- 
fered for the first time. 

Model 7260-V has three reels and 
outlets each end, with the three 
pumps (one high-pressure, two 
low) delivering lubricant from 100- 
pound original containers in the 
center section. 

Both high-pressure lines are 
served by one pump; the low pres- 


ij| the two remaining reels and bases. 


Additional reels can be added if 
material to be handled is piped 
from units outside of cabinet. 

Model 7261-V has all six reels 
located at one end, while Model 
7262-V has but two reels at each 
end. 

Hose Reel Unit: Model 7237A— 
A single-reel unit, to which lubri- 
cant or other material is piped, 
and to be mounted on ceiling, floor 
or wall, is a unique item never 
before offered in the Alemite line. 
It handles up to 20 feet of high- 
pressure hose or 15 feet of low 
pressure, and the case can be elon- 


ry 
tops and bases to “add” reels to 
the. original single-reel unit. This 
“add-a-reel” feature is said to be 
an innovation. 


handling 

100-Ib. original 

Oil Bar: Model 2720A—An oil bar 
for wall mounting, requiring only 


maximum utility and unique 
“dress-up.” Place is provided for 
a top-sign. 

Wall Desk: Model 7168—A write- 
up desk which can be mounted on 
any convenient wall space, at any 
desired height, is another space- 
saving unit of high utility included 
in the new Alemite line. 


To feel the pulse of the ind 











sure pumps serve one line each. 
Air and water are handled with 





consistent reading of Automotive News 
is a necessity. 
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AN OIL BAR for wali mounting, requiring only 12 inches wall-clearance but providing 
five metered outlets, offers some innovations in motor oll dispensing equipment. With a 
length of 51 inches and a height of 36, this oll bar, Model 2720A, combines stainless 
steel, chromium and white enamel in a unit providing maximum utility and unique 
“dress-up.” Place is provided for a top sign. 
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Move for Volume Output 


Britain’s Rootes Group Takes Initial Step 
To Integrate Production Units 


LONDON.—The recent an- 
nouncement of the closing of Lon- 
don’s only car factory marks one 
of the most significant develop- 
ments in the history of British mo- 
torcar production, according to 
British auto officials. 

This factory, which is owned by 
the Rootes Group, has hitherto 
been making the Sunbeam-Talbot. 
Production of this British car is 
now to be transferred to the 
Group’s new 80-acre “shadow” fac- 
tory at Ryton, Coventry. 

The importance of this transfer 
lies in the fact that it is a part 
of the big standardization scheme 
which the Rootes Group hopes will 
help to solve the main problem of 
British motorcar manufacture, that 
is, volume production of a wide 
range of first-quality vehicles. 

It is noted that the U. S. motor- 
car industry, with an assured home 
market of 4,000,000 yearly, is able 
to mass produce its private cars 
and commercial vehicles on a large 
scale. British manufacturers, on 
the other hand, have a home de- 
mand estimated prewar at only 
400,000 new cars a year. 


lengthy one, it is pointed out. 
Before the war Rootes produced 


27 different models based on three | 
main engine designs. These cars | 


were sold under the names of 
Humber, Hillman, Sunbeam-Talbot, 
Kommer and Carrier. Today that 
position is more or less the same. 

Before the war these cars were 
built in six different factories. Un- 
der the new standardization 
scheme, however, the various fac- 


tories will each work as an in- |} 


tegral part of one single unit. That 


is, every factory will take over cer- | 


tain processes in car manufacture. 
The Humber-Hillman factory at 


Coventry will concentrate on the |} 
production of units and compo- | 
nents such as castings. Production | 


of other components will be allo- 
cated to other factories, while the 
London factory will be converted 
into Britain’s largest motorcar 
sales and service depot, and will 
provide a pipeline for all new cars 
of the Rootes Group for home and 
export markets. 

The Ryton factory, largest of 


Safety 


(Continued from Page 31) 
on the same highways, and to all 
pedestrians in the state,” the com- 
mittee report declared. 


Thomas D. Hanley of Norwich, | 


who presented the committee re- 
port, said there had been 16,789 
motor vehicle accidents in Con- 
necticut, causing death to 167 per- 
sons, injuries to 8,808 others and 


estimated property damage of §$2,- | 
883,250, in the first nine months of | 


the current year. He said this rep- 


resented an increase of 39 percent | 
in accidents, 40 percent in persons | 
injured, five more deaths and an | 


increase of more than $1,000,000 
in property damaged compared to 


“Far out in front of all other 
causes of accidents was defec- 

pment of present-day 
auto ” he said. “There 
0 such defects detected 





Hanley noted that the inspection 
lanes were discontinued in 1942 be- 
cause of war conditions and that 
it has been difficult to procure 


necessary equipment and personnel | 


to reopen the lanes. He estimated 
that inspections could be resumed 
on the fermer basis of a 25-cent 
fee, “with only a small annual 
deficit.” 

He also said that some of the 
faults of the former inspection- 
lanes system could be corrected 
through establishment of perma- 
nent undercover stations, This 


plan, he sdded, would require legis- | 


lative action and, perhaps, a 60- 
cent inspection fee. 





all, will assemble all private cars 
made by Rootes. (A year ago work 
had only just begun on reconver- 
sion of this factory from plane en- 
gine to auto production). 

Before the end of 1945, how- 


Kommer and Carrier commercial 


Oo 
50 O 


vehicles will be assembled at the 





’s second shadow factory at 


mtry. 

This rationalization scheme, 
which is expected to result in con- 
siderable economies in production 
and price, is expected to have very 
favorable repercussions on Rootes’ 
overseas trade. Another benefit to 
customers abroad will be the sim- 
plification of spare parts supplies, 
it was said. 

Full results won’t be seen for 
perhaps two years, but the Rootes’ 
postwar scheme is essentially long- 
term. While the group is seeking 
to achieve maximum output to sat- 
isfy the present acute world de- 
mand, Rootes officials say their 
main aim is to build up a perma- 


prices. 
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MUSKEGON 
AGS IN TRE 


APPEARING NOV. 30 


POST 


BEFORE G. H. SIMONSON AND MICHAEL BEOK, partners in Service 

nent overseas market for high /| (Ford), Fond du Lac, Wis., moved into their new dealership building, they 

quality goods sold at competitive | it should have the latest type parts department. It has brought its reward in sharply 
accelerated sales. 


OF A FISH? The carp has one of the 
life spans of nature's creatures 
—one has been known to live 47 years. 


7 

OF YOUR CAR? If you've guessed “at 
least 100,000 miles” as the possible 
“life span” of your car, you're right! 
Modern cars have that much mileage 
built into them. To get it, though, 
requires expert care. So see the man 
who makes a business of knowing how 
to care for cars— your “Factory 
Authorized Service Man.” The maker 
of your car has trained him thorough- 
ly in proper methods of checking, 
tuning up, and repairing your car. He 
may, for example, suggest new parts 
like new piston rings, tested and 
proved especially for worn engines by 
the same men who examined your 
car’s original rings. Get more pleasure 
from driving — see your “Factory 
Authorized Service Man”! 


How to Find Your 
“Factory Authorized” 


Your “Factory Authorised” Service Man is 
either a dealer who sells your 
make of car or a repels shop 
authorised by the cer builder 
te services your car. You'll find 
hie name in your local Classi- 
fied Telephone Directory under 
“ Automobile Dealers” or“ Auto- 
mobile Repairing & Service.” 
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Backshop .. . 





By 
Jack Weed 








(Continued from Page 31) 


motive life with whom I compare 
notes every once in a while just 
to see that none of us misses any- 
thing that is going on anywhere 
in the industry. 

Of course the publisher will be 
there, and I expect Boss Slocum 
to buy me sundry shore dinners 
just so that he can drag me out 
of the dizzy whirl for an hour or 
so at a time. One can’t consume 
a bucket of steamed clams and a 
three-pound lobster in any less 
than an hour and do them justice. 

Gourmet or gourmand? you ask. 
Well, I'll answer to either if there 
are steamed clams and baked oys- 
ters and broiled lobster in sight. 

. * 


LATER ON IN the week I will 


—the show is closed to all but job- 





bers and manufacturers, who are 
members of the sponsoring asso- 
ciation, for the first three days. 
The factory boys can’t pass up 
this show—at least not this year— 
for here they will see for the first 
time the new things that have 
been brought out to simplify serv- 
ice shop operations and make them 
more efficient. Also they will be 
able to visit with the parts pro- 
ducers. 
+ . * 
ILL RANDOLPH, executive sec- 
retary of .the West Virginia 
dealers association, who has started 
to get out a business advisory 
service bulletin for his declan. 
steps right into the biggest prob- 
lem dealers have facing them to- 
day when he says in his first issue: 
“Automobile dealers are respon- 
sible for. driving away the very 
type of business which kept their 
doors open during the war. Dealers 
allowed themselves to become side- 
tracked and concentrated their ma- 
jor attention to selling cars. The 
service department was just a 





‘necessary evil’ to be tolerated dur- 
ing the days prior to 1941 . . . The 
dealer who intends to be success- 
ful and stay in business in the fu- 
ture must alter his attitude toward 
his establishment at once. He must 
not think of himself as a seller 
of automobiles or trucks, but he 
must consider his place of business 
as a Department Store of Trans- 
portation.” 
How right Bill is! 
+ > * 


UP AT THE Minnesota dealers 
association meeting a couple of 
weeks ago, at least three of the 
prominent men who spoke to the 
dealers of the Northwest pointedly 
brought out two things: that deal- 
ers are fast losing the great good- 
will that the public gave them 
freely in the early days of the war, 
and that the greatest need in the 
retail end of the industry today 
is that of public relations. 

As Bill says in his bulletin: 

“People are human. 

“Car owners are people. 

“They wish to be treated cour- 
teously and their wants attended 


to efficiently. They will not patron-}) 


ize the establishment that meas- 
ures up short.” 

Bill surveyed 30 metropolitan au- 
tomobile dealers in West Virginia 





to determine the extent of the serv- 
ice business enjoyed by these 
firms. 

He found that the majority of 
the dealers reporting could take 
care of an increase of work in 
their service departments. A few 
dealers reported an actual falling 
off of traffic through their service 
establishments. 

* as 

Automotive News has made sev- 
eral surveys recently on the same 
subject to check spotty rumors 
that service volume was falling off 
when such national organizations 
as the AAA report that service 
jobs have increased at least 20 
percent in number during the past 
year. 

The average dealer’s customer la- 
bor has increased about 20 percent 
since 1941. His parts and sales have 
gone up correspondingly. 

But nearly 20 percent more serv- 
ice stations have come into opera- 
tion during the past two years or 
so, and each is doing some service 
business. The answer seems to lie 
in figures just given out of a sur- 
Wey made on car owners by the 
Philadel hia Evening Bulletin on 
where car Owners took their cars 
for repair. 

Only 27 percent took their car 
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Clear driving vision is easy to sell from a standpoint both of safety 
and driving comfort. So don’t neglect this sure source of plus business. 
Stock and sell Trico’s three clear vision aids —Windshield Washers, 
Windshield Fans and Windshield Wiper Blades and Arms. All 
operate with cost-free Harnessed Air Power. All are easy to install. 
















back to their original dealer for 
major service—only 16 percent for 
minor service. 

Only 7.8 percent took their car 
to another new car dealer for ma- 
jor service, and only 5 percent pa- 
tronized another dealer for minor 
service. 

To figure what you are losing in 
your own community, multiply 62.9 
percent of the cars owned by $50 
for major service jobs and 75.4 per- 
cent of the owners by $3 for minor 
service. The answer will make you 
feel like a piker. 

The answer, of course, is better 
merchandising of your service. 

* * a 


AND THAT starts out with bet- 
ter customer relations, better pub- 
lic relations and a little more time 
spent in the shop to see that your 
“department store” customers are 
being treated as you like to be 
treated when you go to another 
merchant to buy a suit or a pair 
of shoes. 

People are human. 

Car owners—your 
are people. 

And you should be a merchant 
if you intend to stay in business. 

The only difference between 
horse traders and car traders is 
the kind of an establishment they 
do business in. 

* 


customers— 


* ~ 


BEING A MERCHANT, there is 
another phase of your business 
that should be getting some of 
your attention right now, and that 
is your parts inventory. 

During the last few years when 
parts have been scarce, most deal- 
ers bought what they could get in 
as large a quantity as they could 
get. This has led to badly unbal- 
anced stocks in many dealerships 

Now is the time to balance those 
inventories before the ready mar- 
ket for slow-moving stuff wanes-— 
and while you can still sell at list 
prices the parts for older cars 
that in normal years would have 
been in the “tear down” yards long 
ago. 

Months pass fast in these trou- 
bled times and a year from now 
those almost forgotten parts that 
are in good demand may be worth 
only their weight in metal. Have 
your parts men dig into the backs 
of the bins and clean out all the 
corners. Brush the stuff off—it 
might go a long ways towards pay- 
ing your income tax. Who knows? 

T'll bet you don’t. 

+ + * 

T= Engine Rebuilders Assn. 

has had a unique development 
of an engine rebuilding “Shop 
Operations Manual.” It has con- 
sisted thus far of 10 bulletins on 
practical shop practices, and each 
bulletin was prepared by one of 
its own members under the direc- 
tion of a manual committee. 

According to letters from mem- 
bers to the home office, the manual 
has been one of the most valuable 
services ever rendered the mem- 
bership and is going to be contin- 
ued by the same procedure. In the 
future, however, the manual is go- 
ing to be kept up-to-date and am- 
plified with supplements by con- 
tributions and recommendations 
from the membership as a whole. 

The subjects that have been 
treated thus far include: Develop- 
ing a suitable yardstick for the 
future; receiving, checking in, 
identifying and dismantling com- 
plete engines; cleaning, inspecting 
and listing the bill of material; re- 
grinding of crankshafts; connect- 
ing rod, cylinder reconditioning 
and valve work; cylinder sleeving, 
procedure of installing over-size 
pins in old pistons and bushed 
rods, procedure for piston grind- 
ing and align boring and other 
crankcase bearing work. 


Goodwill Aim 


Henry Urges Courtesy 
To Customers 


In a release to his employes re- 
cently, J. E. Henry, president of 
Wilkie Buick, Inc., Philadelphia, 
Pa., cited the importance of good 
customer relations and called upon 
his personnel to show the same 
courtesy to customers that they 
themselves would appreciate if the 
situation was reversed. 

As an additional medium for pro- 
moting good customer relations, 
Henry recently undertook sponsor- 
ship of the Villanova college foot- 
ball broadcasts over station 
WPEN, Philadelphia. 
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20,000 Expected ... 





Service Crisis Looms 


As ASI Show Opens 


(Continued from Page 31) 


the 1941 level have made it impos- 
sible for parts makers to build 
any warehouse or reserve stocks. 
It is also believed that stocks in 
most dealerships and service shops 
are at an all-time low on func- 
tional parts. 

Thus it is easily seen that job- 
bers and distributors, who are 
charged with the task of supplying 
repair shops with replacement 
parts, are here at the ASIS to find 
out first-handed just what they 
can expect in the way of supplies 
from the producers and what can 
be done to tide the essential cars 
and trucks in their territory over 
until an adequate supply of parts 
is again available. 

It may be very fortunate that 
this great exhibit of parts and 
shop maintenance equipment was 
scheduled just at this time, when 
things are beginning to look very 
serious again. It is certain that 
every manufacturer is going to 
the meeting primed with every 
bit of information that he can 
get together that will advise his 
wholesale outlets on how to best 
stretch their available supplies 
and what to do to keep vehicles 
running where certain critical 
replacement parts may be in crit- 
ically low supply right now. 

A roundup of factory service and 
parts executive opinions, made late 
last week, indicates that while all 
manufacturers will do their utmost 
to channel as much of their pres- 
ent steel and other basic materials 
into the production of those func- 
tional items which are so short in 

supply, the little they will be able 
to do immediately will be but a 
drop in an ocean of need. 

These men are fully aware that 
the already curtailed train service 
is throwing a greater burden on 
the automotive transportation and 





Ford Opens Depot 
At Memphis 


MEMPHIS, Tenn.—The Ford 
Motor Co. service parts building 
here was opened last week, ac- 
cording to H. Y. Ingram, district 
manager of the plant. 

Ingram said that 213 Ford, Lin- 
coln and Mercury dealers of the 
Memphis district area will visit 
the new building during the month 
to see how their orders are 
handled. 





Sand Carriers 
Conn. Studies Auto Device 


To Ease Ice Hazard 


HARTFORD, Conn.—A_ device 
for protecting. passenger cars 
against the hazard of icy high- 
ways by enabling them to carry 
and apply their own sand as need- 
ed, has been invented by Raymond 
Abling, of Torrington, it has been 
reported by state officials inter- 
ested in the device. 

A study of the device has been 
made by state officials who said 
they were impressed by the de- 
vice, but would not pass judgment 
on whether its use will become 
widespread. Abling, it was ex- 
plained, is arranging to have the 
gadget patented. 

As explained to the officials, the 
mechanism would supply sand as 
needed to the tires on a car. A 
sufficient quantity of sand could 
be carried to keep the sand run- 
ning for 45 minutes before a refill 
became necessary. 


It was Abling’s suggestion that 
the state could do much to solve 
its winter sanding problems by 
making use of such device manda- 
tory by motorists. It might become 
possible, the inventor pointed out, 
to dispense with most of the win- 
ter sanding operations under such 
circumstances, except to see that 
highways were provided with fre- 
quent stations where drivers could 
get sand refills for their cars. 





What do you want to buy, sell or 


trade? See Classified Want Ads, in- 





side back cover this issue. 


this will continue to increase in 
greater proportion as the lack of 
rail transportation is felt. 

They also are very fearful that 
the coal strike will build up an- 
other back order situation in the 
after-market that will take many 
months of full production to 
overcome and be of more drastic 
nature than any experienced dur- 
ing wartime. 

Some 432 parts and equipment 
manufacturers are moving their 
exhibits into the Auditorium for 
the show’ and setting up headquar- 
ters where they can consult with 
their wholesale outlets, engine re- 
builders and others who come to 
the show looking for any relief 
from the critical situation they all 
now they will face. 

Service and parts executives 
from the vehicle factories are 
planning to attend the show in 
greater numbers than usual, on the 


three days the show is open to 
them, to see what they can find 
that will aid them in meeting the 
maintenance responsibilities of 
their dealers and service shops. 
The factory men are invited to at- 
tend Thursday, Friday and Satur- 
day, Dec. 12-14 inclusive. 

Prior to the actual opening of 
the show the three sponsoring 
assocations, Motor & Equipment 
Manufacturers Assn., Motor & 
Equipment Wholesalers Assn. 
and the National Standard Parts 
Assn., scheduled meetings in the 
various headquarters hotels on 
the board walk. The critical parts 
and shop equipment problems 
were thoroughly discussed at 
these meetings which were at- 
tended by the wholesalers and 
manufacturers belonging to these 


groups. 

Already it is known that a good- 
ly number of new and improved 
items in shop equipment and some 
new maintenance materials and 
products will be announced to the 
industry at the ASI show. What 
effect the coal strike will have on 
their makers in producing them 
is not, of course, known at this 
time. But it is quite certain that 
those exhibiting products will be 
able to give the trade some idea of 





what to expect. 











r] eid 
Scat Service 
Wallwork Expedites Entry 
Of Cars Into Shop 


FARGO, N. D. — Remembering 
the farmer who built three holes 
in his house for his three cats so 
that when he said “Scat!” he meant 
just that, W. W. Wallwork, Ford 
dealer of Fargo and Moorhead, 
Minn., has instituted “Scat Ser- 
vice” for cars. 

A string of stalls with doors 
opening on the street, admits, at 
one time, two cars or one truck for 
lubrication, washing and minor 
service such as storm windows, re- 
placing light bulbs, etc. When fin- 
ished, the cars back out quickly, 


thus avoiding the congestion of 
cars waiting for repairs. 

However, if a car or truck needs 
more than service, doors at the 
rear of the stalls open into the 
shop and the car is driven to the 
proper station. 

Work is greatly facilitated by 
the new “Scat Service” stalls and 
customers are reported pleased 
with the quick in-and-out-and-gone 
method of doing business. 


Form Ky. Firm 
Helm-Marshall Motor Co., Hick- 
man, Ky., has been incorporated 
with authorized capital stock of 
$20,000. Principals are George N. 








Helm, Mabel M. Helm and David 
Marshall. 
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CORPORATION 


Removing a flanged axle shaft is just one of many 
“tough jobs” that can be handled easily... quickly... 
and properly with Snap-on’s Universal Puller Tool. 


And here’s why... 


(1) The Booster Hammer gives a sudden, powerful blow, 
guided by the slide shaft, in the same direction as the 
pull. (2) The pulling force is distributed equally on 

all sides, eliminating binding. (3) As a result, the guided 
blow, combined with the center tension gives you a 
pulling force that is more effective than any other 


on the market today. 


In combination with a 2- and 3-way yoke, you have a 


multi-purpose tool that can be adapted to any one of 
dozens of pulling jobs. Available through Snap-on’s 





nationwide direct-to-user tool service. 
Write for complete catalog of Snap-on service tools. 


Sup en fook .. 


THE 


ee ae 
SA tee, 


KENOSHA, WISCONSIN 





HOICE OF SETTER MECHANICS 





By 





AUTOMOTIVE NEWS, DECEMBER 9, 1946 SERVICE SECTION 


A survey disclosed while lice volume compared with Sep-| cent above September's and some 
Big Variance Shown . . . some dealers experienced a slightitember is down 11 percent and/ dealers report definitely higher vol- 
decline due to shortage of parts! number of customer service orders| ume than in October. The number 
~ and others were running even, the}is down 8 percent, according tojof customer service orders in- 
rvice oO ume r rs majority turned in increases. check on nine new car dealers. | creased in November over Septem- 

2 The approach of winter and &/| Repair service volume is also off| ber, and also above October. 
realization among owners that they|with independent shops and ga-| For comparative purposes the 
tember should keep their cars in rages. estimate of increase in orders is 
r om ep running condition were cited by je gate Se about 12 percent or slightly more 
dealers as reasons for brisk serv- Atlanta over September. All dealers agree 


(Continued from Page 31) ice business, Whatever lull arose that these figures represent de- 
in certain instances was attributed} ATLANTA.— Automobile dealers| — oo. in size of individual orders. 


are beginning to think twice be-| They attribute this to widespread 
fore driving their cars in for serv- | installations of assemblies such as 
ice. Both the dollars-and-cents| engines and also to motorists ef- 
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Another trend that has shown | dealer contacts from several widely ‘ regen. gprs verat ie 
ee ee oe Tae eaperaces | pets, wee te Sf ‘them can handle even more.| Most service requirements on| car dealers in Philadelphia showed 
survey is the inc the area trends in different parts/,m,. principal worry, however, it|"e€W cars are minor, according to| an average increase of 25 percent 
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as 70 percent made. 
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Others attributed rise to increased 
advertising by extra budget al- 
lowances. Advertising is going 
heavily to car-cards and spot radio 


announcements. 

First cold day this winter flood- 
ed all shops with work. Dealers 
were turning work away by 10:30 
a.m. 

oe e a: 


Hartford 


HARTFORD, Conn.—A check of 
new car dealers shows volume is 
up about 2 percent as compared 
to the September figure. At the 
same time the number of customer 
service orders is up about 9 per- 
cent. The dealers, generally, feel 
that a lower dollar average per 


LUBRICATING EQUIPMENT GROUP yy Sa mia wa 
: : jee 
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Dealer 1—Volume up 5 percent, 
number of orders up 8 percent. 

Dealer 2—Volume down 20 per- 
cent, number of orders up 12 per- 
cent. 

Dealer 3—Volume up 1 percent, 
number of orders up 10 percent. 
ue Dealer 4—Volume down 10 per- 
cent, number of orders down 5 
percent. 

Dealer 5—Volume up 1 percent, 
number of orders up 10 percent. 

Dealer 6—Volume up 10 percent, 
number of orders up 10 percent. 

Dealer 7—Volume up 15 percent, 
number of orders up 25 percent. 

* . e 


Los Argeles 
LOS ANGELES.—New car deal- 
er service volume last month gen- 
erally was up 4 to 8 percent over 
September and customer orders 
compared to September were also 
up about 5 percent, | 


Cedar Falls 

CEDAR FALLS, Ia.—Majority of 
new-car dealers here say service 
volume up for November as com- 
pared with September, although 
some feel that it is on par. Some 
report lower than October. How- 
ever, one dealer says customer 
service volume up 20 percent while 
all others report upward trend for 
regular customers. One dealer felt 
that service volume was on a 


fon Departments 


Fader... One Price Gomer eatbaiiin aa cues endl ore 

4 not fixing up old ones more than 
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DENVER.—A survey of new-car 
dealers here brings forth the in- 
formation that service volume is 
down slightly compared with Sep- 
Y tember. A number of the dealers 
; report that their service business 

Ye a Sere c ED 6 PEN > AS is running along about the same 
V// Mianeet CUldets Of CAGHELTEA LUBUCAKAG CGUCEMEAL as it did in September. For ex- 
YY ample, A. R. Hickerson, Thomas 
ypu itll tll bff YU Hickerson Motor Co., Dodge-Plym- 
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Big Variance Shown... 





Service Volume, Orders 


Up from September 


(Continued from Page 40) 


outh, president of the Denver Au- 

tomobile Dealers Assn., said: 
“Our service department is 

about the same as it 


did in September. We have not 
any off in 


comparison of number of cus- 

tomer service orders. We feel 

that we are fortunate in this 
Ld 


Other dealers report a decrease 
in service business as compared 
with September business with the 
from 5 to 15 per- 


“A number of our men took time 
off in November to hunt. This is 
also the slack period in service 
business as the tourist business 
finishes up in September, which 

boosts business during the 


has enjoyed 
@ comparatively mild spell with the 
temperature seldom below freez- 
ing but when the mercury drops 
Weber stated that car defects, not 
noticeable during warm weather, 
will be revealed and require imme- 


W. J. Rasmussen, president of 
the Big Four Chevrolet Co., said 
the diminution of new-car 
deliveries to St. Louis (due to the 
coal strike) is certain to increase 


New Firm Offers 
Inventors Aid 


CHICAGO.—A marketing service 
for new inventions has been an- 
nounced by National Merchan- 
disers, a Chicago concern, accord- 
ing to E. Millard Smith, executive 
director. 

The purpose of the new firm, 
Smith said, “will be to help the 
small or average inventor at every 
step, from the beginning or birth 
_ of his idea until the invention has 
been properly developed for manu- 
facturing operations, or is on the 
market as a finished device or 
article.” 

An outline of the firm’s methods 
is described in a new booklet, “A 
12-Point Program for Inventors.” 
Readers may secure a copy by 
writing National Merchandisers, 28 
E. Huron St., Chicago, 11. 








the service volume until the con- 
dition is 

Motorists who to obtain 
new models before Jan. 1 and were 
holding off having their present 
cars serviced now take a less san- 
guine viewpoint and are forced to 
resort to servicing to make the 
machine last until new ones are 
obtainable. 

* a 


Cleveland 

CLEVELAND.—A combination 
of reasons has halted, in most in- 
stances, a rise in customer service 
orders in the Greater Cleveland 
area. 

Service managers report the past 
month reflected very little increase 
over September or October. They 
say this condition is due primarily 
to arrival of additional new cars, 
approaching Christmas season and 
Indian summer weather. 

December’s entry, with freezing 





temperatures, icy streets, etc., al- 
ready has reflected an increase. 
Here are comments which indi- 
cate the consensus of this area: 
John Klima, service manager, 
Downtown Chevrolet: Service 


new cars influencing situation. 

Don Small, service manager, W. 
Baker King Co. (DeSoto-Plym- 
outh): Conditions same, can’t han- 
dle increased traffic because of 
limitation of personnel. 

Joe Volk, service manager, Blau- 
shild Motors- (Dodge - Plymouth): 
Couldn’t use much more business 
if it came because of personnel 
limitations. Volume holding about 
the same. 

John H. Hodgins, service mana- 
ger, Englander Motor Sales (Ford): 
No facilities to handle any in- 
crease in volume, which is remain- 
ing about the same. 

Roy Wischner, service manager, 
Bennett-Yurrick (Buick): Increase 
of 10 percent in past month due 
primarily to additional parts com- 
ing in from factory. 

Bill Schneider, manager, Nash 
Central Motors: Service volume 
down slightly due to new cars, 
good weather. 





Houdry Marks 
Tenth Year of 
Catalyst Use 


Houdry 

manufacture of the first commer- 
cial catalyst to be used in catalytic 
cracking, Danner said. Under the 
supervision of A. R. Worrall, man- 
ager of the firm’s catalyst-manu- 
facturing facilities in Marcus Hook, 
Pa., and Paulsboro, N. J., this 
group filled the first order for 
catalyst for Sun Oil Co.’s Fixed- 
Bed plant, which began operations 
in early 1937. 

One of Houdry’s contributions to 
the war effort was the development 
and manufacture of synthetic cata- 
lyst for catalytic cracking. In 1940 
Houdry started manufacturing the 
first commercial synthetic catalyst 
to be used in catalytic cracking. 

This development served in the 
production of highest quality avia- 
tion base stock providing better 
octane rating and higher yield per 





barrel of charge stock, Danner 
stated. 


Of the original group of 21 tech- 
nicians, 14 are still employed by 
Houdry. Two others died in serv- 
ice during the war. 





ta year) Pontiac Appoints 


Walker, Bates 


PONTIAC, Se ee 
of John C. Bates and L. W. Walker 
parts sales managers 
is announced by D. U. Bathrick 
general sales manager of Pontiac. 
Walker has had 18 years expe- 
rience in the automotive parts 
business and will head up internal 
affairs and distribution. Bates 
joined Pontiac in 1941 as New York 
zone parts representative after 13 
years in the automotive job- 
bing business in P 


Wickham Temporarily 
Heads Tarboro Assn. 

TARBORO, N. C—With C. W. 
Wickham as temporary chairman, 
automobile dealers here have or- 
ganized. Permanent officers of the 
Tarboro Automobile Dealers’ Assn. 
will be elected later. 








ELIMINATES MIXING! 


“FACTORY PACKAGED” COLORS ARE 
PRE-MIXED TO CAR MAKERS’ “SPECS” 
TO. SAVE YOUR TIME! 








The MARTIN-SENOUR CO. 
2520 Quarry Street, Chicago 8, Ilinois 
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THE LUBRICATION and wheel alignment department of Homer C. Thompson Ford 
dealership, Santa Barbara, Calif., before it was rearranged and refurnished. 


WHEEL ALIGNING and lubrication can be accomplished more efficiently in the better 
lighted and transformed department for this work at the Thompson firm. 


Dorsey Buick Opens opened in Dalton, Ga. by W. C. 
Dorsey Buick Co. has been| Dorsey. 
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Permite Offers 
Shackle Line 


CINCINNATI.—In line with the 
current standardization on rubber 
spring shackles for postwar cars, 


‘|Aluminum Industries, Inc., manu- 


facturer of Permite automotive re- 
placement parts, has expanded its 
replacement parts line to include 
this item. 

Permite says it offers the most 
complete catalog listing of rubber 
spring shackles available, making 
possible the servicing of most pop- 
ular makes of prewar cars. Re- 
placement rubber bushings for all 
Permite shackles are also being 
made. 


Bishop Joins Road. Assn. 


Hubert K. Bishop, a former dep- 
uty commissioner of the Public 
Roads administration and well- 
known highway engineer, has 
joined the American Road Build- 
ers’ Assn. as manager of the Coun- 
ty Highway Officials division, it 
is announced. Bishop succeeds Maj. 
John A. Long, who resigned last 
summer. . 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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Shop Curbs Debated 


Tacoma Dealers Stirred by Proposed Ordinance 
For Licensing and Districting 


TACOMA, Wash. — Considerable 
discussion has been evoked among 
Tacoma dealers by a proposed city 
ordinance designed to place cer- 
tain limitations on repair shops. 

The new ordinance—adoption of 
which has been temporarily held 
up pending further dealer study— 


Old Car Show 
Set in Boston 


BOSTON.—The Veteran Motor 
Car Club of America has leased 
Horticultural Hall here and will 
hold an Antique and Veteran Auto 
Show Jan. 24-29. 

About 50 old cars will be on dis- 
play. The show will be open to the 
public, admission will be charged 
and a souvenir program, contain- 
ing pictures on many early cars, 
will be on sale. 

Members of the club supplied 
many of the cars that participated 
in Detroit’s Golden Jubilee parade 
and old car show. 


EQUIPMENT 


requires licensing of gas stations 
and repair shops, limits the digs. 
tricts in which service stations and 
used-car lots may be placed, and 
requires that certain records be 
maintained for police purposes. 
Proponents of the ordinance say 
the required records will assist 
police in recovery of stolen parts 
and autos, and will protect resi. 
dential districts from encroachment 
by unsightly used-car lots. 
Opponents contend that many of 
the requirements are cumbersome 
and while agreeing that some reg- 
ulation is needed, believe the pro- 
posed ordinance should be reword- 
ed and reworked before adoption. 


Trailer School 
Fruehauf Conducts Classes 


For Service Men 


DETROIT.—A comprehensive 
course of instruction in the opera- 
tion and maintenance of an air 
conditioning unit for truck-trailers 
is being given to Fruehauf sales- 
men and service men throughout 
the country, it has been announced, 


A Fruehauf refrigerator van, 
equipped with trail-aire condition- 
er, is used as a traveling school- 
room. It is built by Advance Mfg., 
Inc., and sold exclusively by Frue- 
hauf for installation in insulated 
trailers. A new model, soon to go 
into production, will maintain be- 
low-zero temperatures for hauling 
frozen foods and ice cream. 

Component parts and assemblies 
of the unit are provided in the 
traveling schoolroom for detailed 
inspection and study. Instruction 
is under the guidance of Jack 
Tyler, service engineer of Advance 
Mfg., Inc. 

Classes in key cities are con- 
ducted for five days, and service 
men attending from outside 
branches are holding similar 
schools for salesmen and fellow 
service men when they return 
home. . 


Turco Promotes 


Moulton, Buist 


LOS ANGELES. — Appointment 
of L. H. Moulton to the post of 
national sales director and D. T. 
Buist, assistant national sales di- 
rector, was announced last week 
by Ray Sanders, vice-president and 
general manager, Turco Products, 
Inc. Their headquarters will be 
the firm’s main offices here. 


Fifteen years’ experience in sell- 
ing Turco’s chemical lines is in- 
cluded in Moulton’s experience. For 
the past eight years he has direct- 
ed Turco’s eastern division from 
the Chicago plant office. Dan Buist, 
assistant national sales director, ® 
joined Turco in 1936 as a special- & 
ist with 20 years’ experience in 
the automotive field. 


Air Express Extended 


By 3 New Routes 

NEW YORK.—Further extension 
of the nationwide air express sys-, 
tem now being operated over 19 
regularly scheduled airlines was 
announced here last week by the 
Air Express division of Railway 
Express Agency. A total of 2,498 
route miles will be linked to the 
present 63,000-mile air shipping 
system operating in the U. S. and# 
Canada, it was announced. The§ 
new service which adds two West- : 
ern airlines and one Florida air-# 
line to existing routes, will serve § 
53 cities in three western states ff 
and in Florida. 


Check Finds Poor Light 


On Third of Pa. Cars 

HARRISB , Pa—(UTPS) 
—Members of the Pennsylvania 
State Police during September 
ordered the correction of faulty 
lighting equipment on 6,881 mo- 
ter vehicles, according to a re- 
port issued last week. A total 
of 21,114 cars was checked dur- 
ing this period. 
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69,565 Titled to Set Mark ... 





New Truck Sales Break 
onthly Record in Sept. 


DETROIT.—AIll records for new- 
truck sales in any one month were 
gmashed in September when 69,565 
new truck units were registered 
in the U. S, R. L. Polk & Co. 





Dealer Leader 
Warns of Loss 
On Used Cars 


MILWAUKEE. — William 
Schwartzburg, president of the 
waukee Automobile Dealers 
Assn., has warned prospective buy- 
ers of used cars that if they ex- 
to trade them in next year, 
they stand to lose up to $1,000 on 
such a deal. 

He stated that prices some deal- 
ers are getting for used cars are 
exorbitant and fantastic and that 
gome used-car dealers are engaged 
in what amounts to a new black 
market in used cars. 

Schwartzburg said that he knew 
of a case in which a used car had 
been sold and resold five times in 
one day in the Milwaukee area, 
and each time the seller got a high- 
er price than the last deal called 
for. 

He also told of a deal in a new 
light panel truck on which the 
rice was $1,200. A week later, 
hwartzburg stated, the same 
truck was found parked in a used 
ear lot, with a price of $1,600 on 
it. Later, he learned, the same 
truck was sold to a resort owner 
in northern Wisconsin for $2,000. 
In discussing the used car sit- 
uation, Schwartzburg said: 

“Time after time legitimate deal- 
ers have sold a new car to some- 
one they supposed was a legiti- 
‘mate purchaser, and have found 
that same car turning up a few 
days later in a used car lot, ad- 
vertised for sale at as much as 75 
percent more than the new car 
price.” 





Want to buy or sell new or used cars? 
Classified Want Ads will solve your prob- 
lem. 


gr Want Ad Dept., 


inside back cover. 
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Double Feafure Motor Oil 


for winter business 


For Winter 
AMALIR 


SuUB- ZERO 


MOTOR On 


See your AMALIE Distributor or write Dept. VIZ 





AMALIE DIVISION 

- SONNEBORN SONS, INC. 
Lexington Avenue, New York 16, N. Y. 
Refineries: Petrolia and Franklin, Pa. 

| Plent: Nutiey, N. J. 

' In the Southwest: 

Senneborn Gros., Dallas I, Texas 








statistical agency, reported last 
week. The previous high month had 
been July, 1941, when 66,353 units 
were registered. 

Indications are that registrations 
of new trucks for October will 
surpass the 1941 mark by even a 
bigger margin, the Polk motor sta- 
tistical division said. 

On the basis of returns from 28 
states for October, truck registra- 
tions were 32,082, representing 
about 42 percent of registrations 
expected for the month. The 32,082 
new truck units compares with 19,- 
041 units for the same states and 
month in 1941, 

Total new truck registrations for 
the year now lack only 50,000 of 
surpassing the half million mark, 
and when tabulations for Novem- 
ber are completed it is expected 
that that mark will be well passed, 
Polk stated. 

Reflecting stepped-up automobile 





AT THE 27TH annual convention of Minnesota Auto Dealers Assn. Left to 


Glenn B. Atcheson, manager; 
Rihm, 


general 
president, MADA. 


right, 
L. Malion, president, NADA; John B. 





production, new passenger car reg- 
istrations likewise are surpassing 
registrations from comparable 
states in 1941. Returns from 48 
states—New York excepted—for 
September show new passenger car 
registrations at 200,568 units for 
the month, as compared with 113,- 
333 units for September, 1941. 
The total registrations for new 
cars for the year passed the mil- 
lion mark in September, but was 
far below 1941 figures, totals for 
which had passed the 3,000,000 fig- 
ure by the end of September, 1941. 
New-car registrations from 25 





states for October totaled 64,962 


units, as compared with 49,870 units 
for comparable states in October, 
1941. Registrations for October 
should reach 260,000, it is indicated. 


Alabama Dealers Name 


Brooks Counsel 
MONTGOMERY, Ala.—Appoint- 
ment of State Labor Director Em- 
mett Brooks as counselor and spe- 
cial representative for the Auto- 
motive Dealers Assn. of Alabama, 
effective when his term of office 
expires on Jan. 20, is announced 
here by C. E. Anderson, executive 
vice-president of the association. 











Nash 40 Cts. a Lb. 


The Nash official called attention 
to the fact that butter is selling 
at 83 cents and meat at 70 to 80 
cin. oe 
the country. 


a pound. He pointed out that 
car costs have doubled, meat and 
_ r edibles have quadrupled in 
price. 





What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover, 
this issue. 
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THE HOUDAILLE 








VISCOUS 


TORSIONAL VIBRATION DAMPER 





(C) Synthetic fluid 





@ On large engines or small ... gasoline or diesel 
. . . the Houdaille* Viscous Torsional Vibration 
Damper curbs both major and minor critical or- 
ders of vibration simply and efficiently. And by 
taming vibration, it solves related troubles as 
well, In cases where such problems have existed, 
it has proven effective in reducing engine noise 
and increasing timing-gear life. 


Simple tB 


(A) Inertia mass or fly-wheel. 


(B) Two-piece welded housing 


The Houdaille* Viscous Torsional Vibration Damper 
consists of only two essential parts. 


-.a two-piece welded 


housing and inertia mass or fly-wheel. Since it employs 
a synthetic fluid with relatively flat viscosity curve, its 
efficiency is not materially affected by temperature. The 
housing is hermetically sealed and there are no wearing 


parts... 


hence no service or replacement problem. 


Houdaille* engineers will be glad to discuss the ap- 
plication of the Viscous Torsional Vibration Damper ‘ 
to any internal combustion engine. 


HOUDE ENGINEERING 


Diy 


S1ON OF 


HOUDAILLE-HERSHEY CORPORATION 
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Looks “a Auto Industry 


Army Chief of Research Asks Vehicle Men 
To Aid in Developments 


By Jim White 
DETROIT.—Addressing members 


Departmen 

out the pressing need for coopera- 
tion and joint research between 
industry and military groups. 

“Automotive transportation con- 
tributed greatly toward the win- 
ning of World War II,” he said. 
“It is bound to contribute to the 
winning of any future war; but 
the extent of this contribution 
lies in the lap of the automotive 
industry.” 

Gen. Aurand indicated that the 
appropriations to the War depart- 
ment for the continual research 
and development necessary for up- 
to-date equality against the weap- 
ons developed by other nations 
were inadequate. It was, there- 
fore, asked of industry men to 





work with the War department for 
developments in their own partic- 
ular fields. 

Aurand said that weapons of the 


.| future -will be much faster and 


have much greater energy and ef- 
fectiveness than those of World 
War IL 

“A far greater proportion of our 
industrial capacity will have to be 
applied to furnishing the army of 
the future with its weapons than 
was devoted to that purpose in 
World War II,” he said. 
- “There are two characteristics 
as to the performance of weap- 
ons of the future and their de- 


department necessary. 

“I believe that the accomplish- 
ment of these military character- 
istics is strictly up to the civilian 





TRANSMISSIONS 
TIMING CHAINS 
OVERDRIVES 
SYNCHRONIZERS 
CLUTCHES 
UNIVERSAL JOINTS 
DRIVE SHAFTS 
CARBURETORS 
RADIATORS 
TAPERED 

WHEEL DISCS 


ENGINEERING | 


PRODUCTION 


Executive Offices, Chicago. These units form Borg-Warner: orc & BECK + BORG-WARNER INTERNATIONAL 


BORG WARNER SERVICE PARTS 


¢ B-W SUPERCHARGERS, INC. + CALUMET STEEL + DETROIT GEAR + DETROIT VAPOR 


STOVE + INGERSOLL STEEL +« LONG MANUFACTURING « LONG MANUFACTURING CO., LTD. - MARBON « MARVEL-SCHEBLER 
CARBURETER « MECHANICS UNIVERSAL JOINT + MORSE CHAIN +- MORSE CHAIN CO., LTD. - NORGE 
NORGE, MACHINE PRODUCTS + PESCO PRODUCTS + ROCKFORD CLUTCH + SPRING DIVISION + WARNER AUTOMOTIVE PARTS 


WARNER GEAR « WARNER GEAR CO., LTD. « WISCONSIN TRANSMISSION 





¢ NORGE-HEAT 





ij; automotive industry with ‘a min- 


imum of subsidization from mili- 
tary funds. However, I believe that 
there is an obligation on the mili- 
tary to supply the automotive in- 
dustry with all of the fruits of its 
labors to date, as well as its ex- 
periences from World War II in 
the motor transport field.” 

As an indication of prospective 
needs of the military in vehicular 
fields, Gen. Aurand cited changes 
which he felt are needed. 

“Vehicles built for one purpose 
are a headache in the theater of 
war,” the general stated. “The 
Army wants vehicles that can go 
anywhere, get there fast and re- 
quire the absolute minimum of 
maintenance with maximum acces- 


plane complete, they should be ca- 
pable of reasonably simple knock- 
down. They should be readily 
adaptable to flotation and flotation 
devices should be designed so they 
could be readily attached in the 
field.” 


flotation gear and the springing 
m must permit cross-country 
travel at high speed.” 

“We want an 8-ton truck that 
will haul an even larger semi- 
trailer and still not be road-bound. 

“We need modern tank trans- 
porters capable of negotiating the 
steep grades and sharp turns of 
the Burma Road.” 

Gen. Aurand pointed out the 
pressing need for standardization 
of vehicle types and parts by re- 
ferring to records of operations in 
Europe shortly before V-E day. 

CoL G. W. Trichel, US.A. (re- 


the war 

Presiding at the speakers table 
was Edward T. Gushee, president 
of the association, who rendered 
the annual report. O. E. Hunt, Gen- 
eral Motors vice-president, served 
as toastmaster and introduced Gen. 
Aurand to the membership. 

Automotive notables were pres- 
ent, among them being K. T. Kel- 
ler, Chrysler Corp.; Nicholas Drey- 
stadt, General Motors; Col. G. 
W. Trichel, Chrysler Corp.; George 
R. Fink, Great Lakes Steel Corp.; 
Robert L. Biggers, Chrysler Corp.; 
Cc. L. MecCuen, General Motors 
Corp.; H. H. Sanger, Manufactur- 
ers National Bank, and Col. H. W. 
Alden, Timken-Detroit Axle Co. 


60-Ton Tanks 
Developed by 
Chrysler 


DETROIT. — Delivery to Army 
Ordnance of a 63%-ton tank-type 
land battlewagon and a 60-ton 
heavy fighting tank, with twice the 
speed and armor of any other tank 
of comparable size, is announced 
here by Fred M. Zeder, vice-presi- 
dent in charge of engineering, 
Chrysler Corp. 

The battlewagon is designed to 
carry either a 10-inch howitzer or 
an eight-inch rifle. The howitzer 
can shoot a 3860-pound shell 16 
miles and the rifle can hurl a 240- 
pound shell 27 miles. 

The 60-ton tank, which has a 
90-millimeter high velocity rifle and 
can hurl a shell at three times 
the speed of sound, is powered by 
a 760-horsepower V-12 engine. It 
has double the armor protection 
against enemy fire power of earlier 
tanks and carries a crew of five. 

The battlewagons are nearly 32 
feet long and 12 feet wide, and 
are equipped with special mud- 
going treads 28 inches wide. De- 
spite their tremendous size and 





weight, they are capable of travel- § 


ing at a speed of 20 miles an hour 
carrying two drivers inside the 
hulls and a six-man gun crew. 
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Advance in Heating 


GMC Bus Unit Held Revolutionary; 
Adaption to Cars Studied 


TOLEDO.—Work is now under 


urban buses, it was 


The bus heater, which operates 
independently of the motor, is 14 
inches square and 26 inches long 
complete, the heating unit proper 
being only 8 inches square and 19 


ducing 1,000 bus units a month 
for GMC. 

Advantages for buses, especially 
diesels, are said to be outstanding. 


here | Antifreeze for engines is unneces- 


sary and windows are kept free of 
steam and fog by the ventilating 
feature. Cold starting problems of 
the diesels, previously a big con- 
sideration, are overcome. 

The coaches may now be 
parked outside in cold weather 
without the former danger, it 
was pointed out. 

At the same time, GMC coach 
engineers say, clean, filtered fresh 
air is evenly distributed at all 
times and properly heated for win- 
ter operation. This is said to elim- 
inate the odor problem in coaches. 


Cost of operation is small, since 


inches long. the unit would require only one- 
The smaller unit for cars could] eighth of a gallon of gas hour 

be used for airplanes and house| to operate constantly, which is 

‘| heating, it was said. not necessary. 

Surface Combustion is pro- While gasoline engines can use 


AKER STATE COLD-TESTOIL.. 










































































QUAKER 
STATE 


MOTOR OIL 


help you make friends faster —loyal 
friends—the kind of friends who not 
only come back to buy from you, but 
influence others to do the same. 


T’S a friendly act and good busi- 
I ness for Quaker State dealers to 
push Quaker State Cold-Test Oil 
now! Urge every customer to let you 
prepare his car for winter with this 
wonderful Quaker State product. 
Does so much to improve car service 
during the cold winter months. 


Thoroughly dependable. It will 


= 
‘QUAKER 
STATE 


Another thing—many a grease job 
can be lost by not asking for it. So 
ask. Make every winter lubrication 
job a thorough job by using Quaker 
State Superfine Greases, too! 





Member Pennsylvania Grade 
Crude Oil Association 


‘ 


QUAKER STATE MOTOR OIL ¢ QUAKER STATE SUPERFINE LUBRICANTS 
QUAKER STATE OIL REFINING CORPORATION « OIL CITY, PENNA. 
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the bus heater, too, it is especially 
for diesels. 


Here is how the system works: 

Hot water from the engine jacket 
is circulated into the system at en- 
gine outlet to a diversion valve. A 
booster pump, electrically driven 
(1/10 hp. motor requiring 6 am- 
pere) with capacity of five gallons 
per minute, cuts in automatically 
if passenger space demands heat. 

The diversion valve _ controls 
water flow through tubes in floor 
ducts to heater core or diverts it 
back to engine. It is controlled by 


a thermostat. 
A booster heater, 


automatically 
controlled by an aquastat, sup- 
se 


Fresh air is drawn through a 
grille and filter above the front 
destination sign by two Sirocco 
type blowers, with single % hp. 
motor. The air is forced upward 
through the heater core into ducts 
along each side of the coach. 

Automatically, temperature con- 
trolled fresh air enters passenger 
space through slots in upper mold- 
ing of advertising racks. 

Rapid flow of air through these 
slots creates a suction which pulls 
surrounding air from ceiling and 
carries it down as a_ sidewall 
blanket over the windows to the 
floor. On its downward sweep, the 
warm air removes moisture from 
the windows, preventing fogging 
and providing clear passenger 
vision. 

A blower behind the left front 
longitudinal seat forces air through 
the floor duct which houses the 
hot water pipes. The warmed air 


floor on left and right side of 
coach through slots and tubes. 
Coach temperature is regulated 
by controlling the amount of heat 
added at the continuous source of 


ing device, a thermal bulb and 
capillary tube connected to the 
thermostat containing fluid which 
automatically adjusts this thermo- 
stat, causing incoming air to cycle 
at a higher or lower temperature 
as coach temperature tries to rise 
or fall. An imperceptible rise in 
coach temperature results in cooler 
air supply and a similar drop re- 
sults in warmer air supply. 

Thus two thermostats and a fluid 
bulb control passenger temperature 
by operating the water by-pass 
valve. 

Engine water temperature is pre- 
vented from dropping below a pre- 
determined minimum by 
the booster heater. This control is 
by aquastat in engine jacket. This 
heater, a device similar to a do- 
mestic oil furnace, maintains en- 
gine temperature whether engine 
is running or off, or parked for 
the night. The aquastat is set to 
start the heater at a low of 155 
degree jacket water temperature 
and shot off at 165 degrees. It may 


be adjusted for higher tempera- 


tures if desired. 

It is estimated that in cold 
weather, this heater might . be 
working from 20 percent of the 
time to continuous operation. 
This is an outstanding feature 
assuring easy engine starting in 
severe cold weather and proper 
engine temperatures under all 
conditions. 

Considering the water system as 
a whole, flow is from engine 
through coach heating system or 
from engine through engine cool- 
ing system, or both. Coach thermo- 
stats control flow in one system 
and engine thermostat in the other. 

The overhead system has in no 
way changed the familiar proced- 
ure of filing and draining the en- 
gine water system. A surge tank 
in engine compartment contains 
reserve engine water plus enough 
additional water to fill that part 
of the overhead heating system 
located above the surge tank level. 
A closed pressure system is main- 
tained throughout. 

Approximately 1,000 CFM incom- 
ing fresh air pressurizes the in- 
terior of the coach preventing in- 

(See HEATER, Page 47, Col. 1) 
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PAA Looks to Youth 


Planning Junior Executives Branch 
To Safeguard Future 


PHILADELPHIA.—Plans for the 
establishment of a junior execu- 
tives branch in the Pennsylvania 
Automotive Assn. for sons of deal- 
ers and other young auto men were 
disclosed here last week at the 
Philadelphia Automotive Trades 
Assn. annual meeting by Claude 
Klugh, PAA manager. 

disclosed 


Should this test branch be suc- 
cessful, then a similar group will 
be established in western Penn- 
sylvania. 

Klugh said, in previewing the 
state association’s projected plans, 
that PAA is preparing to retain a 
full time traffic safety director. 

The reason for this action, he 
pointed out, was in the difficulty 
of too few men of the associa- 
tion holding too many jobs to be 
able to do any one job well. ~- 

The association expects to see 
Rep. Lichtenwalter elected speaker 
of the State House and looks for 
an understanding here in the new 
speaker who, they feel, is their 
friend. 

The membership is being polled 
to determine the desirability of a 
change of date for state inspection 
periods with an eye to getting suit- 
able legislation passed. 

PATA has increased its new car 
dealer membership by 20 in the 


Import Bans 
On Antimony 
Are Lifted 


WASHINGTON.—Removal of all 
restrictions on imports of antimony 
was announced late last week by 
the CPA. 

At the same time, CPA said that 
it was directing the RFC to dis- 
continue public purchase of anti- 
mony from foreign sources except 
for commitments and arrange- 
ments already undertaken. 

Antimony, whose chief civilian 
use is in the manufacture of lead 
items, was in great demand during 
the war for flame and mildew 
proofing of military equipment 
such as tents, and also for fire- 
proof paint. 


Nash Plans Told 
Detroit Zone 


DETROIT.—About 175 Nash deal- 
ers from Michigan and Ohio at- 
tended a 1947-model sales meeting 
here Friday. It was the first ses- 
sion under Detroit zone sponsor- 
ship since the local distributorship 
setup was abandoned several 
months ago. 

The dealers heard talks by B. C. 
Anderson, Nash assistant general 
sales manager; N. F. Lawler, ad- 
vertising director, and B. E. 
Thompson, Detroit zone manager 
Other factory officials present in- 
cluded A. M. Wibel, vice-president 
in charge of purchasing; Godfrey 
Strelinger, treasurer; George Wal- 
rath, regional manager, and J. E. 
Lamy, Canadian sales manager. 


Heater 


(Continued from Page 46) 

rush of air when doors are opened; 
and also prevents exterior odors 
and fumes from entering the coach. 

This 1,000 CFM is the equivalent 
of a complete air change in a 32- 
passenger coach (empty) in 1% 
minutes, or 1% minutes for a 45- 
passenger coach. This rate of 
change completely eliminates an- 
noyance to passengers from stale 
and heavy air. 


Welding Manual Offered 


Instructions in welding, brazing 
and soldering are offered in a new 
pocket-size “Magic Wand” welding 
manual. 

Copies of this manuai may be 
obtained on application to Patent 
Specialties, Inc., 4020 Tenth Ave., 

















New York 34. 


past year. Association speakers 
lauded the work of William Phil- 
lips, PATA manager. 

Elected president at the annual 
meeting was A. A. (Butch) Martin, 
Philadelphia Pontiac dealer. Er- 
nest Jones of the Ernest Jones 
Co. was elected vice-president. R. 
R. Sonneborn of Anders & Jervis 
Motor Co. was elected secretary, 
and E. J. Ronan of Ronan Motors 
retained the office of treasurer. 


were E. H. Bauer, M. H. Bury, 
L. CG. Krisher and J. E. Wolf- 


The remainder of the directors 
have not completed their terms of 
office and are W. L. Greer, Albert 
Jacobs, R. E. Knittinger, E. J. 
Powell, R. R. Sonneborn and W. S. 
Townsend. John Crisconi asked 
that he not be considered for re- 
election as a director. 

Retiring President P. T. Lowry, 











way of life.’’ 





in reviewing the association’s work 
for the year, described the in- 
creased activity in financial organ- 
izations for a check against evils 
and of the increased activity in 
the state legislative committee. A 
survey of service from PATA head- 
quarters over a period in excess of 
30 days showed an average of seven 





U.C. Wholesale Capital? 


Toledo Dealers Campaign to Oust Detroit 
As the No. 1 Market Place 


TOLEDO.—The Toledo Used Car 
Dealers Assn. is planning to oust 
Detroit as the nation’s principal 
used-car wholesale market, accord- 
ing to Earl (Doc) Greiner, presi- 
dent. 

(However, Detroit used-car deal- 
ers expressed a good deal of skep- 
ticism, citing Detroit’s natural ad- 
vantage as the auto-making capi- 
tal of the world and the efforts of 
the Michigan Used Car Dealers 
Assn. to extend service to visiting 
dealers.) 

Greiner said that nationwide ad- 
vertising in automotive journals is 
designed to attract the nation’s 
buyers to Toledo. 

Currently, he said, dealers here 
are selling to wholesalers from 
California, Texas, Florida, Iowa, 
South Dakota, Indiana, Oklahoma, 
Missouri, Arkansas, South and 
North Carolina and Georgia. 

Greiner also asserted that whole- 
sale used car prices in Toledo av- 





calls per hour to the association. 


erage between $50 and $100 cheaper 





than such prices in Cincinnati and 


Greiner and his used-car man- 
ager, Wilton Swan, are laying plans 
for a Toledo dealers ‘auction to be 
opened in May. Only trade-ins will 
be offered, and the auction will 
open only to dealers. It is an 
tegral part of the campaign 
capture the wholesale used 
market, he said. 


Bsig 





WICHITA FALLS, Tex—George 
T. Christopher, president of Pack- 
ard, has purchased two carloads 
of registered polled heifer calves 
from the Johnson Brothers ranch 
at Jacksboro. The cattle were 
shipped to. Christopher’s farm at 
Troy, O. 















Here’s the answer to your problem of increasing your trucks’ 
running time and operatin 
limits set by the endurance of your drivers. It’s the new Monroe 
E-Z RIDE TRUCK SEAT, built for the special purpose of 
decreasing driver fatigue... designed to carry the driver and 


no other load! 


The Monroe seat combines soft sone: 
ride cushioning of the Monroe Direct- le-Action Hydrau- 
lic Shock Absorber and the side-sway control of a lateral 
stabilizer. It adds hours and miles to the run and brings smiles 
of relief to the faces of drivers who until now have had to take 
the jars and jolts of truck springs, strong enough to carry the 


efficiency beyon 


load, but too heavy for human comfort. 


Now available for 1938-46 Dodge Truck. Models for Inter- 
national, GMC, Ford and Chevrolet on the way. Monroe engineers 
always ready to assist you in rehabilitating your equipment , 
for more comfort, greater safety, full utility. Write or wire. 





MONROE AUTO EQUIPMENT CO., MONROE, MICH, 





Otto D. Whipple, who has had 


nine years’ experience driving trucks 
in the Midwest, says of the E-Z RIDE 
SEAT recently installed on his truck: 
“The seat eliminates back support 
belts ... does away with back scrub- 
bing and constant bumping. I feel 
100-% better at the end of the day. 
Railroad crossings and severe bumps 
no longer knock me off the seat. I 
prefer 14 hours on a Monroe seat to 


the present 


comfort with the 


eight on the standard variety.” 





HERE’S 


2. Exclusive variable-rate coil sprin 
unit with Monroe Hydraulic Shoc 


YOUR 
ANSWER 











MONROE E-Z RIDE TRUCK SEAT 


Special Monroe Direct-Double-Action Hydrau- 
lic Shock Absorber controls jars and jolts. 


acting in 


Absorber 


assures easy-chair comfort for driver of any 
weight. No adjustment required. 


3. Pivot point and stabilizer bar take care of side 
sway—just as important to health and endur- 
ance as cushioning the up-and-down jolts. 


Originated and manufactured exclusively by 
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Embargo Chokes Off Parts 





Most Auto Makers Face 


Shutdown by 


Weekend 


(Continued from Page 1) 


started a progressive shutdown as 
the freight embargo went into ef- 
fect at midnight Thursday. 


assembly will 

halt at all plants not later ‘than 
Dec. 15. He said that the Rich- 
Beach branches in 


ed to continue their opera- 
tions through the entire week. 
Nash Motors rted a more 


indications there that production 
would continue for 10 to 15 days. 


Some passenger-car manufactur- 
ers were reported to have sought 
extra allocations of airplane and 
truck freight space for shipment 
of parts from suppliers. These car- 
riers turned down the requests with 
the assertion that they were han- 
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Motors, 85,000 at Ford 
at Chrysler. 


customers unable to receive parts, 


came of secondary importance 

when ODT Director J. Monroe 

Johnston announced that railroad 

haulage of non-essential commodi- 

—— be banned at 12:01 a.m. 
6. 


All freight cars loaded up to the 
midnight hour Thursday were to 
be delivered tq their 

rail officials said. Only a 


Of long-term significance to the 
industry, meanwhile, were several 
developments emanating from the 
UAW-CIO front. 

Walter P. Reuther, UAW presi- 
dent, revealed that the union will 
demand a company-financed s0- 
cial insurance program in all its 
1947 contracts. The 
he will 


Reuther’s statement said the 
UAW will call for an employer con- 
tribution amounting to 3 percent 
of the gross earnings of employes. 
The resultant fund would be used 


The UAW International Execu- 
tlve board is scheduled to hold a 
wage policy meeting in New York 
City this week. Purpose of the 
meeting, according to union spokes- 
men, is to coordinate the UAW’s 
wage strategy with that of the 
steel and electrical unions, the ex- 
ecutives of which will convene for 


wage: planning sessions later in 
December. 
The tions between 


negotia’ 
Chrysler and the UAW were ad- 
journed Wednesday until after the 
UAW board . The amount 
of the demand sought from the cor- 
poration remained undisclosed. 

A meeting of the UAW’s national 
Chrysler conference Thursday de- 
manded that a specific wage de- 
mand be established. The confer- 
hold another strategy 


Split 
Speculation was divided on how 
court would react to 


The $3,500,000 was a base sum, 


Here's the Comet. . . 











hardly sufficient to 
which would accrue 
the Su court is 
its 

By his continued resistance, 
therefore, Lewis may be risking 
the future of the miners’ union. 

The legal issues involved in the 
strike boil down to this: 


that 
valid. It further maintains that the 


ris-LaGuardia act applies to in- 
junctions in labor disputes involv- 
ing private employers only. 

Lewis counters that he is not in 
contempt, since the government 
acted as a private employer in 
operating the soft coal mines. Thus, 
according to his viewpoint, the 
writ was illegal and no crime was 
committed by ignoring the direc- 
tives of the writ. 


Lashes Out 
Hearings will o today (Nov. 
9) before Judge idsborough on 


ja government request for a dec- 


laratory judgment on the legality 
of the injunction. These proceed- 


hearings in the case by at least a 
week, 


Goldsborough, in pronouncing his 
judgment upon Lewis and the un- 
ion, issued some of the 
language ever heard from the 
bench in a labor case: 

“This is not the act of a low 
lawbreaker, but it is an evil, de- 
thing that 
means hunger and cold and un- 
employment and destitution and 
m of the social 


“As far as the miners them- 
selves are concerned, it is a case 
of ‘Father forgive them, for 
they know not what they do.’ 
“,.. If the worst comes to the 
worst, and it is a question of 
the destruction of (the UMW) to 
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injunction is legal, since the Nor- | 42 


ings may delay the Supreme court |’ 








preservation of this repub- 
the republic is going to be 


Other Labor News 
The Federal Bureau of Labor 
reported that strikes 
during 1946 will set a new record, 
eclipsing the existing mark set in 
1919. 


Kaiser-Frazer signed a collective 
bargaining contract with the Fore- 
men’s Assn. of America. The Pack- 
ard test case on foremen’s union- 
ization is still pending in the U. S. 


ad Su court. 
The number of automotive sup- 


plier strikes dropped to 25. A 22- 
strike ended at the Airtemp 
division of Chrysler Corp., Day- 
ton, O. 

The UAW staged a national foun- 
dry conference in Milwaukee to 
rogram de- 


wage differentials paid foundry 
workers. 
a * 


Seaton Heads GM Labor; 


Coen Made Vice-President 

DETROIT.—Harry B. Coen, who 
has been placed in charge of the 
Employe Cooperation staff of Gen- 


Moto 

week elect- 

a _ vice-presi- 

it of the cor- 
ion by the 
of direc- 


rs. 
Coen, who came 
the central of- 
ce in 1939 after 
rving as man- 
ager of Flint op- 
rations for 
hevrolet for 
several years, was director of labor 
relations prior to his new appoint- 
ment. 


At the same time, C. E. Wilson, 
president, announced that Louis G. 
Seaton, a member of the person- 
nel staff for 14 years, will succeed 
Coen as director of labor relations. 
Seaton, 40, joined GM in 1928. 

* 


* * 


Louls G. 


Stewart-Warner Plant 
Hit by Embargo 

CHICAGO.—Manufacturing oper- 
ations of Stewart-Warner main 
plant, 1826 Diversey, were reduced 
last week to one eight-hour shift, 
resulting in layoff of approximately 
400 regular employes. 

The freight embargo, with result- 
ant curtailment of incoming ma- 
terials and inability to ship. fin- 
ished goods, plus cancellation of 
orders from customers in the auto- 
motive industry, due to shutdowns 
in plants of these customers, were 
reasons ascribed by William Miller, 
director of industrial relations. 


Pope Dodge Expands, 
Modernizes Plant 

South Shore Buick, Inc., Chicago, 
Ill, announces expansion and mod- 
ernization of its plant, according 
a Boge Dodge, president of the 











Nevada Advised 
To Defer Change 
In Tax Plan 


RENO, Nev.—Opposition to any 
immediate radical change in Ne- 
vada’s tax structure was expressed 
in a taxation study report submit- 
ted last week to the Nevada Assn. 
of County Commissioners by a 
committee on. which automobile 
dealers were represented by Bud 
E. Wilson. 

Headed by Dryden Kuser of Ne- 
vada Taxpayers Assn., the com- 
mittee recommended that the 1947 
Nevada legislature authorize the 
State Tax Commission to make a 
comprehensive survey of the need 
for tax revision. Pending the com- 
pletion of such a study, and the 
carrying out of a program of equal- 
ization of assessments, the com- 
mittee held that major tax changes 
should be deferred. 

In offering recommendations for 
a “short-range program” covering 
the coming biennium, the commit- 
tee advocated the issuance of 
bonds rather than the use of sur- 
plus funds for capital improve- 
ments 

“In the case of capital improve- 
ments,” the committee said, “we 
believe that the state should issue 
bonds for such construction. We 
do not see that it is reasonable nor 
fair that the taxpayers of any par- 
ticular year should pay for proj- 
ects the lifetime of which would 
exceed a 20-year bond. To those 
that feel this would impair our 
standing as “One Sound State” we 
would point out that the slogan 
was coined years before we were 
a bond-free state. It was merely 
accidental and through the exi- 
gencies of war that we, today, 
happen to be the only bond-free 
state in the union. To maintain 
that standing now that construc- 
tion will be possible, when such 
a policy is unsound financing, is 
false sentimentality and unjusti- 
fiable.” 





Kaiser-Frazer 
Sues McCulloch 
For $350,000 


DETROIT.—Kaiser-Frazer Corp. 
filed suit in Federal court here 
last week, asking $350,000 damages 
from McCulloch Aviation, Inc., 
charging “gross misrepresentation 
of contract” and failure to produce 
a@ proposed three-cylinder automo- 


rs, was| bile engine. 


The action was a counter claim 
against the McCulloch firm, which 
in October had filed suit for $240,- 
000 against K-F, claiming the lat- 
ter owed that amount upon ter- 
mination of contract last Septem- 


r. . 

McCulloch officials were reported 
to have done extensive research in 
two and three-cylinder engines and 
to have promised K-F samples in 
six months. Instead, K-F claims, 
it was found in September. that 
the firm had been working on a 
two-cylinder engine only. 

K-F' refused to accept the two- 
cylinder job and McCulloch stop- 
ped work entirely, thereby breach- 
ing the contract, the auto firm 
charges. 


Hopkinson Quits 
Willys Position 


TOLEDO. — Willys-Overland offi- 
cials last week announced the resig- 
nation of Francis L. Hopkinson as 
vice-president and treasurer. No 
successor has been named. 

Hopkinson before joining the 
Toledo firm in December, 1942, had 
been with General Motors for 17 
years in that firm’s domestic and 
overseas division. Hopkinson is 
planning to devote his time to per- 
sonal interests. 


Reynolds Leaves CIT Credit 
To Open Ford Dealership 


S. J. Reynolds, vice-president of 
Universal CIT Credit Corp., in 
charge of the Syracuse, N. Y., di- 
vision, will leave to operate a Ford 
dealership in Syracuse. His new 
company will be known as Rey- 
nolds Motors, Inc., and an official 
opening date will be announced 
in the near future. 











Fes 


PS bseseee 








U . UMU EWS, DECEMBER 34 6 ’ 











DE a 
CH] OU e C u ie n O ‘ 
ende 0 52,582 
eq 
Ces ; 
engineerin me ng de: ned nd b ‘ Ke ‘ ‘ ery o 080,000 
? 2 Vy. G 
p Ch d 
y¥ 





mi (1 GITASJ AS) & 


‘ia pondering the [aac po cm 


fod 
Anil 


ment of rap, af 4 pea 
. : : > g 4 (ane —— 


4 _ 
4 hn. A 4 


‘ PSU GAT ' - 
aiab Seten eperating \ ah a 


— | 


0 ne SS i — 
bude er sas 
naust = ; 
Dies means fr 
niet . eae eet | ct | \ Dp 





s ee: ry 
Aen ee ‘ 0 ’ 0 ’ 
eee 
nena of promp ompn d coon ’ obb D disp 
‘ 
' 0 0 purpose 0 t d of p ’ 0 
n De 
me u. 5 fin ‘ ors O d to D 0 0 ‘ 0 
fete 
7 . q 0 n ’ depenc ‘ 0 
Co 


5 Bevin B. Thaw en : NMOUTe lity Silbil, _ grown 
a Dec. 2. He wan’ found at his foie WISCONSIN Spicer AOU Pillans GRAPHO In, 


sernorr 58m Turner yee Ayer lesl filled st itt | RON 
of 25 years in the auto business, died Ia AME iY CELORV! 
n Fred Boy a Waray os Mag pirrer “sl RARITAN lhe iia ech Va ywort® 


acai’ tna. voyse tharbereer, 4 PURITAN Uk ee i SENOUR pele) oi 4 MOND FEDERAL 





AUTOMOTIVE NEWS, DECEMBER 9, 1946 





Car, Truck Output Estimates 
By Automotive News 


(U. 


448+ 


PASSENGER CARS 
8. PRODUCTION ONLY) 


317 





86,817¢ 52,151 261,149 


tStation wagons. 


*Revised. tIncludes trucks. N.A.—Not available. 


Note: 1941 figures include cars and trucks, U. S. and Canada. 
COMMERCIAL CARS 
(U. 8, PRODUCTION ONLY) 
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Total Cars, Trucks, Canada 
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U.S. Plants Build 92,971 
Cars for Record Week 


(Continued from Page 1) 


ous Thanksgiving 
cording to Automotives News fig- 


pu 
U. S. plants turned out a total of 
360,413 units in November—261,149 
cars and 99,264 trucks. Although 
, revised upward, November's effort 
far below the postwar 





has built 349,508 passenger cars, 
while Ford trails with 347,056. 

What final effect the freight em- 
bargo will have on Chevrolet’s and 
Ford’s car output race is at pres- 
ent indeterminable. 

‘Car output at Ford last week 
was estimated at 13,423 compared 
with an actual 8,193 turned out in 
the previous three-day week. Ford 
spokesmen at press time estimat- 
ed that the Rouge plant would be 
able to operate for another five 
days. 


At Chrysler, a plant official 
said that every attempt would be 
made to operate under current 

the second 


week of December. 

Meanwhile, Chrysler last week 
turned out an estimated 11,193 pas- 
senger cars compared with 6,711 
the week before. 

Hudson last week suffered almost 
two days of idleness due to parts 
shortages, before turning out an 
estimated 1,881 cars. In the previ- 
ous week, three days of output held 
Hudson to an actual output of 
1,726 cars. 

K-F Output Slumps 

Although no confirmation was 
available, it was reliably reported 


Nash officials declared that out- 
put would be on a day-to-day ba- 
sis after Friday’s freight embargo. 
Nash last week turned out an es- 
timated 2,703 cars compared with 
1,608 the week before in three days. 

Studebaker assemblies continued 
at recent levels last week as an 
estimated 2,399 cars and 1,348 
trucks were turned out. 


and 504 station wagons comprised 
the estimated output last week. 
No official comment was avail- 


Contingencies resulting from the 
coal strike have perforated all pre- 
vious predictions of what total 
1946 car and truck output will be. 

However, with the prospect that 
U. 8S. plants will be able to account 
for at least another week of out- 
put, it appears that the final count 
in 1946 will include only slightly 
more than 2,010,000 passenger cars 

ae 


Models 


(Continued from Page 1) 
unless plans are a the 
por delayed by 
Studebaker and Kaiser-Frazer 





However, whatever resistance de- 
velops would be against high prices 
rather than style, and c 
would work to increase costs un- 
= the production picture clears 


Hudson Reveals 
Sales Plans for 

7 
Coming Year 

DETROIT. — Plans for Hudson’s 
1947 selling season were discussed 
at a national four-day conference 
attended by divisional sales man- 
agers and members of the factory 
sales and service divisions here 
last week. : 

George H. Pratt, Hudson’s gen- 
eral sales manager, opened the con- 
ference, which emphasized discus- 
sions on.sales, service, advertising, 
merchandising and business man- 
agement during 1947. 

Pratt was assisted by N. K. Van- 
Derzee, assistant general sales 
mariager, and M. M. Roberts, man- 
ager, advertising and merchan- 
dising. 


The divisional sales 

who attended the meeting were C. 
H. northeast division; W. 
A. Ernest, southeast division; B. J. 
Beguhn, midwest division; H. F. 
Riley, northwest division; W. 8S. 
Milton, : 
E. Young, 


Ray Everett Motors _ 
Ray Everett and Joseph M. Gar- 
vey have incorporated Ray E\ver- 











ett Motors, Inc. to operate a deal- 
ership in Hamilton, Mo. 


P 
At Willys-Overland, 1,711 jeeps 
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WANT ADS | 














CHEMIST — AUTOMOTIVE PRODUCTS. 
adhe- 














‘AG! capable of taking 
charge of all hew and used car sales in 
this 500-car wil 








motive News, Detroit 26. 
PARTS MAN—Ford, Mercury and Lincoln 





. Must be trustworthy and aggressive- 
ly interested in parts sales and service. 
Good salary and commission for quali- 
fied parts man. Mail full particulars of 
past experience stating previous salaries 
received to Box 1483, c/o Automotive 
News, Detroit 26. 


WORKING SERVICE MANAGER required 
by Lincoln, Mercury dealer in New York 
area. Full charge of service with 12 
mechanics, also supervision of parts de- 
partment. Must have excellent character, 
fine personality. Not less than 15 years’ 
experience. Thoroughly familiar with 
Ford Motors system of merchandising 





service organization functioning smooth- 
ly with progressive ideas for future busi- 
ness. High remuneration for fully quali- 
fied man. Mail all details of experience 
and salaries received which will be kept 
strictly confidential. Address, Box 1484, 
c/o Automotive News, Detroit 26. 


nection with investment possibility. 
1463, c/o Automotive News, Detroit 26. 

SALES EXECUTIVE—25 years’ experience 
automobile business, desires connection 
(Factory or Retail) with possibilities 
commensurate with ability. Experience 
covers sales management, factory dis- 
trict manager for General Motors d- 
visions and operated own business ag 
Oldsmobile-Cadillac distributor six years 
before liquidating to enter Army. Would 
like proposition with possibility for even- 
tual buying out of dealership. Free two 
travel and location. Preference, Cali- 
fornia. Box 1486, c/o Automotive News, 
Detroit 26, Michigan. 

CERTIFIED PUBLIC ACCOUNTANT — 
Formerly office manager and head ac 
countant for Reo Motors, Inc., N. Y¥. 
branch, available to install accounting 
systems for dealers. Also regular or spe- 
cial audits and tax service. Box 1396, 
c/o Automotive News, Detroit 26. 

MANUFACTURER'S REPRESENTATIVE 

MANUFACTURER'S REPRESENTATIVE 
covering Wisconsin and Upper Michigan 
can handle few more reliable lines. Box 
1479, c/o Automotive News, Detroit 26. 








WANTED 


Rust-Tite Emulsion 
Products, Inc. 


342 East Avenue 
ROCHESTER, NEW YORE 


BUSINESS FOR SALE 
AUTO SHOP—Equipment, 
tools and stock. Midwest location. Priced 
right. Box 1467, c/o Automotive News, 
Detroit 26. 





Nationally Known Bus 
Body Factory for Sale 


Exceptional opportunity. Large 
number unfilied orders. Sub- 
stantial cash required. 


WIRE 





- | CLIENT INTERESTED IN PURCHASING 


new car agency with allocation. 
References, bank and t are of the 
best. General Motors and Chrysler prod- 
ucts preferred. Write full details in first 
letter. Replies held in strict contidente. 
Room 3302, 450 7th Avenue, New Yak 





concrete building, 9,000 square foot flcor 
space, h ing sh om, room, 
lubrication, repair, body, 





1485, c/o Automotive News, 
BUSINESS FOR 








AUTO BODY SHOP 


service. Able to attract and keep sound | eq 








Wage Board Sets 
Jan. 15 Deadline 
For Case Work 


WASHINGTON.—The Wage Sta- 
bilization Board, announcing its 
liquidation plans last week, stated 
that it will attempt to dispose of 
most pending enforcement cases 
by Jan. 15. : 

Regional boards were instructed 
to wind up proceedings by the 
Jan. 15 deadline on‘fhe following 
types of ‘cases: 

1. Violations in which proceed- 
ings were instituted before Nov. 9. 





, 2» Voluntary disclosures of vio- 


lations by employers, if made be- 
fore Dec. 31, 1946. 

Employers were advised that by 
making voluntary disclosure before 
Dec. 31, they will have their cases 
handled by the WSB and thus can 
bring any extenuating circum- 
stances to the board’s attention. 
The WSB said that cases re- 
maining unsettled on the Jan. 15 
deadline will be referred to the 
Bureau of Internal Revenue. Such 
cases might yet. lead to a tax dis- 
allowance penalty, it was said, since 
the revenue bureau is authorized 
to disallow illegal wage adjus* 
ments as a taxable business ¢ 
pense. 








AN Want Ads cost little—get resu) 
why not use ‘em? See inside backc: 
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DARS WANTED 
GIVE $400 cash and new Piper Cub 
trainer J3-65 for new Studebaker Com- 
mander. Airplane positively brand new. 
The list price is $2,435. Phone 184, 
/ Emory Hurley, Palatka, Florida. 


USED CARS WANTED 


VEN PASSENGERS, limousines. large 
fives; cars must be clean. Prices 
/reasonable. McCLINTOCK - CADILLAC, 
| Lansing, Mich. 


WANTED TO BUY—Wrecked, burned or 
» used Nash cars, all models, Write D. W. 
Bowman-Nash, Sidney, Ohio. 


MADILLAC, sa or PACKARD 

» seven p new or used 
1946 models, or —- used ones that in 
condition are unusually clean and in un- 
usually fine condition. Do not bother to 
write us if cars are not 100% in every 
respect. A. A. Auto Service, Inc., 155 
East 69th Street, New York 21, N. Y 
Attention of Walter Tighe. 


LIFORNIA DEALER wishes to pur- 
chase clean used cars not older than 
1940 models. All makes, cash f.o.b. your 
front door; in quantities of 1 to 100. 
Airmail list of cars for sale and prices 
expected. Will make immediate contact. 
Kelley Kar Company, 1225 So. Figueroa 
Street, Los Angeles, California. Phone 
PRospect 1225. 


USED CARS FOR SALE 
WHOLESALING 100 LATE MODEL 
coupes, coaches, sedans, convertibles, 
station wagons. Sam Greenfield, 6700 
Euclid Avenue, Cleveland, Ohio. Tele 
phone HE-0232. 
OR SALE—43 
Plymouths, 58 
Plymouths, twodoor and fourdoor se- 
dans. All in excellent condition. Perfect 
mechanical condition. Excellent tires. 
Many with radios and heaters. Cars ga- 
raged in Toledo and Philadelphia. Ready 
for immediate delivery. The R. A. Com- 
pany, 48th and Ludlow Streets, Phila- 
delphia, Sherwood 7-1700 or Allegheny 
4-6065. 





























and 
and 


1941 Chevrolets 
1942 Chevrolets 





41939 CADILLAC TOURING SEDAN—Less 
than 36,000 original miles. AAA1 condi- 
tion throughout. Trade desired. Phone, 
write or wire, C. F. Myers, 42066 Michi- 
gan Avenue, Belleville, Michigan, Phone 
2744w3. 


Automobiles Wholesale 
All Makes — All Models 

*~Detroit’s Largest Wholesaler 
CENTRAL SALES 


' 6220 Livernois Detroit 
University 27317 








100 CARS 
Wholesale Only 
DOC GREINER 


Madison at Seventeenth 
Adams 6397 
TOLEDO, OHIO 
No Letters. Call Doc or Swan. 


AUCTION 
Durham, North Carolina 


Every Thursday P.M. 
Except December 26th 


J. B. Leathers, Mer. 
Fee $5.00 Phone R731 


HOMETOWN SALES 
‘“‘Nearest to the North’’ 





TRUCKS WANTED 


WANTED—New and used trucks, % to 10 
tons, automobiles and trailers. All 
makes. mode’« and years. Write or call 
us. Bill Fishei’s, Vandeventer Auto Sales, 
Franklin 1750, 717 South Vandeventer, 
St. Louis. Missouri. 

aa hoa “OR 1946 FORD, CHEVROLET OR 
«STUDEBAKER % to 1-ton pickup. Also 
electric driveon hoist and wheel balancer. 
Marvin Claypool Auto Co., Frankfort, 
Michigan. 

: TRUCKS FOR SALE 

"BRAND NEW 1945 International 5-ton 
tractors, 4x2 drive. 11.00x20 tires. Fifth 
wheel. Price $4,575. Art Zweifel, Harris- 
burg, Pa. 


FOR SALE—Six 1941 k-5 International 
| trucks equipped with four deck 148 case 

beverage bodies. These trucks and bodies 
are in very fine condition and can be 
put on the job for practically no ex- 
pense. Mosby-Mack Motor Company, To- 
peka, Kansas, Phone 4121. 

NEW INTERNATIONAL TD 14 bulldozers 
with crane and boom. Immediate deliv- 
ery. Harris Motor Co., 707 St. Louis St., 
Mobile, Alabama, Phone 2-6781. 























BUSES WANTED 


WE BUY BUSES of all makes and models, 
any quantity. Also bus chassis. LINN- 
BAKER EQUIPMENT CoO., Lansing, 
Michigan. Phone 83814. 

ALL TYPES of late model buses wanted. 
Write, wire, will send buyer with cash. 
McLaughlin Bus & Equipment Co., 1224 
N. Main Street, Providence, R. I. 














WE BUY NEW BUS CHASSIS 


We are one of the largest purchasers o 
new bus chassis in America. We will buy 
for immediate or early future delivery all 
new Ohevrolet, Dodge, Ford, International, 
or other make bus chassis you have avail- 
able. Prompt cash transactions. Call, wire 

Lor write giving prices f.0.b. chassis factory 
other location. 


_ SUPERIOR CoA SALES CO. 











CLASSIFIED WANT AD DEPARTMENT 





“ALL I'D ay SA = OF THE COWWECTIONS YOU 
HAVE TO OELIVER THE STUFF YOU PROMISE 








PARTS FOR SALE 


—aror HqUIFMENT FoR SALE — 
WASH RACK OWNBRS—Waterproof arm- 


ASH CK O RS—Waterproof arm- 
pit height rubber waders. Grease, oil, 
acid proof. Wear over shoes and regular 
clothes. One size fits any adult. Money 
back guarantee. $10.75 each with order. 
We pay postage. Custom Built Boats, 
Box 388 B., Kent, Ohio. 





PARTS BINS—20 steel, 


PACKARD 


set up, drawers, 

partitions and shelves. Good condition. 

$40 oo Motors, Inc., Oyster 
y A 





SCRIPT outdoor metal neon 
sign approximately 2 feet x 6 feet, 
height 6 inches. Neon one side, plain let- 
ters other side, modern round ends. Con- 
dition good. Being replaced by larger 
sign. Ideal for small dealership. One- 
half price. Bickelhaupt Motor Co., 127 
Sixth Avenue South, Clinton, Iowa. 





FORD TRUCK REAR SPRINGS—Genuine 
Ford truck rear springs to fit 








1940-1946. 13-leaf with shackles and 
studs. Available for immediate shipment. 
Try us on your Ford parts requirements. 
Will ship anywhere. Write, wire or 
phone. ED MAHER, Authorized Ford 
Engine Rebuilder, 420 North Harwood, 
Dallas, Texas. 


SHOP EQUIPMENT FOR 








EQUIPMENT FOR SALE 


Bean front — aligning machine, A-1 
condition, 


A-1 Bee line wheel balancer, $150. 


Redfilash boiler No. 3—10 sections—by 
American Radiator Co., hydraulic drive 
Stokel Stoker In A-1 condition. Boller 
and stoker, $600. 


National Boller, 
Stoker H2D, like new. 
stoker for $500. 


N. Willis Garage 


MERCER, PA. 


8 sections, Freeman 
Boller and 





PARTS BINS—30 steel in good condition. 
$40 each or $1,000 for all. Mulliken & 
Marx, Inc., Englewood, N. J. 





BUSES FOR SALE 





1941 FORD TRANSIT BUS—29 passenger, 
excellent condition. Speckman Bros. Ga- 
rage, Aurora, Ind. 


SCHOOL BUS—1941 Chevrolet chassis, 48 
passenger all steel superior body. All 
forward facing seats, state inspected and 
approved. New motor. Equipped with 
700x20 tires front and rear. Park Chev- 
rolet Company, Ebensburg, Pennsylvania. 








12 1941 and 1942 model Ford-Wayne Com- 
muter-type buses, 29 to 41 passenger ca- 
pacity. Both high headroom and low 
headroom. Genuine leather, city service 
seating. Just been removed from large 
commercial fleet. Priced right. Write, 
wire or call Superior Coach Sales, Inc., 
225-31 S. 5th Street, Gadsden, Alabama. 
Telephone 1300. 





20 1942 WHITE BUSES—Model number 
WBN 555, motor model 140A, cubic inch 
displacement motor 362, wheelbase 253 
inches, seating capacity 35, tire size 
900x20, five-speed Spicer transmission, 
Westinghouse air brakes. These are inter- 
city buses with front and center door 
right side, emergency door left rear. All 
run and look new. $5,500 each. General 
Truck & Equipment Co., Columbia, S. C. 
Phone 2-8454. 


TRAILERS FOR SALE 


10 FOUR CAR, dual wheel, automobile 
convoy trailers for sale. Some 1946 mod- 
els, good tires, good brakes. Your chance 
to make good buy. Immediate delivery. 
Hulbert Forwarding Company, 590 Elk 
Street, Buffalo, New York. 








PARTS FOR SALE 

PARTS FOR ARMY TRUCKS—Wholesale- 
Retail. 4%, %, %, 1%, 2%, 5 ton, 4x2, 
4x4, 6x6. Axle shafts, trunions, springs, 
axle assemblies, ring gears, 7 pinions, 
carrier assemblies, oil seals and many 
others. Write to us for your needs. Na- 
tional Truck Equipment Company, Wau- 
kesha, Wisconsin, 225 Madison Street. 
Phone 3363. 


PONTIAC 


Parts Wholesaler 


deliveries. Exceptionally 

on hand. Prompt, courteous 

treatment. 25% discount to dealers on reg- 

ular discount items. We want your busi- 
ness. We can help you. 


THOMS PONTIAC CO. 
Phone Forest 8992 
5225 Delmar Blvd. 
ST. LOUIS 8, MO. 
——_—_—_—_—_—_—S—_—__—_—_———_———— ———_—_—— 





SEND US YOUR ORDER FOR 
GENUINE CHEVROLET 


and 
GMC PARTS 
Bickham Chevrolet Co. 


Franklinton, Louisiana 
Telephone 16 


FLOOR JACKS 


10 ton, Koller. New. For Cars 
and Trucks. Weaver & Manley. 


$139 
F. O. B. Detroit 
GRAND RIVER CHEVROLET CO. 


5100 Grand River Avenue 
Detroit 8, Michigan 








TEN NEW DORSEY and Miller flat bed 
semi-trailers, 25 feet long, 1100x20 
duals, air brakes, landing gear, and oak 
stake sides with bows and tarpaulin 
cover. Priced at $1,250 f.o.b. Talla- 
hassee, Fla. Allen Sales & Service, Tal- 
lahassee, Fla. Phone 2498. 


WANTED 





PARTS 





WANTED—Station wagon body, 1941 or 
1942 Olds, Pontiac or Buick, also seats 
for Olds, Pontiac or Buick convertible 
coupe. Landis Garage, Landis, North 
Carolina. 


WILL PAY LIST PRICE or better for 
right front and rear fenders and running 
board for 1938 Plymouth. Model P-4. 
Wire collect. Sullivan Chevrolet, Harbor 
Beach, Michigan. 








MUST HAVE some Ford and Willys jeep 
transmissions and transfer assemblies. 
Dodge 14-ton cargo transfer assemblies 
and gears. Chevrolet 1%-ton cargo trans- 
fer gears. Notify Bill Wilkinson, Box 
116, Ocala, Florida. 


WANTED TO BUY—Radiator complete, 
also radiator shell for 4160 Nash. Write 
D. W. Bowman-Nash, Sidney, Ohio. 








WHAT HAVE YOU TO SELL in automo- 
bile and truck parts? We may be the 
buyer you are looking for. Write to us. 
Fuller Auto Salvage, Box 628, Salina. 
Kansas. 





PAIR OF FENDER SHIELDS with chrome 
moldings wanted for 1942 Buick super. 
McLaughlin Bus & Equipment Co., 1224 
North Main St., Providence, R. I. 

WANTED—Chevrolet 1941 station wagon 
body, also Chevrolet 1941 passenger car 
body. Barr’s Garage, Wickford, R. I. 

THREE PAIR OF REAR WHEEL 
SHIELDS for 42 Buick supers. Flying 
Dutchman, 1701 Madison, Toledo, Ohio. 


PARTS FOR SALE 
FORD PARTS FOR SALE—30% discount, 
freight PREPAID, EXCEPT net items 
10%. Also truck tires, 15% off dealer 
billing. Write Haley-Cowart Motor Co., 
Douglas, Georgia. 


GENUINE FORD PARTS—We ship any- 
where. We have the hard-to-get items. 
Call or write. Tranter-Williams, 4016 
Alliston, Cincinnati, Ohio. 
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SURPLUS SALE—NEW PARTS — Code 
3320, for Ford cars and trucks: BB1175C 
Grease retainers §.32 net price each, 
91T1190 Grease retainers .14, 91A2078 
Brake hose .30, 78-7052 Seal .12, 51- 
7563 Clutch assembly $3.15, 68-9398 Dia- 
phragm .18, 78-9564 Needle and seat .09, 
78-18515 Water pump kit .55. CODE 
3500—For Chevrolet cars and trucks: 
603158 Cover-seal .28, 3653618 Oil seal 
.30, 3660354 Hose 2”x7” .18. CODE 1780 
—Ford, Dodge cars and trucks: 574362 
Oil seal .52, 587541 Oil seal .55, 593596 
Oil seal .45, 686928 Valves .32, 856864 
Oil seal .55, 868886 Valves .25, 891448 
Oil seal .25, 947553 Univ. joint kit $3.05, 
947553 Kit-Box lot 32 kits $2.90, 958948 
Conn. rod-bearing .20, 996408 Water 
pump kit-lots 34 $1.20, same as 780482 
kit, excepting 2 gaskets are omitted, 
996415 Clutch repair kit-lots 20 $1.20, 
Kit contains 9-670103, 3 each, 1088101, 
683963, 619463, 622915, 619466. Freight— 
Allowed on orders $100 or more. Terms— 
C.0.D. or 30 days net to accounts with 
established credit rating. All items sub- 
ject to prior sale. BUYERS SUPPLY 
COMPANY, Phone PR 2970, 2775 Pitts- 
burgh Avenue, Cleveland 15, Ohio. 

FOR SALE—7 rear Chevrolet fenders, part 
350779, at $12. F.O.B, Sebring, Ohio, 
Millner Chevrolet. 








VAN NORMAN No. 76 cam piston grind- 
ers. Immediate delivery. Color O. D. 
Manufacturers list 50%. Mackie 
Sales Co., Carlinville, Phone 217. 


less 
Tl. 





NEW AMCO bearing line boring machine. 


Never used. $400 F.O.B. Dale Chevrolet 
Company, Waukesha, Wisconsin. 


TEXAS DEALER OFFERS FOLLOWING— 
Sioux valve machine and hard seat 
grinder, Lyons parts bins and counter, 
electric drills, alemite equipment, quick 
charger, slow charger, spark plug clean- 
er, vises, micrometers, air compressor, 
armature growler, etc. Will sell individu- 
ally. Advise what you want. Write Box 
1481, c/o Automotive News, Detroit 26. 


NEW 
For Immediate Delivery 


WINONA IN-THE-BLOCK 

CRANKSHAFT GRINDER 
Complete with carrying case, stabilizer 
and rear wheel drive. Will handle all 
crankshafts lengths from 1% to 2% 
inch. Diameter: 1.6 to 2.5. Universal 
type motor, 15,500 R.P.M., 110-120 
AC-DC. Dealer price $375. Fluid drive 
attachment for above $27.85. 


WINONA UNIVERSAL PRESS 
142-ton capacity, has range of 8 to 16 
inch. Dealer price $42.50. Use for work- 
ing on generators, starters, water 
pumps, etc. 


NAXON INSTRUMENT WASHER 
Equipped with full mesh wire baskets; 
Naxon motor with lifetime bearings— 
tub is acid-resistant porcelain. Hose 
and gaskets of neoprene rubber. Dealer 
price $80. 

ADDITIONAL DISCOUNTS TO 
JOBBERS ON ALL ABOVE 


FLY & HARWOOD, INC. 
300 Madison Memphis, Tenn. 














ADAPTOW COUPLERS 
Per Set—$7.50 Dealers 
RED ARROW BARS—$35.63 
SAFETY CHAINS, $2.50 set 
TOW BAR SALES OO. 
Factory Distributors 

ARS—TRAILER 











ACCESSORIES FOR SALE 


Chevrolet Dealers 
We can supply you with a complete line of 
1941 to 1946 universal and custom made 
SEAT COVERS 


Kleinman’s Distributing Co. 
4264 Woodward Avenue 
DETROIT 1, MICHIGAN 











SEAT COVERS!!!! 


ORDER THE MINTCO SEAT COVER. 


The cover with the guaranteed fit. Pre- 
war quality materials in solid anti plaid 
colors. Custom tailored for the following 
cars: Studebaker, Dodge, Chrysler, De- 
Soto, Plymouth, Packard and Chevrelet. 
Immediate delivery. Send today for pricés. 
Mintco Distributors, 1804 Coney Island 
Avenue, Brooklyn 30, New York. 

Forest green gabar- 
dine!!! 1936 through 1940 coaches, com- 
plete set, $5.95 in dozen lots. Bay Sales, 
374 Bay Street, Rochester 5, New York. 








SEAT COVERS!!-—Custom made for 1946 


Hudson club coupes—$13.95. Bay Sales, 
374 Bay Street, Rochester 5, New York. 





SEAT COVERS—Fibre, 


leatherette trim, 
all cars $11.85. 10% with order. Bay 
Sales, 374 Bay Street, Rochester 5, New 
York. 


WILL TRADE 





NEW STINSON VOYAGER 4-place air- 


plane. Delivered cost $5,602, for new 
Cadillac 62 sedan and $1,900 cash or 
other new car and reasonable cash offer. 
W. M. Tucker, 226 W. Main, Spartan- 
burg, South Carolina. 





HAVE BRAND NEW Piper Cub Special 


J3-65 Continental. Will trade for any 
new popular make automobile. Call or 
wire collect. Phone 121, Palatka, Fla. 
Ask for Bob Lee. 


WILL TRADE—New super cruiser three- 
place airplane for new Packard Clipper 
and cash or 1946 Taylorcraft like new 
for other new car. Spartan Aviation, 
Spartanburg, 8. C. 





~~. a On ea 





BRAND NEW truck tires 10.00xa2 regu- 
lar tread. Special price of $58 in lots 
of 10 or more. Art Zweifel, Harris- 
burg, Pa. 








MISCELLANEOUS 

ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes 
Motor Co., Ine., 800 Commerce S&t., 
Lynchburg, Virginia. 

FOR SALE—De Soto-Plymouth neon sign. 
Horizontal, outside building, brand new. 
Write Box 1482, c/o Automotive News, 
Detroit 26. 


HERRING - HALL - MARVIN safe. Double 
doors, set on wheels 68” high, 37%” 
wide, 27%” deep. Monroe Automobile 
Company, 415 8. Monroe Street, Monroe, 
Michigan. 

FOR SALE—FITZGIBBONS LOW PRES- 
SURE steam boiler, 5600 sq. ft. radia- 
tion, 2 fuel saver stokers, condensation 
unit, guaranteed as good as new unit. 
If interested please contact O. A. 
Schamber, 1414 North 8th St., Lebanon, 
Pennsylvania. 

















HOW TO SAVE $4,380 


There are some 40 expense accounts shown on most motor 
On the basis of reducing each one of these expense accounts 30c per day, a 


dealers. 
dealer would save $4,380.00 per year. 


tine «tat ts for 





Now is the time to have a complete unbiased analysis made of your statement covering 
all expenses and operating costs of your business, especially in view of the large increase 
in expenses in dealerships since the resumption of new car production. 


Send your latest statement of operations and expenses in to us for this complete, un- 


biased analysis. 
to you with our analysis. 


Your statement will be kept in the strictest of confidence and returned 


We guarantee to point out to you a total savings in excess of the cost of this analysis 


or render you the analysis free of charge. 


Complete Unbiased Analysis of a Dealer’s 
Business—$25.00 


J. B. VAN TASSEL ASSOCIATES 


AUTOMOTIVE DEALER BUSINESS CONSULTANTS 


439 Penobscot Bidg. 


Phone: RAndolph 5500 


Detroit 26, Mich. 


EXPERT UNBIASED ANALYTICAL SERVICE FOR AUTOMOBILE DEALERS 


(Reference: 


Automotive News, Detroit) 
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An Unusual Opportunity for Qualified Dealers 


T LAST, here’s a complete trailer home for two at a 

low price that will make it a fast seller! Cabin Car 

is completely mobile, too—and as smart looking as a 

station wagon. You hook it on your rear bumper and 

then forget it’s there, for Cabin Car is no wider than 

your car, and its airflow plywood construction holds 
the weight down to less than 900 Ibs. 


Best of all, Cabin Car is available for immediate de- 
livery. Made by the great Fleet aircraft plant in Canada, 
where plywood is plentiful, it is now being mass-pro- 
duced for U. S. distribution in quantities to insure 
prompt delivery of your orders, however large. 


In every territory there are hundreds of prospects for 
Cabin Car! As a complete, comfortable home it’s an 
answer to the housing shortage you can cash in on. You 
can sell or rent it as a guest house, to sportsmen and 
vacationists. Itinerant workers, salesmen, and local 
business men will buy Cabin Car, too. For its extra- 
wide door and rugged construction make it ideal for 
carrying demonstration equipment, bulky samples, etc. 


R. S. Evans Associates, Inc., are signing up qualified 
dealers for this outstanding proposition mow. Be the 
first in your area to capitalize on this opportunity. 
Write today on your letterhead for full information. 


32,000 Motorcycles 


for delivery starting now 


ee eeeCYCLES are harder to get than cars . . . and 
thousands of people are looking for them! So 
here’s your opportunity: 

R. S. Evans Associates, Inc, has 1947 motorcycles . . . 
the finest models of the largest manufacturer in the 
world, located in Czechoslovakia, for immediate delivery. 

Retail selling prices as low as $289.75 f.o.b. New 
York. Liberal dealer discounts. Workmanship and ma- 
terials unconditionally guaranteed for six months. Spare 
parts available. 

Wire, write or phone for complete information. Do 
it today. 
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Cabin Car features real kitchen comfort. 
Note drop-leaf work table, and the 
ample space on two-burner stove, 
available as extra equipment. 


CABIN CAR SELLING FACTS 
EASY PARKING: Only 11 feet long, 5 feet 4 inches high. 


LIGHT WEIGHT: 880 Ibs.— 330 Ibs. on each wheel, 220 
Ibs. on hitch. 
STATION WAGON FINISH: Laminated fir, maple trimmed. 


TRAILS WITHOUT SURGE OR SWAY: Due to low profile, 
long wheelbase, unique design of supporting frame. 


MAXIMUM DUST-FREE VENTILATION: Provided by three ven- 
tilators, one on roof, two on lower forward wall. 


Generous wardrobe and storage space 
for two. Full-length wardrobe and 
three-compartment closet. There’s 
also a roomy drawer. 


Cabin Car is made for full-time living. . 
Here’s the studio couch opened into 
a spacious double bed. There’s also 
ample space for storing bedding. 


LARGE BAGGAGE SPACE: 2 lockers, 12 x 56 inches, open- 
ing inside, outside-opening trunk large as your car’s. 


EASY RIDING: Result of heavy duty elliptical leaf type 
springs and simplified suspension without shackles. 


CONSTANT DOWN LOAD ON CAR HITCH: Due to low center 
of gravity and storage spaces close to axle. 


— $699 Mes EQUIPMENT EXTRA 


Liberal dealer 
discounts 


R.S.Evans Associates... | 


SO EAST S8th STREET - NEW YORK 22, N. Y. 
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